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SECTION I: GENERAL
DEFINITIONS AND ABBREVIATIONS

This Prospectus uses certain definitions and abbreviations which, unless the context otherwise indicates or implies, shall have
the meaning as provided below. References to any legislation, act, regulation, rules, guidelines or policies shall be to such
legislation, act, regulation, rules, guidelines or policies as amended, supplemented or re-enacted from time to time, and any
reference to a statutory provision shall include any subordinate legislation made from time to time under that provision.

The words and expressions used in this Prospectus but not defined herein shall have, to the extent applicable, the same meaning
ascribed to such terms under the SEBI ICDR Regulations, the Companies Act, the SCRA, the Depositories Act and the rules
and regulations made thereunder. Notwithstanding the foregoing, the terms used in “Industry Overview”, “Key Regulations
and Policies”, “Statement of Special Tax Benefits”, “Financial Statements”, “Basis for Offer Price”, “History and Certain
Corporate Matters”, “Financial Indebtedness”, “Other Regulatory and Statutory Disclosures”, “Outstanding Litigation and

Material Developments” and “Description of Equity Shares and Terms of Articles of Association” on pages 94, 136, 88, 183,

86, 141, 266, 276, 268 and 309, respectively, shall have the meaning ascribed to them in the relevant section.

General Terms

Term

Description

“the Issuer”

“our Company”, “the Company”,

Gland Pharma Limited, a company incorporated under the Companies Act, 1956 and having its
Registered and Corporate Office at Sy. No. 143 — 148, 150 and 151, Near Gandi Maisamma ‘X’ Roads,
D.P. Pally, Dundigal, Dundigal — Gandi Maisamma (M), Medchal-Malkajgiri District, Hyderabad 500
043, Telangana, India

3 CLINTS

we”, “us” or “our”

Unless the context otherwise indicates or implies, refers to our Company

Company Related Terms

Term

Description

“Atrticles of Association” or
“AOA”

Articles of association of our Company, as amended

Audit Committee

The audit committee of our Company, constituted in accordance with the applicable provisions of the
Companies Act, 2013 and the Listing Regulations and as described in “Our Management” on page 156

“Auditors” or “Statutory
Auditors”

S.R. Batliboi & Associates LLP, Chartered Accountants, current statutory auditors of our Company

“Board” or “Board of Directors”

Board of directors of our Company

CCPS

Compulsorily convertible preference shares of the Company of face value of 310 each

Continuing Shareholders

Collectively, Gland Celsus Bio Chemicals Private Limited, RP Advisory Services Private Limited (as
trustee of the Empower Discretionary Trust), RP Advisory Services Private Limited (as trustee of the
Nilay Discretionary Trust), RP Advisory Services Private Limited (as trustee of the Odin Discretionary
Trust) and the trustees of Rivendell Discretionary Trust

Continuing Shareholders SHA

Amended and restated shareholders’ agreement dated September 15, 2017 entered into amongst our
Company, Fosun Singapore and the Continuing Shareholders, as amended by the amendment no.1 dated
January 24, 2019 and the Continuing Shareholders WCA

Continuing Shareholders WCA

Waiver cum amendment agreement dated June 22, 2020 to the amended and restated shareholders’
agreement dated September 15, 2017 entered into amongst our Company, Fosun Singapore and the
Continuing Shareholders, as amended by the amendment no.1 dated January 24, 2019

Corporate Social Responsibility
Committee

The corporate social responsibility committee of our Company constituted in accordance with the
applicable provisions of the Companies Act, 2013 and as described in “Our Management” on page 158

Director(s)

The directors on the Board of our Company

Empower Trust

Empower Discretionary Trust, which holds Equity Shares through its trustee RP Advisory Services
Private Limited

Equity Shares

Equity shares of our Company of face value of X1 each

ESOP Plan 2019

Gland Pharma Employee Stock Option Plan 2019

ESOP Scheme 2019

Gland Pharma Employee Stock Option Scheme 2019

Existing Investors

Collectively, Jeshta Farms Private Limited, Satabisha Agro Private Limited, Sravana Agro Private
Limited, Rohini Bio-Tech Private Limited, Chitta Farms Private Limited, Punarvasu Bio-Tech Private
Limited, Hastha Agro-Tech Private Limited, Hansagiri Greenlands Private Limited, Arunagiri Agro-
Farms Private Limited, Vishnupadi Greenlands Private Limited

Existing Investors SHA

Shareholders’ agreement dated July 28, 2016 entered into amongst the Existing Investors, our Company
and Fosun Singapore, as amended by the amendment agreement dated September 15, 2017 and the
Existing Investors WCA




Term

Description

Existing Investors WCA

Waiver cum amendment agreement dated June 22, 2020 to the shareholders’ agreement dated July 28,
2016 entered into amongst the Existing Investors, our Company and Fosun Singapore, as amended by
the amendment agreement dated September 15, 2017

Fosun Singapore

Fosun Pharma Industrial Pte. Ltd

Fosun Pharma Sp. z. 0. 0.

Fosun Pharma Spolka Z Ograniczona Opdowiedzialnoscia

Gland Celsus

Gland Celsus Bio Chemicals Private Limited

Group Companies

Our group companies, namely Chongging Carelife Pharmaceutical Co., Ltd., Chongqging
Pharmaceutical Research Institute Co., Ltd., Fosun Pharma USA Inc., Gland Celsus Bio Chemicals
Private Limited, Gland Chemicals Private Limited, Fosun Pharmaceutical Distribution (Jiangsu) Co.,
Ltd., Fosun Pharma Sp. z. 0. 0., Guilin Pharmaceutical Co., Ltd., Jiangsu Wanbang Biopharmaceutical
Company Limited, Avanc Pharmaceutical Co., Ltd. (formerly Jinzhou Aohong Pharmaceutical Co.,
Ltd.), Moreschi Asia Doors Private Limited, Shanghai Fosun Pharmaceutical Industrial Development
Co., Ltd., Shanghai Henlius Biotech, Inc., Avanc Pharma Distribution Co., Ltd., and Shanghai Fosun
Long March Medical Science Co., Ltd as disclosed in “Our Group Companies” on page 174

Independent Directors

Independent directors on the Board, as disclosed in “Our Management” on page 147

IPO Committee

The IPO committee of our Company as described in “Our Management” on page 159

IQVIA

IQVIA Consulting and Information Services India Private Limited

IQVIA Report

Report titled ‘Global Injectable Industry Overview’ dated October 21, 2020, issued by IQVIA

“Key Managerial Personnel” or
“KMP”

Key managerial personnel of our Company in accordance with Regulation 2(1)(bb) of the SEBI ICDR
Regulations as disclosed in “Our Management” on page 162

MD and CEO

Managing Director and Chief Executive Officer of our Company, namely Srinivas Sadu

“Memorandum of Association”
or “MoA”

Memorandum of association of our Company, as amended

Nilay Trust

Nilay Discretionary Trust, which holds Equity Shares through its trustee RP Advisory Services Private
Limited

Nomination and Remuneration
Committee

Nomination and remuneration committee of our Company, constituted in accordance with the applicable
provisions of the Companies Act, 2013 and the Listing Regulations and as described in “Our
Management” on page 157

Other Selling Shareholders

Collectively, Gland Celsus, Empower Trust and Nilay Trust

Promoters

Our Promoters, namely, Fosun Singapore and Shanghai Fosun Pharma

Promoter Group

Entities constituting the promoter group of our Company in terms of Regulation 2(1)(pp) of the SEBI
ICDR Regulations, as disclosed in “Our Promoters and Promoter Group” on page 168

Promoter Selling Shareholder

Fosun Singapore

RCPS

Redeemable convertible preference shares of the Company of face value of 10 each

Registered and Corporate Office

Registered and corporate office of our Company located at Sy. No. 143 — 148, 150 and 151, Near Gandi
Maisamma ‘X’ Roads, D.P. Pally, Dundigal, Dundigal — Gandi Maisamma (M), Medchal-Malkajgiri
District, Hyderabad 500 043, Telangana, India

“Registrar of Companies” or
6‘R0C77

Registrar of Companies, Telangana at Hyderabad

Restated Financial Information

Our restated summary statements of assets and liabilities as at June 30, 2020 and June 30, 2019, and
March 31, 2020, March 31, 2019 and March 31, 2018 and the restated statements of profit and loss
(including other comprehensive income), cash flow statement and changes in equity for the three month
period ended June 30, 2020 and June 30, 2019, and for the year ended March 31, 2020, March 31, 2019
and March 31, 2018 of the Company together with the summary statement of significant accounting
policies, and other explanatory information thereon, derived from audited financial statements as at and
for the three month period ended June 30, 2020 and June 30, 2019, and the year ended March 31, 2020,
March 31, 2019 and March 31, 2018 prepared in accordance with Ind AS, and restated in accordance
with the SEBI ICDR Regulations and the Guidance Note on “Reports in Company Prospectuses
(Revised 2019)” issued by ICAI

Selling Shareholders

Collectively, Fosun Singapore, Gland Celsus, Empower Trust and Nilay Trust

Shanghai Fosun Pharma

Shanghai Fosun Pharmaceutical (Group) Co., Ltd.

Shareholders

Shareholders of our Company

SPA

Share purchase agreement dated July 28, 2016 entered into amongst our Company, Shanghai Fosun
Pharma, Fosun Singapore, KKR Floorline Investments Pte. Ltd, Gland Celsus Bio Chemicals Private
Limited, Ethigen Labs Private Limited, Questar Laboratories Private Limited, PVN Raju and K. Jhansi
Lakshmi (as trustees of Surya Trust), RP Advisory Services Private Limited (as trustee of the Empower
Discretionary Trust), RP Advisory Services Private Limited (as trustee of Nilay Discretionary Trust),
K. Jhansi Lakshmi and Ravindranath Penmetsa, as amended by amendment no. 1 dated April 24, 2017,
amendment no. 2 dated July 27, 2017, and amendment no. 3 dated September 15, 2017




Term

Description

Stakeholders’ Relationship and
Share Transfer Committee

The stakeholders’ relationship and share transfer committee of our Company, constituted in accordance
with the applicable provisions of the Companies Act, 2013 and the Listing Regulations and as described
in “Our Management” on page 158

Subscription Agreement

Share subscription agreement dated July 28, 2016 entered into amongst our Company, Shanghai Fosun
Pharma and Fosun Singapore, as amended by amendment no. 1 dated September 15, 2017

Tag-Along Agreement

Amended and restated tag-along agreement dated September 15, 2017 entered into amongst our
Company, the Continuing Shareholders and the Existing Investors as amended by the Tag-Along
Amendment Agreement

Tag-Along Amendment | Amendment agreement dated June 22, 2020 to the amended and restated tag-along agreement dated

Agreement September 15, 2017 entered into amongst our Company, the Continuing Shareholders and the Existing
Investors

Vetter SPA Share purchase agreement dated July 28, 2016 entered into amongst our Company, Fosun Singapore,

Shanghai Fosun Pharma, Fosun Industrial Co., Limited, Ample Up Limited, Lustrous Star Limited,
Regal Gesture Limited, Udo Johannes Vetter, Bianca Maria Vetter, Cornelia Vetter Kerkhoff, Klaus
Schoenwetter and Kaara Radon, as amended by amendment no. 1 dated September 15, 2017

Offer Related Terms

Term

Description

Acknowledgement Slip

The slip or document issued by a Designated Intermediary to a Bidder as proof of registration of the Bid
cum Application Form

“Allot” “Allotment”

“Allotted”

or or

Unless the context otherwise requires, allotment of the Equity Shares pursuant to the Fresh Issue and
transfer of Offered Shares pursuant to the Offer for Sale to the successful Bidders

Allotment Advice

Note or advice or intimation of Allotment sent to the successful Bidders who have been or are to be
Allotted the Equity Shares after the Basis of Allotment has been approved by the Designated Stock
Exchange

Allottee

A successful Bidder to whom the Equity Shares are Allotted

Anchor Investor

A Qualified Institutional Buyer, who applied under the Anchor Investor Portion in accordance with the
requirements specified in the SEBI ICDR Regulations and the Red Herring Prospectus and who has Bid
for an amount of at least ¥100 million

Anchor Investor Allocation Price

%1,500 per Equity Share, being the price at which Equity Shares were allocated to Anchor Investors in
terms of the Red Herring Prospectus and this Prospectus, which was decided by our Company and the
Selling Shareholders, in consultation with the BRLMs during the Anchor Investor Bid/Offer Period

Anchor  Investor

Form

Application

Application form used by an Anchor Investor to make a Bid in the Anchor Investor Portion and which
was considered as an application for Allotment in terms of the Red Herring Prospectus and this
Prospectus

Anchor Investor Bid/Offer Period

November 6, 2020, being one Working Day prior to the Bid/ Offer Opening Date, on which Bids by
Anchor Investors were submitted and allocation to Anchor Investors was completed

Anchor Investor Offer Price

%1,500 per Equity Share

The Anchor Investor Offer Price was decided by our Company and the Selling Shareholders in
consultation with the BRLMs

Anchor Investor Portion

60% of the QIB Portion, consisting of 12,959,089" Equity Shares, which were allocated by our Company
and the Selling Shareholders in consultation with the BRLMSs, to Anchor Investors on a discretionary
basis in accordance with the SEBI ICDR Regulations.

One-third of the Anchor Investor Portion was reserved for domestic Mutual Funds, subject to valid Bids
having been received from domestic Mutual Funds at or above the Anchor Investor Allocation Price, in
accordance with the SEBI ICDR Regulations

"Subject to finalisation of the Basis of Allotment

“Application  Supported
Blocked Amount” or “ASBA”

by

Application, whether physical or electronic, used by ASBA Bidders to make a Bid and authorizing an
SCSB to block the Bid Amount in the ASBA Account and included applications made by RIBs using
the UP1 Mechanism where the Bid Amount was blocked upon acceptance of UPI Mandate Request by
RIBs using the UPI Mechanism

ASBA Account Bank account maintained with an SCSB by an ASBA Bidder, as specified in the ASBA Form submitted
by ASBA Bidders for blocking the Bid Amount mentioned in the relevant ASBA Form and includes the
account of an RIBs which was blocked upon acceptance of a UPI Mandate Request made by the RIBs
using the UPI Mechanism

ASBA Bid A Bid made by an ASBA Bidder

ASBA Bidders All Bidders except Anchor Investors

ASBA Form Application form, whether physical or electronic, used by ASBA Bidders to submit Bids, which was

considered as the application for Allotment in terms of the Red Herring Prospectus and this Prospectus




Term

Description

Banker to the Offer

Collectively, Escrow Collection Bank, Public Offer Account Bank, Sponsor Bank and Refund Bank, as
the case may be

Basis of Allotment

Basis on which Equity Shares will be Allotted to successful Bidders under the Offer and which is
described in “Offer Structure” beginning on page 293

Bid

Indication to make an offer during the Bid/ Offer Period by an ASBA Bidder pursuant to submission of
the ASBA Form, or during the Anchor Investor Bid/Offer Period by an Anchor Investor, pursuant to
submission of the Anchor Investor Application Form, to subscribe to or purchase the Equity Shares at a
price within the Price Band, including all revisions and modifications thereto as permitted under the
SEBI ICDR Regulations and in terms of the Red Herring Prospectus and the Bid cum Application Form.
The term “Bidding” shall be construed accordingly

Bid Amount

The highest value of optional Bids indicated in the Bid cum Application Form and, in the case of RIBs
Bidding at the Cut off Price, the Cap Price multiplied by the number of Equity Shares Bid for by such
Retail Individual Bidder and mentioned in the Bid cum Application Form and payable by the Bidder or
blocked in the ASBA Account of the Bidder, as the case may be, upon submission of the Bid.

Bid cum Application Form

Anchor Investor Application Form or the ASBA Form, as the context requires

Bid Lot

10 Equity Shares and in multiples of 10 Equity Shares thereafter

Bid/ Offer Closing Date

Except in relation to any Bids received from the Anchor Investors, November 11, 2020

Bid/ Offer Opening Date

Except in relation to any Bids received from the Anchor Investors, November 9, 2020

Bid/ Offer Period

Except in relation to Anchor Investors, the period between November 9, 2020 and November 11, 2020

Bidder

Any investor who made a Bid pursuant to the terms of the Red Herring Prospectus and the Bid cum
Application Form and unless otherwise stated or implied, includes an Anchor Investor

Bidding Centres

Centres at which the Designated Intermediaries accepted the ASBA Forms, i.e., Designated Branches
for SCSBs, Specified Locations for the Syndicate, Broker Centres for Registered Brokers, Designated
RTA Locations for RTAs and Designated CDP Locations for CDPs

Book Building Process

Book building process, as provided in Schedule XIII of the SEBI ICDR Regulations, in terms of which
the Offer was made

“Book Running Lead Managers”
or “BRLMs”

The book running lead managers to the Offer, namely, Kotak, Citi, Haitong and Nomura

Broker Centres

Centres notified by the Stock Exchanges where Bidders could have submitted the ASBA Forms to a
Registered Broker

The details of such Broker Centres, along with the names and contact details of the Registered Brokers
are available on the respective websites of the Stock Exchanges (www.bseindia.com and
www.nseindia.com)

“CAN” or “Confirmation of|Notice orintimation of allocation of the Equity Shares sent to Anchor Investors, who have been allocated
Allocation Note” the Equity Shares, after the Anchor Investor Bid/ Offer Period
Cap Price %1,500 per Equity Share

Cash Escrow and Sponsor Bank
Agreement

Agreement dated October 31, 2020 entered amongst our Company, the Selling Shareholders, the
BRLMs, Syndicate Member, the Banker to the Offer and Registrar to the Offer for, inter alia, collection
of the Bid Amounts from Anchor Investors, transfer of funds to the Public Offer Account and where
applicable, refunds of the amounts collected from Bidders, on the terms and conditions thereof

Citi Citigroup Global Markets India Private Limited
Client ID Client identification number maintained with one of the Depositories in relation to demat account
“Collecting Depository | A depository participant as defined under the Depositories Act, 1996 registered with SEBI and who is

Participant” or “CDP”

eligible to procure Bids at the Designated CDP Locations in terms of circular no.
CIR/CFD/POLICYCELL/11/2015 dated November 10, 2015 issued by SEBI as per the list available on
the respective websites of the Stock Exchanges, as updated from time to time

Cut-off Price

Offer Price, being 31,500 per Equity Share, finalised by our Company and the Selling Shareholders in
consultation with the BRLMs

Only Retail Individual Bidders Bidding in the Retail Portion were entitled to Bid at the Cut-off Price.
QIBs (including the Anchor Investors) and Non-Institutional Bidders were not entitled to Bid at the Cut-
off Price

Demographic Details

Details of the Bidders including the Bidders’ address, name of the Bidders’ father/husband, investor
status, occupation, bank account details and UPI 1D, wherever applicable

Designated Branches

Such branches of the SCSBs which collected the ASBA Formes, a list of which is available on the website
of SEBI at https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes or at such other
website as may be prescribed by SEBI from time to time

Designated CDP Locations

Such locations of the CDPs where Bidders submitted the ASBA Forms.
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The details of such Designated CDP Locations, along with names and contact details of the Collecting
Depository Participants eligible to accept ASBA Forms are available on the respective websites of the
Stock Exchanges (www.bseindia.com and www.nseindia.com), as updated from time to time

Designated Date

The date on which the Escrow Collection Bank transfer funds from the Escrow Account to the Public
Offer Account or the Refund Account, as the case may be, and/or the instructions are issued to the
SCSBs (in case of RIBs using the UPI Mechanism, instruction issued through the Sponsor Bank) for the
transfer of amounts blocked by the SCSBs in the ASBA Accounts to the Public Offer Account or the
Refund Account, as the case may be, in terms of the Red Herring Prospectus and this Prospectus
following which Equity Shares will be Allotted in the Offer

Designated Intermediary(ies)

In relation to ASBA Forms submitted by RIBs by authorising an SCSB to block the Bid Amount in the
ASBA Account, Designated Intermediaries shall mean SCSBs.

In relation to ASBA Forms submitted by RIBs where the Bid Amount was blocked upon acceptance of
UPI Mandate Request by such RIB using the UPI Mechanism, Designated Intermediaries shall mean
Syndicate, sub-syndicate/agents, Registered Brokers, CDPs, SCSBs and RTAs.

In relation to ASBA Forms submitted by QIBs and Non-Institutional Bidders, Designated Intermediaries
shall mean Syndicate, Sub-Syndicate/ agents, SCSBs, Registered Brokers, the CDPs and RTAs

Designated RTA Locations

Such locations of the RTAs where Bidders submitted the ASBA Forms to RTAs. The details of such
Designated RTA Locations, along with names and contact details of the RTAs eligible to accept ASBA
Forms are available on the respective websites of the Stock Exchanges (www.bseindia.com and
www.nseindia.com)

Designated Stock Exchange

BSE Limited

“Draft Red Herring Prospectus”

The draft red herring prospectus dated July 10, 2020 issued in accordance with the SEBI ICDR

or “DRHP” Regulations, which did not contain complete particulars of the price at which the Equity Shares will be
Allotted and the size of the Offer

Eligible NRI(s) NRI(s) from jurisdictions outside India where it is not unlawful to make an Offer or invitation under the
Offer and in relation to whom the ASBA Form and the Red Herring Prospectus will constitute an
invitation to subscribe to or to purchase the Equity Shares

Escrow Account Accounts opened with the Escrow Collection Bank and in whose favour the Anchor Investors transferred

money through NACH/direct credit/NEFT/RTGS in respect of the Bid Amount when submitting a Bid

Escrow Collection Bank

Bank which is a clearing member and registered with SEBI as banker(s) to an issue under the Securities
and Exchange Board of India (Bankers to an Issue) Regulations, 1994 and with whom the Escrow
Account was opened, in this case being ICICI Bank Limited

First or sole Bidder

Bidder whose name is mentioned in the Bid cum Application Form or the Revision Form and in case of
joint Bids, whose name also appeared as the first holder of the beneficiary account held in joint names

Floor Price

%1,490 per Equity Share

Fresh Issue

Fresh issue of 8,333,333" Equity Shares aggregating to 12,500 million by our Company
"Subject to finalisation of the Basis of Allotment.

General Information Document

The General Information Document for investing in public issues prepared and issued in accordance
with the SEBI circular no. SEBI/HO/CFD/DIL1/CIR/P/2020/37 dated March 17, 2020 and the UPI
Circulars, as amended from time to time. The General Information Document shall be available on the
websites of the Stock Exchanges and the BRLMs

Haitong

Haitong Securities India Private Limited

Kotak

Kotak Mahindra Capital Company Limited

Maximum RIB Allottees

Maximum number of RIBs who can be allotted the minimum Bid Lot. This is computed by dividing the
total number of Equity Shares available for Allotment to RIBs by the minimum Bid Lot, subject to valid
Bids having been received at or above the Offer Price

Monitoring Agency

Axis Bank Limited

Monitoring Agency Agreement

Agreement dated October 28, 2020 entered into between our Company and the Monitoring Agency

Mutual Fund Portion

5% of the Net QIB Portion, or 431,970" Equity Shares was made available for allocation to Mutual
Funds only, subject to valid Bids having been received at or above the Offer Price

"Subject to finalisation of the Basis of Allotment.

Net Proceeds

Proceeds of the Fresh Issue less our Company’s share of the Offer expenses. For further details regarding
the use of the Net Proceeds and the Offer expenses, see “Objects of the Offer” on page 76

Net QIB Portion

The QIB Portion less the number of Equity Shares allocated to the Anchor Investors

Nomura

Nomura Financial Advisory and Securities (India) Private Limited

Non-Institutional Bidders

All Bidders that are not QIBs or Retail Individual Bidders and who Bid for Equity Shares for an amount
of more than 200,000 (but not including NRIs other than Eligible NRIs)



http://www.nseindia.com/

Term

Description

Non-Institutional Portion

Portion of the Offer being not less than 15% of the Offer consisting of 6,479,546" Equity Shares which
was made available for allocation on a proportionate basis to Non-Institutional Bidders, subject to valid
Bids having been received at or above the Offer Price

"Subject to finalisation of the Basis of Allotment.

Non-Resident

Person resident outside India, as defined under FEMA

Offer

The initial public offer of Equity Shares comprising of the Fresh Issue and the Offer for Sale

Offer Agreement

Agreement dated July 10, 2020 entered amongst our Company, the Selling Shareholders and the
BRLMs, pursuant to which certain arrangements have been agreed to in relation to the Offer

Offer for Sale

The offer for sale of 34,863,635" Equity Shares aggregating to ¥52,295.45 million, comprising of
19,368,686" Equity Shares aggregating to ¥29,053.03 million by the Promoter Selling Shareholder,
10,047,435" Equity Shares aggregating to ¥15,071.15 million by Gland Celsus, 3,573,014" Equity Shares
aggregating to ¥5,359.51 million by Empower Trust and 1,874,500" Equity Shares aggregating to
%2,811.75 million by Nilay Trust in the Offer

"Subject to finalisation of the Basis of Allotment.

Offer Price

¥1,500 per Equity Share, the final price at which Equity Shares will be Allotted to ASBA Bidders in
terms of the Red Herring Prospectus and this Prospectus. Equity Shares will be Allotted to Anchor
Investors at the Anchor Investor Offer Price which was decided by our Company and the Selling
Shareholders in consultation with the BRLMs in terms of the Red Herring Prospectus and this
Prospectus.

The Offer Price was decided by our Company and the Selling Shareholders in consultation with the
BRLMs on the Pricing Date in accordance with the Book Building Process and the Red Herring
Prospectus

Offer Proceeds

The proceeds of the Fresh Issue which shall be available to our Company and the proceeds of the Offer
for Sale which shall be available to the Selling Shareholders. For further information about use of the
Offer Proceeds, see “Objects of the Offer” beginning on page 76

Offered Shares

34,863,635" Equity Shares aggregating to ¥52,295.45 being offered for sale by the Selling Shareholders
in the Offer for Sale

ASubject to finalisation of the Basis of Allotment.

Price Band

Price band of a minimum price of 21,490 per Equity Share (Floor Price) and the maximum price of
%1,500 per Equity Share (Cap Price)

The Price Band and the minimum Bid Lot size for the Offer were decided by our Company and the
Selling Shareholders in consultation with the BRLMs, and were advertised, at least two Working Days
prior to the Bid/ Offer Opening Date, in all editions of Financial Express, an English national daily
newspaper and all editions of Jansatta, a Hindi national daily newspaper and Hyderabad edition of Nava
Telangana, a Telugu daily newspaper, (Telugu being the regional language of Telangana, where our
Registered and Corporate Office is located), each with wide circulation and were made available to the
Stock Exchanges for the purpose of uploading on their respective websites

Pricing Date

November 12, 2020, being the date on which our Company and the Selling Shareholders in consultation
with the BRLMs finalised the Offer Price

Prospectus

This prospectus dated November 12, 2020, to be filed with the RoC on or after the Pricing Date in
accordance with Section 26 of the Companies Act, 2013, and the SEBI ICDR Regulations containing,
inter alia, the Offer Price, the size of the Offer and certain other information, including any addenda or
corrigenda thereto

Public Offer Account

Bank account opened with the Public Offer Account Bank, under Section 40(3) of the Companies Act,
2013 to receive monies from the Escrow Account and ASBA Accounts on the Designated Date

Public Offer Account Bank

A bank which is a clearing member and registered with SEBI as a banker to an issue and with which the
Public Offer Account was opened, in this case being ICICI Bank Limited

QIB Portion

The portion of the Offer (including the Anchor Investor Portion) being not more than 50% of the Offer
consisting of 21,598,483" Equity Shares have been made available for allocation to QIBs (including
Anchor Investors), subject to valid Bids having been received at or above the Offer Price or Anchor
Investor Offer Price

ASubject to finalisation of the Basis of Allotment.

“Qualified Institutional Buyers”
or “QIBs” or “QIB Bidders”

Qualified institutional buyers as defined under Regulation 2(1)(ss) of the SEBI ICDR Regulations

“Red Herring Prospectus”
4‘RHP”

or

The Red Herring Prospectus dated October 31, 2020 issued in accordance with Section 32 of the
Companies Act, 2013 and the provisions of the SEBI ICDR Regulations, which did not have complete
particulars of the Offer Price and the size of the Offer

Refund Account

Account opened with the Refund Bank, from which refunds, if any, of the whole or part of the Bid
Amount to the Bidders shall be made

Refund Bank

Banker to the Offer and with whom the Refund Account has been opened, in this case being ICICI Bank
Limited
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Registered Brokers

Stock brokers registered under SEBI (Stock Brokers) Regulations, 1992, as amended with the Stock
Exchanges having nationwide terminals, other than the BRLMs and the Syndicate Member and eligible
to procure Bids in terms of Circular No. CIR/ CFD/ 14/ 2012 dated October 4, 2012 issued by SEBI

Registrar Agreement

Agreement dated June 29, 2020 entered amongst our Company, the Selling Shareholders and the
Registrar to the Offer

“Registrar and Share Transfer
Agents” or “RTAs”

Registrar and share transfer agents registered with SEBI and eligible to procure Bids at the Designated
RTA Locations as per the list available on the websites of BSE and NSE, and the UPI Circulars

“Registrar to the Offer” or

“Registrar”

Link Intime India Private Limited

“Retail Individual Bidder(s)” or
“RIB(S)”

Individual Bidders, who have Bid for the Equity Shares for an amount not more than 3200,000 in any
of the bidding options in the Offer (including HUFs applying through their Karta and Eligible NRIs)

Retail Portion

Portion of the Offer being not less than 35% of the Offer consisting of 15,118,939" Equity Shares which
was made available for allocation to Retail Individual Bidders (subject to valid Bids having been
received at or above the Offer Price)

ASubject to finalisation of the Basis of Allotment.

Revision Form

Form used by the Bidders to modify the quantity of the Equity Shares or the Bid Amount in any of their
ASBA Form(s) or any previous Revision Form(s), as applicable.

QIB Bidders and Non-Institutional Bidders are not allowed to withdraw or lower their Bids (in terms of
quantity of Equity Shares or the Bid Amount) at any stage. Retail Individual Bidders could revise their
Bids during the Bid/ Offer Period and withdraw their Bids until Bid/Offer Closing Date

Self-Certified Syndicate Bank(s)
or SCSB(s)

The banks registered with SEBI, which offer the facility of ASBA services, (i) in relation to ASBA,
where the Bid Amount will be blocked by authorising an SCSB, a list of which is available on the website
of SEBI at https:/www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=34
and updated from time to time and at such other websites as may be prescribed by SEBI from time to
time, (ii) in relation to RIBs using the UPI Mechanism, a list of which is available on the website of
SEBI at https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=40 or
such other website as may be prescribed by SEBI and updated from time to time.

Applications through UPI in the Offer could be made only through the SCSBs mobile applications (apps)
whose name appears on the SEBI website. A list of SCSBs and mobile application, which, are live for
applying in public issues using UPI Mechanism is provided as Annexure ‘A’ to the SEBI circular no.
SEBI/HO/CFD/DIL2/CIR/P/2019/85 dated July 26, 2019. The said list shall be updated on SEBI website

Share Escrow Agent

Share escrow agent appointed pursuant to the Share Escrow Agreement, namely, Link Intime India
Private Limited

Share Escrow Agreement

Agreement dated October 23, 2020 entered amongst our Company, the Selling Shareholders and the
Share Escrow Agent in connection with the transfer of the Offered Shares by the Selling Shareholders
and credit of such Equity Shares to the demat account of the Allottees

Specified Locations

Bidding Centres where the Syndicate accepted ASBA Forms from Bidders

Sponsor Bank

ICICI Bank Limited, being a Banker to the Offer, appointed by our Company to act as a conduit between
the Stock Exchanges and NPCI in order to push the mandate collect requests and / or payment
instructions of the RIBs using the UPI and carry out other responsibilities, in terms of the UPI Circulars

“Syndicate” or “Members of the
Syndicate”

Together, the BRLMs and the Syndicate Member

Syndicate Agreement

Agreement dated October 31, 2020 entered amongst our Company, the Selling Shareholders, the BRLMs
and the Syndicate Member, in relation to collection of Bids by the Syndicate

Syndicate Member

Intermediary registered with SEBI who is permitted to carry out activities as an underwriter, namely,
Kotak Securities Limited

Systemically Important Non-

Banking Financial Company

Systemically important non-banking financial company as defined under Regulation 2(1)(iii) of the
SEBI ICDR Regulations

Underwriters

The BRLMs and the Syndicate Member

Underwriting Agreement

Agreement dated November 12, 2020 entered amongst our Company and the Underwriters

UPI Unified payments interface which is an instant payment mechanism, developed by NPCI

UPI Circulars The SEBI circular no. SEBI/HO/CFD/DIL2/CIR/P/2018/138 dated November 1, 2018, SEBI circular
no. SEBI/HO/CFD/DIL2/CIR/P/2019/50 dated April 3, 2019, SEBI circular no.
SEBI/HO/CFD/DIL2/CIR/P/2019/76 =~ dated  June 28, 2019, SEBI  circular  no.
SEBI/HO/CFD/DIL2/CIR/P/2019/85  dated  July 26, 2019, SEBI circular  no.
SEBI/HO/CFD/DCR2/CIR/P/2019/133 dated November 8, 2019, SEBI/HO/CFD/DIL2/CIR/P/2020/50
dated March 30, 2020 and any subsequent circulars or notifications issued by SEBI in this regard

UPI ID ID created on the UPI for single-window mobile payment system developed by the NPCI

UPI Mandate Request

A request (intimating the RIB by way of a notification on the UPI linked mobile application as disclosed
by SCSBs on the website of SEBI and by way of an SMS on directing the RIB to such UPI linked mobile
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application) to the RIB initiated by the Sponsor Bank to authorise blocking of funds on the UPI
application equivalent to Bid Amount and subsequent debit of funds in case of Allotment

UPI Mechanism

The bidding mechanism that was used by an RIB in accordance with the UPI Circulars to make an ASBA
Bid in the Offer

Working Day

All days on which commercial banks in Mumbai are open for business. In respect of announcement of
Price Band and Bid/Offer Period, Working Day shall mean all days, excluding Saturdays, Sundays and
public holidays, on which commercial banks in Mumbai are open for business. In respect of the time
period between the Bid/ Offer Closing Date and the listing of the Equity Shares on the Stock Exchanges,
Working Day shall mean all trading days of the Stock Exchanges, excluding Sundays and bank holidays,
as per circulars issued by SEBI

Technical/Industry Related Terms/Abbreviations

Term

Description

505(b)(2) filing

A new drug application described in section 505(b)(2) of the FFDCA that contains full reports of
investigations of safety and effectiveness but where at least some of the information required for
approval comes from studies not conducted by or for the applicant and for which the applicant has not
obtained a right of reference. It is submitted under section 505(b)(1) of the FFDCA and approved under
section 505(c) of the FFDCA

AGES Austrian Agency for Health and Food Safety

ANDA Abbreviated New Drug Application

ANVISA Agéncia Nacional de Vigilancia Sanitéaria (Brazilian Health Regulatory Agency)
API Active Pharmaceutical Ingredient

Ayushman Bharat

Ayushman Bharat Pradhan Mantri Jan Arogya Yojana, a scheme of the Government of India under its
National Health Policy, implemented by the National Health Authority

BGV Hamburg

Behorde fir Gesundheit und Verbraucherschutz (BGV) Hamburg (Germany) (Public Health
Department in Hamburg, Germany)

CBE A “Changes Being Effected” filing made with the USFDA in relation to a modification to a product

CBE-30 A CBE filing made at least 30 days prior to expected distribution of the modified product

CDMO Contract Development and Manufacturing Organisation

CDSCO Central Drugs Standard Control Organisation (India)

CFT Cross functional teams

CMO Contract Manufacturing Organisation

cGMP Current Good Manufacturing Practice

DCA Drugs Control Administration (Governments of Telangana and Andhra Pradesh, India)

DCA Rules Drugs and Cosmetics Rules, 1945

DMF Drug Master Files

DPCO Drug Prices Control Order

EMA European Medicines Agency

FFDCA Federal Food, Drug, and Cosmetic Act

First-to-File The first applicant to submit a substantially completed ANDA is given marketing exclusivity for 180
days, during which no other company is allowed to launch its product during this period

GUB Government of Upper Bavaria

GC-MS Gas chromatography-mass spectrometry

GDUFA United States Generic Drug User Fee Amendment Act

GMP Good Manufacturing Practices

GPO Group Purchasing Organisation

GQCE Generic Quality Consistency Evaluation

HPLC High Performance Liquid Chromatography

HVAC Heating, Ventilation and Air Conditioning

ICP-MS Inductively coupled plasma mass spectrometry

INN International Non-proprietary Name

LC-MS Liquid chromatography-mass spectrometry

LoE Loss of exclusivity
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MAT Moving annual total

MEIS Merchandise Exports from India Scheme

MHRA Medicines and Healthcare products Regulatory Agency (UK)

NCE-1 An ANDA filing by generic drug companies for entry into branded drug where approval for a drug
product containing a new chemical entity is entitled to a 5-year period of USFDA filing exclusivity

NDA New Drug Application

NDDS New Drug Delivery Systems

NHS National Health Service (UK)

NMPA National Medicinal Products Administration

NPPA National Pharmaceutical Pricing Authority

PAS Prior Approval Supplement

PFS Pre-filled syringes

PVC Polyvinyl chloride

Sterilise-In-Place

Sterilization of production equipment without prior disassembly

Suitability Petition

A petition submitted under section 505(j)(2)(C) of the FFDCA and pursuant to 21 CFR 10.20, 10.30,
and 314.93, that requests permission to submit an ANDA for a drug product that differs in route of
administration, dosage form, strength, or one active ingredient in a combination product from that of a
reference listed drug

TGA

Therapeutic Goods Administration (Australia)

USFDA

United States Food and Drug Administration

Conventional and General Terms or Abbreviations

Term Description
Z/Rs./Rupees/INR Indian Rupees
AlFs Alternative Investments Funds
BSE BSE Limited
CAGR Compound Annual Growth Rate

Category | AlIF

AlFs who are registered as “Category I Alternative Investment Funds” under the SEBI AIF Regulations

Category | FPIs

FPIs who are registered as “Category I Foreign Portfolio Investors” under the SEBI FPT Regulations

Category Il AIF

AlIFs who are registered as “Category Il Alternative Investment Funds” under the SEBI AIF
Regulations

Category Il FPIs

FPIs who are registered as “Category Il Foreign Portfolio Investors” under the SEBI FPI Regulations

Category Il AIF

AlFs who are registered as “Category III Alternative Investment Funds” under the SEBI AIF
Regulations

CDSL Central Depository Services (India) Limited
CFO Chief Financial Officer
CIN Corporate Identity Number

Civil Code or CPC

The Code of Civil Procedure, 1908

Companies Act

Companies Act, 1956 and Companies Act, 2013, as applicable

Companies Act, 1956

Companies Act, 1956, along with the relevant rules made thereunder

Companies Act, 2013

Companies Act, 2013, along with the relevant rules made thereunder

Depositories

NSDL and CDSL

Depositories Act

Depositories Act, 1996

DIN Director Identification Number

DPIIT Department for Promotion of Industry and Internal Trade, Ministry of Commerce and Industry,
Government of India (earlier known as the Department of Industrial Policy and Promotion)

DP ID Depository Participant Identification

DP/ Depository Participant

Depository participant as defined under the Depositories Act

EBITDA

Earnings before interest, taxes, depreciation and amortisation

EGM Extraordinary General Meeting
EPS Earnings Per Share
FC-GPR Foreign Currency-Gross Provisional Return
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FCPA U.S. Foreign Corrupt Practices Act

FDI Foreign direct investment

FDI Policy Consolidated Foreign Direct Investment Policy notified by the DPIIT effective from October 15, 2020
FEMA Foreign Exchange Management Act, 1999, read with rules and regulations thereunder

FEMA Non-debt Instruments Foreign Exchange Management (Non-debt Instruments) Rules, 2019

Rules

FERA Erstwhile Foreign Exchange Regulation Act, 1978, read with rules and regulations thereunder
Financial Year/ Fiscal/ FY Unless stated otherwise, the period of 12 months ending March 31 of that particular year
FPI(s) Foreign portfolio investors as defined under the SEBI FP1 Regulations

FVCI(s) Foreign venture capital investors as defined and registered under the SEBI FVVCI Regulations
GAAR General Anti Avoidance Rules

Gazette Gazette of India

“Gol” or “Government” or
“Central Government”

Government of India

GST

Goods and Services Tax

HUF Hindu Undivided Family

ICAI The Institute of Chartered Accountants of India
IFRS International Financial Reporting Standards
IFSC Indian Financial System Code

Ind AS/ Indian Accounting
Standards

Indian Accounting Standards notified under Section 133 of the Companies Act, 2013 read with the
Companies (Indian Accounting Standards) Rules, 2015, as amended

India Republic of India

IPC Indian Penal Code, 1860
IPO Initial public offering

IST Indian Standard Time

IT Information Technology
IT Act The Income Tax Act, 1961

Listing Regulations

Securities and Exchange Board of India (Listing Obligations and Disclosure Requirements)
Regulations, 2015

MCA Ministry of Corporate Affairs

Mutual Fund (s) Mutual Fund(s) means mutual funds registered under the SEBI (Mutual Funds) Regulations, 1996
N/A Not applicable

NACH National Automated Clearing House

NEFT National Electronic Funds Transfer

NPCI National Payments Corporation of India

NRI Individual resident outside India, who is a citizen of India

NSDL National Securities Depository Limited

NSE National Stock Exchange of India Limited

OCB/Overseas Corporate Body

An entity de-recognised through Foreign Exchange Management (Withdrawal of General Permission
to Overseas Corporate Bodies (OCBs)) Regulations, 2003. OCBs are not allowed to invest in the Offer.

p.a. Per annum

P/E Price/earnings

P/E Ratio Price/earnings ratio

PAN Permanent account number

PAT Profit after tax

PRC People’s Republic of China

R&D Research and development

RBI The Reserve Bank of India

Regulation S Regulation S under the U.S. Securities Act
RTGS Real Time Gross Settlement

Rule 144A Rule 144A under the U.S. Securities Act
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Term Description
SCRA Securities Contracts (Regulation) Act, 1956
SCRR Securities Contracts (Regulation) Rules, 1957
SEBI Securities and Exchange Board of India constituted under the SEBI Act
SEBI Act Securities and Exchange Board of India Act, 1992

SEBI AIF Regulations

Securities and Exchange Board of India (Alternative Investments Funds) Regulations, 2012

SEBI FPI Regulations

Securities and Exchange Board of India (Foreign Portfolio Investors) Regulations, 2019

SEBI ICDR Regulations

Securities and Exchange Board of India (Issue of Capital and Disclosure Requirements) Regulations,
2018

SEBI Merchant Bankers
Regulations

Securities and Exchange Board of India (Merchant Bankers) Regulations, 1992

SEBI SBEB Regulations

Securities and Exchange Board of India (Share Based Employee Benefits) Regulations, 2014

SEBI VCF Regulations

Securities and Exchange Board of India (Venture Capital Fund) Regulations, 1996 as repealed pursuant
to the SEBI AIF Regulations

State Government

The government of a state in India

Stock Exchanges

BSE and NSE

STT

Securities transaction tax

Takeover Regulations

Securities and Exchange Board of India (Substantial Acquisition of Shares and Takeovers)
Regulations, 2011

TAN Tax deduction account number

Total Borrowings Non-current borrowings including current maturities of non-current borrowings

UIDAI Unique Identification Authority of India

U.S. QIBs “Qualified institutional buyers” as defined in Rule 144A. For the avoidance of doubt, the term “U.S.

QIBs” does not refer to a category of institutional investor defined under applicable Indian regulations
and referred to in this Prospectus as “QIBs”

U.S./USA/United States

United States of America, its territories and possessions, any State of the United States, and the District
of Columbia

USD/US$ United States Dollars

U.S. Securities Act U.S. Securities Act of 1933, as amended

VCFs Venture Capital Funds as defined in and registered with SEBI under the SEBI VCF Regulations
WHO World Health Organization

Wilful Defaulter

An entity or person categorised as a wilful defaulter by any bank or financial institution or consortium
thereof, in terms of regulation 2(1)(Ill) of the SEBI ICDR Regulations
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OFFER DOCUMENT SUMMARY

The following is a general summary of the terms of the Offer and is neither exhaustive, nor purports to contain a summary of
all the disclosures in the Draft Red Herring Prospectus or the Red Herring Prospectus or this Prospectus when filed, or all
details relevant to prospective investors. This summary should be read in conjunction with, and is qualified in its entirety by,
the more detailed information appearing elsewhere in this Prospectus, including “Risk Factors”, “Objects of the Offer”, “Our
Business”, “Industry Overview”, “Capital Structure”, “The Offer”, “Financial Statements”, “Outstanding Litigation and
Material Developments” , “Offer Procedure” and “Description of Equity Shares and Terms of Articles of Association” on
pages 21, 76, 117, 94, 62, 50, 183, 268, 296 and 309, respectively.

Summary of the primary | We are one of the fastest growing generic injectables-focused companies by revenue in the United States from
business of the Company | 2014 to 2019 (Source: IQVIA Report). We sell our products primarily under a business to business (“B2B”)
model in over 60 countries as of June 30, 2020, including the United States, Europe, Canada, Australia, India
and the Rest of the world. We have a consistent compliance track record with a range of regulatory regimes
across these markets. We also have an extensive track record in complex injectables development,
manufacturing and marketing and a close understanding of the related sophisticated scientific, technical and
regulatory processes.

Summary of the Industry | The global formulation market grew at a CAGR of approximately 5.4% from 2014 to reach approximately
US$1,111 billion in 2020. The market is estimated to grow at a CAGR of approximately 4.4% to reach
approximately US$1,376 billion by 2025. North America is expected to constitute approximately 49% of the
overall market by value and grow at a CAGR of approximately 3.9%. India is expected to contribute
approximately 2% of the market by value, and is expected to grow at a faster rate of approximately 9.3% during
2020 to 2025. (Source: IQVIA Report).

Name of Promoters Fosun Singapore and Shanghai Fosun Pharma

Offer size Offer of 43,196,968" Equity Shares for cash at a price of 1,500 per Equity Share (including a premium of
1,499 per Equity Share) aggregating to 64,795.45 million comprising of a Fresh Issue of 8,333,333" Equity
Shares aggregating to 312,500 million by our Company and an Offer for Sale of 34,863,635" Equity Shares
aggregating to ¥52,295.45 million, comprising of 19,368,686 Equity Shares aggregating to 229,053.03 million
by the Promoter Selling Shareholder and 15,494,949" Equity Shares aggregating to 323,242.42 million by the
Other Selling Shareholders. The Offer constitutes 26.46% of the post-Offer paid-up Equity Share capital of our
Company.

ASubject to finalisation of the Basis of Allotment.

Objects of the Offer The objects for which the Net Proceeds from the Offer shall be utilized are as follows:
(Z in million)
Particulars Amount (X in million)
To fund incremental working capital requirements of the Company 7,695.00
To fund incremental capital expenditure requirements of the Company 1,680.00
General corporate purposes® 2,864.68
Total 12,239.68
(MThe amount utilised for general corporate purposes shall not exceed 25% of the Net Proceeds of the Fresh
Issue
Aggregate pre-Offer | (@) The aggregate pre-Offer shareholding of our Promoters and Promoter Group as a percentage of the pre-
shareholding of our Offer paid-up Equity Share capital of the Company is set out below:
Promoters and Promoter
Group, and Selling Name No. of Equity Shares Percentage of the pre-Offer
Shareholders as a Equity Share Capital (%)
percentage of our paid- Promoters
up Equity Share capital Fosun Singapore 114,662,580 74.00
Total (A) 114,662,580 74.00
Promoter Group
Fosun Industrial Co., Limited 10* Negligible
Ample Up Limited 10* Negligible
Regal Gesture Limited 10* Negligible
Lustrous Star Limited 10* Negligible
Total (B) 40 Negligible
Total (C=A+B) 114,662,620 74.00

*Held by such companies as nominees on behalf of Fosun Singapore, which is the beneficial owner of
such Equity Shares

(b) The aggregate pre-Offer shareholding of the Other Selling Shareholders as a percentage of the pre-Offer
paid-up Equity Share capital of the Company is set out below:

Name No. of Equity Shares Percentage of the pre-Offer
Equity Share Capital (%)
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Other Selling Shareholders

Gland Celsus 20,094,870 12.97
Empower Trust 7,865,000 5.08
Nilay Trust 3,749,000 2.42
Total 31,708,870 20.47

Summary of Selected
Financial Information

@)

The details of our share capital, net worth, net asset value per Equity Share and Total Borrowings as at
June 30, 2020 and June 30, 2019 and March 31, 2020, 2019 and 2018 derived from the Restated Financial
Information are as follows:

(Z in million, except per share data)

Particulars As at June As at June As at March 31,
30, 2020 30, 2019 2020 2019 2018
(A) Equity share capital 154.95 154.95 154.95 154.95 154.95
(B) Net worth 39,634.67 30,438.17| 36,462.35| 28,619.99| 24,103.59
(C) Net asset value per share* 255.79 196.44 235.32 184.71 155.56
(D) Total Borrowings 49.60 54.90 49.60 54.90 59.15

(b)

*Qur Company has, pursuant to a Board resolution dated December 23, 2019 and Shareholders
resolution dated March 17, 2020, sub divided the equity shares of face value of 10 each to Equity Shares
of face value of T1 each. Net asset value per share is considered post sub-division.

The details of our total income, profit after tax and earnings per Equity Share (basic and diluted) for the
three month period ended June 30, 2020 and June 30, 2019 and for Fiscals 2020, 2019 and 2018 derived
from Restated Financial Information are as follows:

(Z in million, except per share data)

Particulars For the For the For the financial year ended
three month | three month March 31,
period ended | period ended 2020 2019 2018
June 30, June 30,
2020 2019

Total income 9,162.89 7,082.75| 27,724.08| 21,297.67| 16,716.82
Restated profit for the year/period 3,135.90 1,837.74| 7,72858| 4,51856| 3,210.51
Restated earnings per share**
- Basic 20.24 11.86 49.88 29.16 20.72
- Diluted 20.24 11.86 49.88 29.16 20.72

*Our Company has, pursuant to a Board resolution dated December 23, 2019 and Shareholders
resolution dated March 17, 2020, sub-divided the equity shares of face value of T10 each to Equity Shares
of face value of T1 each. Basic and diluted EPS are considered post sub-division.

# Three months period ending June 30, 2020 and June 30, 2019 restated earnings per share are not

annualised

Auditor’s qualifications
which have not been
given effect to in the

There are no auditor qualifications which have not been given effect to in the Restated Financial Information.

Restated Financial
Information
Summary  table of | A summary of outstanding litigation proceedings involving our Company, Promoters and Directors, as

outstanding litigations

disclosed in “Outstanding Litigation and Material Developments” on page 268, in terms of the SEBI ICDR
Regulations and the materiality policy approved by our Board pursuant to a resolution dated October 22, 2020,

as of the date of this Prospectus is provi

ded below:

(in T million, unless otherwise specified)

Nature of cases | No. of cases | Total amount involved”
Litigation involving our Company
Against our Company
Material civil litigation proceedings 1 Not quantifiable
Criminal cases Nil Nil
Action taken by statutory and regulatory 7 18.50
authorities
Taxation cases 11 77.01*
By our Company
Civil cases 1 Not quantifiable
Criminal cases Nil Nil
Litigation involving our Directors
Against our Directors
Civil cases Nil Nil
Criminal cases Nil Nil
Action taken by statutory and regulatory Nil Nil
authorities
Taxation cases Nil Nil
By our Directors
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Civil cases Nil Nil
Criminal cases Nil Nil
Litigation involving our Promoters

Against our Promoters

Civil cases Nil Nil
Criminal cases Nil Nil
Action taken by statutory and regulatory Nil Nil
authorities

Taxation cases Nil Nil
By our Promoters (in US$ million)
Civil cases 1 40
Criminal cases Nil Nil

ATo the extent ascertainable

*Including an aggregate amount of <29.43 million pre-deposited by our Company with the relevant indirect
tax authorities, and an amount of ¥16.76 million pre-deposited by our Company with the relevant income tax
authority.

Our Group Companies are not party to any pending litigation which will have a material impact on our
Company.

Risk Factors

For details of the risks applicable to us, see “Risk Factors” on page 21.

Summary

table of

contingent liabilities

The following is a summary table of our contingent liabilities as at June 30, 2020 as per Ind AS 37 — Provisions,
Contingent Liabilities and Contingent Assets:

(Z in million)
Particulars As at June 30, 2020

Outstanding bank guarantees (excluding performance obligations) 18.24

Claims against the Company not acknowledged as debts 31.78

Demand for direct taxes 16.76
Demand for indirect taxes:

Entry tax 46.95

Service tax 7.99

Value Added Tax and CST 5.30

Provident Fund

There are numerous interpretative issues relating to the Supreme Court judgement on provident fund dated
February 28, 2019. As a matter of caution, our Company has accordingly made the payments for the current
year. Our Company will update its position, on receiving further clarity on the subject.

For further details of our contingent liabilities as per Ind AS 37 — Provisions, Contingent Liabilities and
Contingent Assets, see “Financial Statements — Annexure VIl — Notes to Restated Ind AS Summary Statements ”
on page 237.

Summary

of related

party transactions

The details of related party transactions of our Company for three month period ended June 30, 2020 and June
30, 2019, and for the fiscal years ended March 31, 2020, 2019 and 2018, as per Ind AS 24 — Related Party
Disclosures are set forth in the table below:

(% in million)
Nature For the | For the | For the | For the | For the
three three year year year

month | month | ended | ended | ended
period | period | March | March | March
ended | ended |31,2020 31,2019 31,2018
June June
30, 2020 | 30, 2019
Enterprise over which Key Management Personnel exercise significant influence
Gland Chemicals Private | Purchase of raw material 692.46 21.05(1,183.73| 670.10| 782.55

Limited Sale of goods 0.05 - 0.53 7.42 85.25
Nicomac Clean Rooms Far | Purchase of capital goods - - - - 24.18
East Private Limited

Moreschi Asia Doors Private | Purchase of capital goods - - - - 1.16
Limited

Dhananjaya Properties LLP | Rent expense 0.61 0.58 2.36 2.60 2.02
Sasikala Properties LLP Rent expense 0.22 0.21 0.85 0.86 1.26
Gland Celsus Bio Chemicals | Sale of Vehicles - - - - 0.63

Private Limited

Fellow Subsidiary
Chongging Pharmaceutical | Purchase of raw material - - - - 4512
Research Institute Co., Ltd.

Purchase of raw material - - - - 30.32
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Chongging Pharmaceutical | Reimbursement of - - 1.62 - -

Research Institute | expense

(Changshou) Co., Ltd.

Jiangsu Wanbang | Purchase of raw material 290.36 82.91 85.20| 240.09 -

Biopharmaceutical Sale of service 4.75 - - 6.10 -

Company Limited Sale of goods - - 3.99 - -
Reimbursement of - - 1.62 - -
expense

Fosun Pharma USA Inc. Sale of goods 166.04 73.48| 407.92 - -
Sale of service 10.46 -| 201.48 - -
Rates & Taxes - - 34.29 36.09 -

Guilin Pharmaceutical Co., | Sale of goods - - 12.18 - -

Ltd. Sale of service - 2.81 2.81 - -
Reimbursement of - - 1.62 - -
expense

Shanghai Fosun | Sale of service - 10.43 10.43 7.18 -

Pharmaceutical ~ Industrial | Reimbursement of 0.62 - - - -

Development Co., Ltd. expense

Avanc Pharmaceutical Co., | Sale of service - - 13.34 - -

Ltd.  (formerly  Jinzhou

Aohong Pharmaceutical

Co., Ltd.)

Chongging Carelife | Purchase of raw material 13.35 - - - -

Pharmaceutical Co., Ltd. Reimbursement of - - 1.62 - -
expense

Shanghai Henlius Biotech, | Reimbursement of - - 1.62 - -

Inc. expense

Fosun Pharma Sp. z. 0. 0. Sale of service - - 0.67 - -
Reimbursement of 0.34 - - - -
expense

Fosun Pharmaceutical | Sale of goods - - 1.94 - -

Distribution (Jiangsu) Co.,

Ltd.

Shanghai Fosun Long March | Purchase of raw material 24.12 - - - -

Medical Science Co., Ltd.

Key Management Personnel?

P.V.N. Raju Remuneration - - - 3.73 6.06
Rent expense - - - 0.02 0.20

Ravindranath Penmetsa Remuneration - 2.49 2.49 99.79 78.13
Employee separation - - -| 200.00 -
compensation

K. Jhansi Lakshmi Remuneration - - - - 3.22
Rent expense - - - - 0.68

B. Narasimha Rao Remuneration - - - - 5.19

Srinivas Sadu Remuneration 8.51 8.29 33.22 2241 12.21
Employee stock option 7.51 - 25.55 - -
compensation expense

Ravi Shekhar Mitra Remuneration 2.86 - 5.74 - -

D. S. Brar Sitting fee - - - - 0.02

Satyanarayana Murthy | Sitting fee 0.20 0.10 0.70 0.10 -

Chavali Commission 0.38 0.35 1.51 - -

Moheb Ali Mohammed Sitting fee 0.20 0.20 0.60 0.30 0.12
Commission 0.38 0.35 1.51 - -

Yiu Kwan Stanley Lau Sitting fee 0.20 - 0.50 - -
Commission 1.14 1.04 4.54 - -

Udo Johannes Vetter Sitting fee 0.20 - 0.20 - -

Sampath Kumar | Remuneration 0.91 0.91 3.46 2.84 2.54

Pallerlamudi Employee stock option 0.50 - 1.70 - -
compensation expense

Relatives of Key Management Personnel

P. Suryakantham Rent expense - - - 0.02 0.20

K. Jhansi Lakshmi Rent expense 0.21 0.21 0.84 0.86 0.68

K. Praveen Kumar Rent expense - - - - 0.09

Nakul Penmetsa Remuneration - - - - 1.75

"As the future liability for gratuity and leave encashment is provided on an actuarial basis for the Company
as a whole, the amount pertaining to the Key Management Personnel and their relatives is not ascertainable

and therefore, not included ab

oVve.
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For details of the related party transactions, see “Other Financial Information — Related Party Transactions”
on page 243.

Details of all financing
arrangements  whereby
the Promoters, members
of the Promoter Group,
the directors of our
Promoters, our Directors
and their relatives have
financed the purchase by
any other person of
securities of the
Company other than in
the normal course of the
business of the financing
entity during the period
of SiX months
immediately preceding
the date of the Draft Red
Herring Prospectus, the
Red Herring Prospectus
and this Prospectus

Our Promoters, members of our Promoter Group, the directors of our Promoters, our Directors and their
relatives have not financed the purchase by any person of securities of our Company other than in the normal
course of the business of the financing entity during the period of six months immediately preceding the date
of the Draft Red Herring Prospectus, the Red Herring Prospectus and this Prospectus

Weighted average price
at which the specified
securities were acquired
by our Promoters and
Selling Shareholders, in
the last one year

Our Promoters and Selling Shareholders have not acquired any specified securities in the one year preceding
the date of this Prospectus.

Average cost of
acquisition of shares of
our Promoters and the
Other Selling
Shareholders

The average cost of acquisition of Equity Shares held by our Promoter, Fosun Singapore, which is the Promoter
Selling Shareholder is as follows:

Name of the Promoter Number of Equity Shares Average cost of acquisition per
Equity Share (in X)

Fosun Singapore 114,662,620* 605.12

*Including 10 Equity Shares each, which are held by Fosun Industrial Co., Limited, Ample Up Limited, Regal

Gesture Limited and Lustrous Star Ltd., as nominees on behalf of Fosun Singapore, which is the beneficial

owner of such Equity Shares

Our Promoter, Shanghai Fosun Pharma does not directly hold any Equity Shares in our Company.

The average cost of acquisition of Equity Shares held by the Other Selling Shareholders is as follows:

Name of the Other Selling

Number of Equity Shares

Average cost of acquisition per

Shareholders Equity Share (in X)
Gland Celsus 20,094,870 30.12
Empower Trust 7,865,000 Nil
Nilay Trust 3,749,000 Nil

Size of the pre-IPO
placement and allottees,
upon completion of the
placement

Not applicable

Any issuance of Equity
Shares in the last one
year for consideration
other than cash

Our Company has not issued any Equity Shares in the last one year from the date of this Prospectus, for

consideration other than cash.

Any split/consolidation of
Equity Shares in the last
one year

Our Company has, pursuant to a Board resolution dated December 23, 2019 and Shareholders resolution dated
March 17, 2020, sub-divided the equity shares of face value of 210 each to Equity Shares of face value of X1

each.
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CERTAIN CONVENTIONS, PRESENTATION OF FINANCIAL, INDUSTRY AND MARKET DATA AND
CURRENCY OF PRESENTATION

Certain Conventions

All references in this Prospectus to “India” are to the Republic of India and all references to the “US”, “U.S.” “USA” or “United
States” are to the United States of America and its territories and possessions.

Unless stated otherwise, all references to page numbers in this Prospectus are to the page numbers of this Prospectus.
Financial Data

Unless the context requires otherwise, the financial information in this Prospectus is derived from our restated summary
statements of assets and liabilities as at June 30, 2020 and June 30, 2019 and March 31, 2020, March 31, 2019 and March 31,
2018 and the restated statements of profit and loss (including other comprehensive income), cash flow statement and changes
in equity for the three month period ended June 30, 2020 and June 30, 2019 and for the year ended March 31, 2020, March 31,
2019 and March 31, 2018 of the Company together with the summary statement of significant accounting policies, and other
explanatory information thereon, derived from the audited financial statements as at and for the three month period ended June
30, 2020 and June 30, 2019 and for the year ended March 31, 2020, March 31, 2019 and March 31, 2018 prepared in accordance
with the Ind AS, and restated in accordance with the SEBI ICDR Regulations and the Guidance Note on “Reports in Company
Prospectuses (Revised 2019)” issued by ICAI. For further information, see “Financial Statements” beginning on page 183.

The restated financial information for the three months periods ended June 30, 2020 and June 30, 2019 are not indicative of full
year results and accordingly, such financial information is not comparable to the restated financial information for the financial
years ended March 31, 2020, March 31, 2019 and March 31, 2018.

In this Prospectus, any discrepancies in any table between the total and the sums of the amounts listed are due to rounding off.
All figures in decimals have been rounded off to the second decimal and all percentage figures have been rounded off to two
decimal places.

Our Company’s financial year commences on April 1 and ends on March 31 of the next year. Unless stated otherwise, all
references in this Prospectus to the terms Fiscal or Fiscal Year or Financial Year are to the 12 months ended March 31 of such
year. Unless stated otherwise, or the context requires otherwise, all references to a “year” in this Prospectus are to a calendar
year.

Unless the context otherwise indicates, any percentage amounts, as set forth in “Risk Factors”, “Our Business” and
“Management’s Discussion and Analysis of Financial Condition and Results of Operations” beginning on pages 21, 117 and
244, respectively, and elsewhere in this Prospectus have been calculated on the basis of amounts derived from our Restated
Financial Information.

Certain non-GAAP financial measures relating to our financial performance such as, EBITDA, net debt/(net cash), net worth,
return on net worth, working capital, return on capital employed, net asset value per share and debt equity ratio have been
included in this Prospectus. We compute and disclose such non-GAAP financial measures relating to our financial performance
as we consider such information to be useful measures of our business and financial performance. These non-GAAP financial
measures and other information relating to financial performance may not be computed on the basis of any standard
methodology that is applicable across the industry and therefore may not be comparable to financial measures of similar
nomenclature that may be computed and presented by other companies and are not measures of operating performance or
liquidity defined by Ind AS and may not be comparable to similarly titled measures presented by other companies.

Currency and Units of Presentation

All references to:

. “AUD” are to Australian dollar, the official currency of Australia;

. “EUR” or “€” are to Euro, the official currency of the European Union;

. “CHF” are to Swiss franc, the official currency of Switzerland;

. “GBP” or “£” are to British pound, the official currency of the United Kingdom;

. “HKD” or “HK$” are to Hong Kong dollar, the official currency of Hong Kong;

. “JPY” are to Japanese yen, the official currency of Japan;

. “RMB” or “¥” are to Renminbi, the official currency of the People’s Republic of China;
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. “Rupees” or “T” or “INR” or “Rs.” are to Indian Rupee, the official currency of the Republic of India;

o “SGD” are to Singapore dollar, the official currency of the Republic of Singapore;
. “USD” or “US$” or “$” are to United States Dollar, the official currency of the United States of America; and
. “Ztoty” or “zI” are to Polish ztoty, the official currency of Poland

Our Company has presented certain numerical information in this Prospectus in “lakh”, “million” and “crores” units or in whole
numbers where the numbers have been too small to represent in such units. One million represents 1,000,000, one billion
represents 1,000,000,000 and one trillion represents 1,000,000,000,000. One lakh represents 100,000 and one crore represents
10,000,000.

Figures sourced from third-party industry sources may be expressed in denominations other than millions or may be rounded
off to other than two decimal points in the respective sources, and such figures have been expressed in this Prospectus in such
denominations or rounded-off to such number of decimal points as provided in such respective sources.

Exchange Rates

This Prospectus contains conversion of certain other currency amounts into Indian Rupees that have been presented solely to
comply with the SEBI ICDR Regulations. These conversions should not be construed as a representation that these currency
amounts could have been, or can be converted into Indian Rupees, at any particular rate or at all.

The following table sets forth, for the periods indicated, information with respect to the exchange rate between the Rupee and
other foreign currencies:

(n3)
Currency As at

June 30, March 31, December June 30, March 29, December March 28, December

2020 2020 31, 2019 2019**** 2019* 31, 2018 2018** 29*** 2017
1 AUD 52.03 46.28 50.15 48.34 49.18 49.04 50.04 49.88
1 CHF 79.76 78.32 73.66 70.66 69.52 70.78 68.31 65.51
1 EUR 84.67 83.05 79.88 78.36 77.70 79.78 80.62 76.38
1 GBP 92.69 93.08 93.48 87.35 90.48 88.55 92.28 86.06
1 HKD 9.74 9.72 9.15 8.82 8.82 8.88 8.30 8.17
100 JPY/YEN 70.15 69.65 65.59 63.97 62.52 63.21 61.54 56.72
1 RMB 10.69 10.65 10.24 10.04 10.32 10.12 10.34 9.80
1SGD 54.16 53.01 53.02 50.95 51.13 51.09 49.76 47.76
1 USD 75.28 75.39 71.27 68.92 69.17 69.79 65.04 63.92
1 Ztoty 19.10 18.25 18.81 18.47 18.06 18.57 19.14 18.37

Source https://fbil.org.in/, https://www.rbi.org.in/, https://www.x-rates.com/
Exchange rate as on March 29, 2019 considered as exchange rate is not available for March 30, 2019 being Saturday and March 31, 2019 being a
Sunday
** Exchange rate as on March 28, 2018 considered as exchange rate is not available March 29, 2018 and March 30, 2018 being public holidays and March
31, 2018 being a Saturday.
Exchange rate as on December 29, 2017 considered as exchange rate is not available for December 30, 2017 being Saturday and December 31, 2017
being a Sunday
**** Exchange rate as of June 28, 2019 considered as exchange rate is not available for June 29, 2019 being Saturday and June 30, 2019 being a Sunday

*kk

Industry and Market Data

Unless otherwise indicated, industry and market data used throughout this Prospectus has been obtained or derived from the
report titled ‘Global Injectable Industry Overview’ dated October 21, 2020 by IQVIA which has been commissioned by our
Company. IQVIA is in the business of providing consultancy and information services such as advanced analytics, technology
solutions and market research services to the healthcare industry. For risks in this regard, see “Risk Factors — We have relied
on a third party industry report which has been used for industry related data in this Prospectus and such data has not been
independently verified by us.” on page 42.

The extent to which the market and industry data used in this Prospectus is meaningful depends on the reader’s familiarity with
and understanding of the methodologies used in compiling such data. There are no standard data gathering methodologies in
the industry in which the business of our Company is conducted, and methodologies and assumptions may vary widely among
different industry sources. Industry publications generally state that the information contained in such publications has been
obtained from publicly available documents from various sources believed to be reliable, but their accuracy and completeness
are not guaranteed, and their reliability cannot be assured. Although we believe the industry and market data used in this
Prospectus is reliable, it has not been independently verified by us, the Selling Shareholders, the BRLMs or any of their affiliates
or advisors. The data used in these sources may have been reclassified by us for the purposes of presentation.
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Accordingly, no investment decision should be made solely on the basis of such information. Such data involves risks,

uncertainties and numerous assumptions and is subject to change based on various factors, including those disclosed in “Risk
Factors” on page 21.

In accordance with the SEBI ICDR Regulations, “Basis for Offer Price” on page 86 includes information relating to our listed
peer group companies. Such information has been derived from publicly available sources, and neither we, nor the BRLMs or
any of their affiliates have independently verified such information. Accordingly, no investment decision should be made solely
on the basis of such information.
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FORWARD-LOOKING STATEMENTS

This Prospectus contains certain “forward-looking statements”. All statements contained in this Prospectus that are not
statements of historical fact constitute “forward-looking statements”. All statements regarding our expected financial condition
and results of operations, business, plans and prospects are “forward-looking statements”. These forward-looking statements
generally can be identified by words or phrases such as “aim”, “anticipate”, “believe”, “expect”, “estimate”, “intend”, “likely
to”, “seek to”, “shall”, “objective”, “plan”, “project”, “will”, “will continue”, “will pursue” or other words or phrases of similar
import. Similarly, statements that describe our strategies, objectives, plans or goals are also forward-looking statements. All
forward-looking statements whether made by us or any third parties in this Prospectus are based on our current plans, estimates,
presumptions and expectations and are subject to risks, uncertainties and assumptions about us that could cause actual results
to differ materially from those contemplated by the relevant forward-looking statement, including but not limited to, regulatory
changes pertaining to the pharmaceutical industry and our ability to respond to them, our ability to successfully implement our
strategy, our growth and expansion, technological changes, our exposure to market risks, general economic and political
conditions which have an impact on our business activities or investments, the monetary and fiscal policies of India, inflation,
deflation, unanticipated turbulence in interest rates, foreign exchange rates, equity prices or other rates or prices, the
performance of the financial markets in India and globally, changes in domestic laws, regulations and taxes and changes in
competition in the pharmaceutical industry. Important factors that could cause actual results to differ materially from our
expectations include, but are not limited to, the following:

. changes in regulations to which we are subject or failure or delay in obtaining necessary permits, approvals, licenses
or registrations;

. failure by us or our marketing partners and customers to perform obligations under our business arrangements or
deterioration of our relationship with such partners and customers;

. interruption or failure to produce or procure APIs;

. loss of customers or reduction in purchases from customers in key markets such as the United States, Europe, Canada
and Australia;

. decline in sale volumes or price of key formulations in the injectables category; and

. impact of the COVID-19 pandemic or any future pandemic or widespread public health emergency on our business,
financial condition and results of operations

Certain information in “Industry Overview”, “Our Business” and “Management’s Discussion and Analysis of Financial
Condition and Results of Operations on pages 94, 117 and 244, respectively, of this Prospectus have been obtained from the
report titled ‘Global Injectable Industry Overview’ dated October 21, 2020 by IQVIA, which has been commissioned by our
Company.

For further discussion of factors that could cause the actual results to differ from the expectations, see “Risk Factors”, “Our
Business” and “Management’s Discussion and Analysis of Financial Condition and Results of Operations” on pages 21, 117,
244 respectively. By their nature, certain market risk disclosures are only estimates and could be materially different from what
actually occurs in the future. As a result, actual future gains or losses could materially differ from those that have been estimated
and are not a guarantee of future performance.

Forward-looking statements reflect current views as of the date of this Prospectus and are not a guarantee of future performance.
There can be no assurance to investors that the expectations reflected in these forward-looking statements will prove to be
correct. Given these uncertainties, investors are cautioned not to place undue reliance on such forward-looking statements and
not to regard such statements to be a guarantee of our future performance.

These statements are based on our management’s belief and assumptions, which in turn are based on currently available
information. Although we believe the assumptions upon which these forward-looking statements are based on are reasonable,
any of these assumptions could prove to be inaccurate and the forward-looking statements based on these assumptions could
be incorrect. Given these uncertainties, investors are cautioned not to place undue reliance on such forward-looking statements
and not to regard such statements as a guarantee of future performance. Neither our Company, our Promoters, our Directors,
the BRLMs nor any of their respective affiliates have any obligation to update or otherwise revise any statements reflecting
circumstances arising after the date hereof or to reflect the occurrence of underlying events, even if the underlying assumptions
do not come to fruition. In accordance with the requirements of SEBI, our Company shall ensure that investors in India are
informed of material developments from the date of the Red Herring Prospectus in relation to the statements and undertakings
made by them in the Red Herring Prospectus and this Prospectus until the time of the grant of listing and trading permission by
the Stock Exchanges for this Offer. Further, each of the Selling Shareholders shall, severally and not jointly, ensure that
investors in India are informed of material developments from the date of the Red Herring Prospectus in relation to the
statements and undertakings specifically made or confirmed by such Selling Shareholder in the Red Herring Prospectus and
this Prospectus until the time of the grant of listing and trading permission by the Stock Exchanges for this Offer.
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SECTION II: RISK FACTORS

An investment in our Equity Shares involves a certain degree of risk. You should carefully consider all the information in this
Prospectus, including the risks and uncertainties described below, before making an investment in our Equity Shares. The risks
described below are not the only ones relevant to us or our Equity Shares or the industry in which we operate. Additional risks
and uncertainties not presently known to us or that we currently deem immaterial may also impair our businesses, results of
operations, financial condition and cash flows. If any of the following risks or other risks that are not currently known or are
currently deemed immaterial actually occur, our businesses, results of operations, financial condition and cash flows could
suffer, the trading price of our Equity Shares could decline, and you may lose all or part of your investment. Prospective
investors should read this section in conjunction with “Our Business”, “Industry Overview” and “Management’s Discussion
and Analysis of Financial Condition and Results of Operations” on pages 117, 94 and 244, respectively of, as well as the
financial and other information contained in, this Prospectus.

Prospective investors should pay particular attention to the fact that our Company is incorporated under the laws of India and
is subject to a legal and regulatory environment which may differ in certain respects from that of other countries. This
Prospectus also contains forward-looking statements that involve risks, assumptions, estimates and uncertainties. Our actual
results could differ materially from those anticipated in these forward-looking statements as a result of certain factors,
including the considerations described below and elsewhere in this Prospectus. For further details, see “Forward-Looking
Statements” on page 20.

Unless otherwise indicated, industry and market data used in this section has been derived from industry publications and other
publicly available information, including, in particular, the report Global Injectable Industry Overview dated October 21, 2020
(the “IQVIA Report”) prepared and issued by IQVIA Consulting and Information Services India Private Limited commissioned
by us. Unless otherwise indicated, all financial, operational, industry and other related information derived from the IQVIA
Report and included herein with respect to any particular year refers to such information for the relevant calendar year.

Unless specified or quantified in the relevant risk factors below, we are not in a position to quantify the financial or other
implications of any of the risks described in this section. In making an investment decision, prospective investors must rely on
their own examination of our Company and the terms of the Offer including the merits and risks involved. You should consult
your tax, financial and legal advisors about the particular consequences to you of an investment in our Equity Shares.

Unless otherwise indicated or context requires otherwise, the financial information included herein is derived from our Restated
Financial Information for Fiscals 2018, 2019 and 2020 and the three months ended June 30, 2020 and 2019, included in this
Prospectus.

Internal Risks

1. Our industry is heavily regulated and our business activities require various approvals, licenses, registrations and
permissions. If there is any change to such regulations or failure or delay in obtaining necessary permits or
approvals, or if such permits or approvals are revoked or not renewed for any reason, our business, financial
condition, cash flows and results of operations may be adversely affected.

The development, testing, manufacturing, marketing and sale of pharmaceutical products are subject to extensive
regulation in India and other countries. Our products, as well as the facilities where we manufacture them, require
extensive testing, government reviews and approvals before they can be marketed. To conduct our business, we need
product registrations and other approvals granted by authorities in India, the United States, the United Kingdom and
various other foreign governmental authorities and health regulatory bodies. The cost of acquiring such authorisations
and approvals is substantial. Governmental authorities in India, the United States, the United Kingdom, Australia,
Brazil, Germany and other countries to which we supply our products, impose different rules and regulations on
research, development, manufacture, and testing to ensure the safety of pharmaceutical products. There can be long
delays in obtaining required clearances from regulatory authorities in any country after applications are filed. Whether
or not a product is approved in India, regulatory authorities in many of the markets to which we export products must
approve that product before we can begin to supply it to those countries. Any failure or delay in obtaining regulatory
approvals, or any implementation of new standards or conditions that have to be met in order to obtain such approvals,
could impact the supply and marketing of our products and, in turn, affect our financial condition, cash flows and
results of operations. Failure by us to comply with the regulatory requirements of one country may automatically
trigger non-compliance with the regulatory requirements of another country. Failure by us to renew, maintain or obtain
the required permits or approvals may result in the interruption of our operations and may have a material adverse
effect on our business, financial condition, cash flows and results of operations. Failure to maintain compliance with
regulatory requirements may also result in administrative actions, such as fines, warning letters, refusal to approve
pending applications (including ANDA filings), product seizures, refusal to permit the import of products into the
destination country, or restrictions on marketing or manufacturing. For risks associated with failure to renew, maintain
or obtain permits or approvals required to operate our manufacturing facilities and sale of products in India, see “We
require certain approvals and licenses in the ordinary course of business, and the failure to obtain or retain them in
a timely manner may adversely affect our business, financial condition, cash flows and results of operations” on page
30. Further, the regulations the Company is subject to outside India are set out in “Our Business — Regulations” on
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page 133. These include applicable regulations in the United States, the Company’s largest market. For details of
ANDA filings in the United States including filings approved and pending approval as well of product registrations,
please see “Our Business - Our Products — Development Capabilities”” on page 126.

There may be uncertainty relating to pricing and other regulations which vary widely from country to country. The
regulations applicable to our existing and future products may also change. Any change in the regulations, enforcement
procedures or regulatory policies set by the USFDA, including under the Federal Food, Drug, and Cosmetic Act
("FFDCA"), MHRA (UK), TGA (Australia), ANVISA (Brazil), AGES (Austria), BGV Hamburg (Germany), CDSCO
(India) and other regulatory agencies could increase the costs or time of development of our products and delay or
prevent sales of our products. We cannot determine what effect changes in regulations, statutes, legal interpretation or
policies, when and if promulgated, enacted or adopted, may have on our business in the future.

Our success is dependent on our business arrangements with our marketing partners and customers for the sale of
our products. If any of these arrangements is terminated for any reason, or if our marketing partners fail to fulfil
their obligations under the relevant agreements or otherwise do not effectively sell or market our products, or if our
relationships with any of our marketing partners and customers are disrupted, our business, financial condition,
cash flows and results of operations may be adversely affected.

As of June 30, 2020, our products were sold in over60countries, including the United States, Europe, Canada,
Australia, India and the Rest of the world. Our primary business model in the Indian market is B2C, where our products
are primarily marketed and sold to end customers such as hospitals, nursing homes and government facilities. We also
have B2B presence in India where we supply products to pharmaceutical companies. In markets such as the United
States, Europe, Canada and Australia as well as the Rest of the world such as Brazil, Africa and China, our primary
business model is B2B, covering IP-led, technology transfer and contract manufacturing models. For further details of
our business models, please refer to the section titled "Our Business — Business Models and Customers" on page 130.

In relation to our B2B business model, our success in many markets depends on our B2B marketing partners, in
particular their sales expertise and relationships with their end customers. Under our B2B IP-led model, we enter into
long-term development, licensing, manufacturing and supply agreements with our marketing partners. We typically
receive licensing fee together with milestone payments tied to completion of specific stages in the product
development. Upon commercialisation of the product, we receive the selling price per unit dose of the product and
may additionally receive a profit share or royalties based on the net profit or net sales of the product, depending on the
relevant terms of the agreements. Under our B2B technology transfer model, the product is partially developed by our
partner and the technology required for the manufacture, testing and packaging of such product is subsequently
transferred to us. We generally receive a technology transfer fee and may also receive royalties representing a
percentage of the net sales revenue or profit after the commercialisation of the product.

Accordingly, the performance of our marketing partners and their ability to reach out to treatment providers and
promote our products are crucial to the future growth of our business. Our marketing partners may not continue to be
successful in marketing and promoting our products. They may terminate their relationships with us, or may fail to
commit the necessary resources to purchase and market our products to the level of our expectations. Our customers
also can terminate their agreement with us for a particular product if the market authorisation cannot be obtained by
such customer due to a technical deficiency or a breach of other obligations attributed to the dossier owned by the
Company. Our reliance on our marketing partners may also make it more difficult for us to accurately forecast the
results of our operations.

Our dependence on partnerships with our B2B marketing partners to market some of our products may subject us to a
number of risks, including:

. not being able to control the amount and timing of resources that these partners may devote to the
marketing of our products; and

. significant changes in their business strategy that may adversely affect their willingness or ability to fulfil
its obligations under any arrangement.

Additionally, the B2B marketing partners we work with may make important marketing and other commercial
decisions concerning our products without our input. As a result of these arrangements, some of the variables that may
affect our business are not exclusively within our control. Further, our arrangements with these partners may be
terminated upon breach of contractual obligation. We may not be able to renegotiate these contract arrangements on
reasonable terms or find suitable alternatives in the future. In addition, if we fail to maintain our relationships with
these marketing partners, or they decide to increase their in-house development or production capabilities, licensing
of and marketing for our products and pipeline could be adversely affected, demand for our products could decrease
and our business could be materially and adversely affected. As a result, our reliance on, and inability to control these
B2B marketing partners on whom we rely for the sale and marketing of our products could adversely affect our
business, financial condition, cash flows and results of operations.
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In our domestic market, we primarily adopt a B2C business model where we engage in direct marketing,
complemented by a B2B CMO model where we provide comprehensive fill and finish services for injectables to other
pharmaceutical companies for already approved products. A deterioration of our relationship with these customers
may have an adverse effect on our business, financial condition, cash flows and results of operations.

If our API production is interrupted or we fail to produce or procure high-quality APIs in the quantities we require
in a cost-effective manner, sales of our products could be delayed or interrupted.

Our supply chain efficiencies are backed by our API production capacity, which ensures a secure supply of critical
production inputs for our key products. The manufacture of APIs is complex, and we may experience problems during
the manufacture of APIs for a variety of reasons, including equipment malfunction, failure to follow specific protocols
and procedures, manufacturing quality concerns, problems with raw materials, lack of technical know-how, natural
disaster related events or other environmental factors. If our vendors fail to provide the raw materials or technical
know-how required for APIs for any reason, or supply to our competitors, our manufacture of APIs could be disrupted,
which in turn may delay or interrupt the production of the injectables. The majority of our suppliers of raw materials
are based in China, and we have faced disruptions in the supply of raw materials from such suppliers as a result of the
novel coronavirus (“COVID-19”) outbreak; for further discussion on the impact of COVID-19, please see "Risk
Factors—The COVID-19 pandemic, or any future pandemic or widespread public health emergency, could materially
and adversely impact our business, financial condition, cash flows and results of operations” on page 26. We may
also face supply disruptions in the future arising from India-China political relations which are evolving in the wake
of the June 2020 border confrontation between the two countries. There can be no assurance that we will not experience
further disruptions as a result of the COVID-19 pandemic or India-China relations. Our raw materials imported from
China constituted 37.26% of our total raw material purchases in Fiscal 2018, 52.27% of our total raw material
purchases in Fiscal 2019 and 33.27% of our total raw material purchases in Fiscal 2020.

Similarly, if any approval or license for our API production facilities is suspended, the production and supply of APIs
and the injectable pharmaceutical products could be adversely affected. We also procure APIs that are not
manufactured in-house by us externally from our vendors. If, for any reason, we are unable to produce sufficient
quantities of APIs ourselves or procure them from our vendors on a timely basis, the manufacture or supply of our
products or exhibit batches could be disrupted, which may decrease our sales revenue or otherwise negatively impact
our operations.

We experienced API supply disruption for our Midazolam for injection product in Fiscal 2015. The API supplier,
based out of India, received a warning letter from the USFDA which led us to seek alternate suppliers. The process of
sourcing an alternative vendor and filing with, and receiving approval from, the USFDA for an alternate source of
supply resulted in our inability to manufacture this product in Fiscal 2015 and Fiscal 2016 for sale in the US market.
Sales revenue in Fiscal 2014 in the United States for the Midazolam for injection product was Rs. 55 million.

Additionally, if we are unable to continue to produce APIs in a relatively cost-effective manner for reasons such as
increases in the material input costs and labour costs, the increased production cost may erode some of our competitive
advantage, increase our operating expenses and reduce our profit margins.

The manufacture of certain APIs that we require for our products require dedicated facilities. We have a total of three
API facilities that deliver us with in-house manufacturing capabilities for critical APIs. If problems arise during the
production, storage or distribution of APIs, that batch of APIs may have to be discarded. If we are unable to produce
the high quantities of APIs we require or find alternative sources of APIs in a timely manner or on commercially
acceptable terms, this could, among other things, lead to increased costs, lost sales and damage to customer relations.
Problems with respect to the manufacture, storage or distribution of our products could materially disrupt our business
and reduce our revenues and prevent or delay us from achieving profitability.

Any manufacturing or quality control problems may disrupt our business operations, damage our reputation for
high quality production and expose us to potential litigation or other liabilities, which would negatively impact our
business, prospects, cash flows, results of operations and financial condition.

Pharmaceutical manufacturers are subject to significant regulatory scrutiny in most jurisdictions. We are required to
register our manufacturing facilities with regulatory authorities and our products must be made, packaged, labelled
and stored in a manner consistent with cGMP stipulated by the USFDA, including under the FFDCA or similar
standards in each country in, or for, which we manufacture. For our approved products, modifications, enhancements,
or changes in manufacturing processes and sites may require supplemental approval from the USFDA or other
governmental authorities, which may be subject to a lengthy application process or which we may be unable to obtain.

In addition, regulatory authorities and other agencies may conduct scheduled or unscheduled periodic inspections of
our manufacturing facilities to monitor our regulatory compliance. For instance, in the past, regulators such as the
USFDA, ANVISA and MHRA have observed deficiencies in our equipment qualification and maintenance,
pharmaceutical quality systems, computer systems, control measures for the prevention of contamination of equipment
and components, organisational measures, non-compliances in relation to audits for the approval and maintenance of
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APIs and maintenance of records for traceability of medicines. Following an inspection, an agency may issue a notice
listing conditions that are believed to violate current good manufacturing practices or other regulations, or a warning
letter for violations of regulatory significance that may result in enforcement action if not promptly and adequately
cured. If any regulatory body were to require one of our facilities to cease or limit production, our business could be
adversely affected. Compliance with production and quality control regulations requires substantial expenditure of
resources. Failure to comply with cGMP or with other similar requirements may result in unanticipated compliance
expenditures, total or partial suspension of production or distribution which could disrupt our business operations,
disqualification of data derived from studies on our products and/or enforcement actions such as recall or seizure of
products, civil penalties and criminal prosecutions of the company and company officials in certain countries in which
we operate.

In addition to regulatory requirements, under our contracts with customers, they have the right to inspect and audit our
facilities, processes and practices after reasonable notice and at a reasonable time to ensure that our services adhere to
their internal standards and the regulatory standards they must meet in the drug development and manufacturing
process. Most of our customers routinely inspect and audit our facilities. If we fail to perform our services in
accordance with best practices and/or our customers deem the quality of our facilities unsatisfactory in any manner,
our reputation could be harmed and our customers may terminate and/or refuse to renew their contracts with us.

We are also required to meet various quality standards and specifications for our customers under our supply contracts
and quality agreements entered into with our customers, including adhering to various good manufacturing practices
in the international industry and conditions imposed under statutory or regulatory approvals as well as quality
certifications. We have a close focus on quality standards and are supported by a quality assurance and quality control
team of 1,166 full-time employees as of June 30, 2020, representing approximately 30.96% of our total employees.
Typically, disputes in connection with alleged non-conformity of our products with such quality standards and/or
specifications are referred to independent testing laboratories, whose decision in that respect is typically deemed final.
If any independent laboratory confirms that our products do not conform to the prescribed and/or agreed standards
and/or specifications, we may have to bear the expenses of replacing such products free of charge, along with the
expenses incurred with testing such products as well as any market complaint arising from quality issues relating to
our products, which would adversely affect our business, cash flows, results of operations and financial condition.
Furthermore, under our quality agreements with customers, they have a specified time period to report defects,
following which we are required to replace the product within an agreed timeline. Failure to do so subjects us to
monetary penalty. We also face the risk of loss resulting from, and the adverse publicity associated with, product
liability lawsuits and product recalls. Such adverse publicity could harm our ability to maintain the brand image of our
products.

Our business is dependent on the sale of our products to our key customers and in key markets, particularly the
United States, Europe, Canada and Australia. The loss of such customers or a significant reduction in purchases
by such customers in these markets could materially adversely affect our business, cash flows, results of operations
and financial condition.

We are dependent on our key customers having presence in the generic injectables industry in which we operate. Our
top five customers accounted for 49.92%, 47.86% and 48.86% and 44.45%, respectively, of our total revenue from
operations in Fiscals 2018, 2019 and 2020 and the three months ended June 30, 2020. In addition, the following table
sets forth our revenue from operations based on the location of our customers as a percentage of our total revenue from
operations for the years/period specified, as per Ind AS 108 — Operating Segments:

Fiscal 2018 Fiscal 2019 Fiscal 2020 Three months ended
June 30, 2020
United States 71.25% 62.50% 66.74% 62.61%
India 18.49% 18.97% 17.74% 14.52%
Europe 3.39% 5.38% 4.44% 3.40%
Canada 1.08% 1.12% 1.78% 2.34%
Australia 0.69% 0.44% 0.50% 0.43%
Rest of the world 5.10% 11.59% 8.80% 16.70%

As we are dependent on our key customers for a significant portion of our sales as well as the sale of our products in
the United States, Europe, Canada and Australia, the loss of such customers and such markets may materially affect
our business, cash flows and results of operations. Further, the volume of sales to our customers may vary due to our
customers’ attempts to manage their inventory, market demand, product and supply pricing trends and customer
preferences, among others, which may result in a decrease in demand or lack of commercial success of products of
which we are a major supplier, which could reduce our sales and materially adversely affect our business, cash flows,
results of operations and financial condition.

A significant portion of our income is dependent on sales of our key injectable formulations. If the sales volume or

pricing of such products declines in the future, or if we can no longer sell any of the key compounds for any reason,
our business, financial condition, cash flows and results of operations could be materially adversely affected.
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A significant portion of our yearly income is dependent on sales of our key injectables formulations for that year. In
Fiscal 2018, 99.99% of our revenue from operations came from injectables income and this figure stood at 99.96% in
Fiscal 2019, 99.64% in Fiscal 2020 and 99.51% in the three months ended June 30, 2020. Our key injectables
formulations vary from year to year as a result of market demand and opportunities. As a result of increased
competition, pricing pressures or fluctuation in the demand or supply of these products or products in the injectables
category generally, our sales and margins from these products may decline in the future. If the sales volume or pricing
of such products declines in the future, our business, financial condition, cash flows and results of operations could be
materially adversely affected.

Furthermore, our key injectables formulations could be rendered obsolete or negatively impacted by numerous factors,
many of which are beyond our control, including development by others of new pharmaceutical products that are more
effective than ours and changes in the prescribing practices of physicians and manufacturing or supply interruptions.
The manufacturing process of our products is highly complex, and we may experience problems during manufacturing
for a variety of reasons, including equipment malfunction, failure to follow specific protocols and procedures,
manufacturing quality concerns, problems with raw materials, natural disaster related events or other environmental
factors. If we experience any of the abovementioned problems and are unable to sell any of these compounds in the
future, our business, financial condition, cash flows and results of operations could be materially adversely affected.

We are susceptible to product liability claims and associated risks of litigation that could expose us to material
liabilities, loss in revenues and increased expenses and thus may have a material adverse effect on our business
and financial condition. Failure to obtain product liability insurance may result in us being compelled to pay
substantial sums.

Our business exposes us to claims for injuries allegedly resulting from the use of our products. We may be held liable
for, or incur costs related to, liability claims if any of our products causes injury or is found unsuitable during
development, manufacture, sale or use. These risks exist even with respect to products that have received, or may in
the future receive, regulatory approval for commercial use. For example, our products may have expired or cause side
effects to consumers or lack adequate efficacy. In the event our products cause or are perceived to cause severe side
effects, the sales of such products may decrease, which may have an adverse effect on our revenues and profitability.

We have experienced 14 cases of product recalls in the last ten calendar years, including as a result of drug impurity,
adverse side effects to customers and physical dimensional incompatibility with syringe devices. 10 instances have
occurred in the last three calendar years. In nine of these 10 cases, the reason for the recall was attributed to the partners
of the Company, hence the Company did not experience any financial impact. In one instance in 2018, where the
reason for the recall was attributed to the Company, the financial impact has been estimated at approximately USD
17,226 (equivalent to Rs. 1.30 million) towards recall expenses. Moreover, since many of our products are directly
injected into the blood-stream of the person, the consequences of expired or faulty pharmaceutical products are
significantly more harmful for human health. In foreign jurisdictions, such as the United States, in which we intend to
expand further for future sale and distribution of our products, precedents show that the quantum of damages,
especially punitive, awarded in cases of product liability is extremely high. Deterioration in our quality controls could
also result in product liability claims against us.

Actual or claimed defects in our manufacturing facilities and/or product quality could give rise to claims, liabilities,
costs and expenses, relating to loss of life, personal injury, damage to property, damage to equipment and facilities,
inefficient operating processes, loss of production or suspension of operations. If a supplier fails to meet quality
standards, it could also expose us to the risk of product liability claims. If we cannot successfully defend ourselves
against product liability claims, we may incur substantial liabilities. The consequential liabilities and costs could have
a material adverse effect on our business, financial condition, cash flows and results of operations. Moreover, even
unsuccessful product liability claims would likely require us to spend money on litigation, divert management’s time,
damage our reputation and impair the marketability of our products.

We are required to maintain recall insurance under our customer contracts. However, our recall insurance as well as
product liability insurance may not be adequate and insurance coverage may not be available on commercially
reasonable terms or at all. A product recall or product liability claim could result in liability to us greater than our
insurance coverage or assets. Even if we have adequate insurance coverage, product recall or product liability claims
or recalls could result in negative publicity or force us to devote significant time and attention to those matters.

Regional conflicts, civil disturbances and terrorist attacks in South Asia may have an adverse effect on our business.

India has, from time to time, experienced hostilities with neighbouring countries, social and civil unrest within the
country and localised terror attacks. For example, in June 2020 a confrontation occurred between Indian and Chinese
military forces. Any degradation in India-China political relations or any future military confrontations could result in
curbs or delays on the import from China into India of materials and equipment that we require to operate our business,
increases in duties on imports from China into India, curbs on the export of finished products from India to China, and
negative public sentiment within India toward Chinese-owned companies such as our Company. In addition, India
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11.

has witnessed localised terrorist attacks in the past. There can be no assurance that such situations will not recur or be
more intense than in the past.

These hostilities and tensions could lead to political or economic instability in India and a possible adverse effect on
our business and future financial performance. Acts of violence, conflict, war or terrorist attacks may adversely affect
markets and economic growth both globally and in India in particular. Such acts may also result in a loss of business
confidence, make travel and other services more difficult and have other consequences that could have an adverse
effect on our business, cash flows, results of operations and financial condition. In addition, any further deterioration
in India-China or wider international relations may result in investor concern regarding regional stability which could
adversely affect the price of the Equity Shares. Any of these events could also create a perception that investment in
Indian companies involves a higher degree of risk and could have an adverse impact on our business, financial
conditions, cash flows, results of operations and prospects.

We intend to utilise a portion of the Net Proceeds for funding our capital expenditure requirements.

We intend to utilise a portion of the Net Proceeds for funding our capital expenditure requirements which includes,
inter alia, purchase of production equipment, R&D equipment and warehouse equipment. We have estimated the total
cost of such capital expenditure to be 1,680 million. We have yet to place orders for the total capital expenditure. We
have not entered into any definitive agreements to utilize the Net Proceeds for this object of the Offer and have relied
on the quotations received from third parties for estimation of the cost. While we have obtained the quotations from
various vendors in relation to such capital expenditure, most of these quotations are valid for a certain period of time
and may be subject to revisions, and other commercial and technical factors. We cannot assure you that we will be
able to undertake such capital expenditure within the cost indicated by such quotations or that there will not be cost
escalations. For details, see “Objects of the Offer” at page 76.

Our management has discretion in how it may use the proceeds of the Offer. Any variation in the utilisation of our
Net Proceeds would be subject to certain compliance requirements, including prior shareholders’ approval.

Our use of the proceeds of the Offer is at the discretion of the management of our Company. As described in the
section titled “Objects of the Offer” on page 76, we intend to use the Net Proceeds for various purposes, including but
not limited to, (i) funding incremental working capital requirements; (ii) funding capital expenditure requirements of
the Company; and (iii) general corporate purposes. However, we have not entered into any definitive agreements and
do not have any definite and specific commitments towards the aforementioned purposes for which our Company
intends to use the Net Proceeds. Further, the Net Proceeds are intended to be utilized by the Company only and none
of the members of our Promoter Group or Group Companies will receive any portion of the Net Proceeds. The planned
use of the Net Proceeds is based on current conditions and is subject to changes in external circumstances, costs, other
financial conditions or business strategies. Any variation in the planned use of the Net Proceeds would require
Shareholders’ approval and may involve considerable time or cost overrun and in such an eventuality it may adversely
affect our operations or business.

The COVID-19 pandemic, or any future pandemic or widespread public health emergency, could materially and
adversely impact our business, financial condition, cash flows and results of operations.

Since first being reported in December 2019, the outbreak of COVID-19 has spread globally. The World Health
Organization declared the outbreak of COVID-19 to be a public health emergency of international concern on January
30, 2020, and a global pandemic on March 11, 2020.

The COVID-19 pandemic has had, and any future pandemic or widespread public health emergency could have,
repercussions across regional and global economies and financial markets. The outbreak of COVID-19 in many
countries, including India and the United States, has significantly and adversely impacted economic activity and has
contributed to significant volatility and negative pressure in financial markets, and it is possible that the outbreak of
COVID-19 will cause a prolonged global economic crisis, recession or depression, despite monetary and fiscal
interventions by governments and central banks globally.

The global impact of the outbreak has been rapidly evolving. As cases of COVID-19 have continued to be identified
in additional countries, many jurisdictions, including the governments of India, the United States and the other markets
in which we conduct business, have reacted by instituting restrictive measures including invoking lock downs and
quarantines, requiring the closure of non-essential businesses and placing restrictions on the types of businesses that
may continue to operate, mandating restrictions on travel, implementing “shelter-in-place” rules and “stay-at-home”
orders, and enforcing remote working regulations. No prediction can be made of when any of the restrictions currently
in place will be relaxed or expire, or whether or when further restrictions will be announced. Although some
governments are beginning to ease or lift these restrictions, the impacts from the severe disruptions caused by the
effective shutdown of large segments of the global economy remain unknown.

On March 24, 2020, the Government of India ordered a national lockdown in response to the spread of COVID-19.
Our business was determined to be operating in an essential industry, which allowed us to continue our operations
subsequent to the introduction of the lockdown in India, subject to certain adjustments in working patterns.
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There can be no assurance that there will not be any material impact on our operations if the outbreak of COVID-19
is not effectively controlled. Although some restrictions have been eased, it is not yet clear when the lockdown
conditions will be fully lifted in India. Further, although we were declared an essential business and were able to adjust
our business to continue operating during the lockdown, there can be no assurance that further restrictions will not be
introduced or that we will continue to retain such essential status. Further, we may be required to quarantine employees
that are suspected of being infected of COVID-19, as well as others that have come into contact with those employees
or shut down our manufacturing facilities, which could have an adverse effect on our business operations. If any of
our suppliers are affected by COVID-19 to the extent our supply chain is disrupted, this may affect our ability to meet
the demand of our customers. For instance, we have experienced some disruptions in the supply of raw materials from
our suppliers in China as well as an increase in transport costs as a result of the COVID-19 outbreak.

The full extent to which the COVID-19 pandemic, or any future pandemic or widespread public health emergency
impacts our business, operations and financial results will depend on numerous evolving factors that we may not be
able to accurately predict, including: the scope, severity, and duration of the pandemic; actions taken by governments,
business and individuals in response to the pandemic; the effect on customer demand for and ability to pay for our
products; the impact on our capital expenditure and drug development projects; disruptions or restrictions on our
employees’ and suppliers’ ability to work and travel; volatility in foreign exchange rates; any extended period of
remote work arrangements; and strain on our or our customers’ business continuity plans, and resultant operational
risk.

The COVID-19 pandemic, or any future pandemic or widespread public health emergency could therefore materially
and adversely impact our business, financial condition, cash flows and results of operations.

We may not be able to sustain effective implementation of our business and growth strategy, which may adversely
affect our business, cash flows and results of operations.

The success of our business will depend greatly on our ability to effectively implement our business and growth
strategy. As part of our growth strategy, we aim to, among other things, expand our product portfolio and delivery
systems to drive revenue growth; continue to invest in manufacturing and related technological capabilities to meet
future demand; increase current market presence and enter new markets; align with Shanghai Fosun Pharma to increase
market share; pursue strategic acquisitions and partnerships; and continue to focus on cost management. For further
details, please refer to the section titled “Our Business — Our Strategies” on page 121.

In pursuing our growth strategy, we will require additional capital investments and cash outlays, which may have a
material impact on our cash flows and results of operations. As our product portfolio and product pipeline grow, we
may require additional personnel on our project management, in-house quality assurance and R&D teams to work with
our partners on quality assurance, regulatory affairs and product development. As a result, our operating expenses and
capital requirements may increase significantly. Our ability to manage our growth effectively requires us to forecast
accurately our sales, growth and manufacturing capacity and to expend funds to improve our operational, financial
and management controls, reporting systems and procedures. We may also be exposed to certain other risks, including
difficulties arising from operating a larger and more complex organisation; the failure to (i) efficiently and optimally
allocate management, technology and other resources across our organisation, (ii) compete effectively with
competitors and (iii) increase our production capacity; the inability to control our costs; and unforeseen legal,
regulatory, property, labour or other issues.

For instance, as we continue our growth by expanding our manufacturing facilities and introducing new products, the
construction of new manufacturing facilities and the expansion of existing manufacturing facilities are capital
intensive, require significant time and are subject to certain risks that could result in delays or cost overruns, which
could require us to expend additional capital and adversely affect our business and operating results. Such potential
events include shortages and late delivery of building materials and facility equipment; delays in the delivery,
installation, commissioning and qualification of our manufacturing equipment; seasonal factors, such as a long and
intensive wet season that limits construction; labour disputes; design or construction changes with respect to building
spaces or equipment layout; delays or failure in securing the necessary governmental approvals, building sites or land
use rights; and technological capacity and other changes to our plans for new manufacturing facilities necessitated by
changes in market conditions. Delays in the construction or expansion of any of our manufacturing facilities could
result in a loss or delayed receipt of earnings and an increase in financing costs which would adversely affect our
business, cash flows and results of operations.

There can be no assurance that our growth strategy will be successfully implemented or completed or that if completed,
they will result in the anticipated growth in our revenues or improvement in our results of operations. We also cannot
assure you that we will be able to continue to expand further, or at the same rate. Our ability to invest in overseas or
Indian companies may be constrained by Indian and foreign laws. Further, we expect our growth strategy to place
significant demands on our management, financial and other resources and require us to continue developing and
improving our operational, financial and other internal controls. We cannot assure you that our existing or future
management, operational and financial systems, procedures and controls will be adequate to support future operations
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or establish or develop business relationships beneficial to future operations. Failure to manage growth effectively
may have an adverse effect on our business, cash flows, results of operations and prospects.

Our business subjects us to risks in multiple countries that could materially adversely affect our business, cash
flows, results of operations and prospects.

We operate in the United States, Europe, Canada, Australia, India and the Rest of the world. As a result of our existing
and expanding international operations, we are subject to risks inherent to establishing and conducting operations on
an international scale, including:

. cost structures and language factors associated with managing and coordinating our international
operations;

. compliance with a wide range of regulatory requirements, foreign laws, including immigration, labour and
tax laws;

. ability to obtain the necessary approval from Indian authorities, the USFDA and other foreign regulatory

authorities, as applicable, for the products which we intend to sell;
. difficulty in managing foreign operations;

) potential difficulties with respect to protection of our intellectual property rights in some countries which
may result in infringement by others of our intellectual property rights;

. social, economic, political, geopolitical conditions and adverse weather conditions, such as natural
disasters, civil disturbance, terrorist attacks, war or other military action;

) outbreaks of diseases, such as COVID-19, resulting in a widespread health crisis; and
. fluctuation in the exchange rate.

The growth in size or scope of our business, expansion of our footprint in existing regions in which we operate and
entry into new markets also will expose us to regulatory regimes with which we have no prior direct experience and
expansion into new product areas could lead to our becoming subject to additional or different laws and regulations.
If any of these risks materialise, it could have a material adverse effect on our business, cash flows, results of operations
and prospects.

Our profitability, cash flows and results of operations may be adversely affected in the event of increases in the
price of raw materials, fuel costs, labour or other inputs, shortfall in the supply of raw materials as well as
interruption in the supply of machinery and equipment required for our manufacturing facilities.

The costs of raw materials, fuel, labour and other inputs constitute a significant part of our total expenses. In Fiscals
2018, 2019 and 2020 and the three months ended June 30, 2020, our cost of materials consumed amounted to ¥7,182.98
million, 39,548.91 million and 210,902.54 million, and 3,055.99 million respectively. Our manufacturing operations
require various raw materials including APIs that are not produced in-house by us, intermediates, primary packaging
materials, such as glass ampoules, vials, glass bottles, P\VC and non-PVC bags or films, rubber stoppers, and secondary
packaging materials. Energy costs for operating our manufacturing facilities and other equipment also constitute a
significant part of our operating expenses. Our ability to pass on increases in the purchase price of raw materials, fuel
and other inputs may be limited in the case of fixed-price contracts or contracts with limited price escalation provisions.
In addition, we may not be able to pass on all such cost increases to our customers. Although we seek to enter into
negotiations with our customers to increase the sale prices of our products to account for increases in such costs, there
can be no assurance that we will be successful in such negotiations or that any agreed price increase will fully cover
the increase in such costs. Our inability to adequately adjust our customer pricing in response to increases in prices of
raw materials, fuel costs, labour or other inputs in a timely manner, or at all, could have a material adverse effect on
our business, prospects, results of operations, cash flows and financial condition.

Timely and cost-effective execution of our contracts is dependent on the adequate and timely supply of key raw
materials. We generally make our purchases with suppliers through purchase orders. As a result, we have experienced
and may in the future experience inventory shortages or price increases for certain products. We may not be able to
renegotiate our pricing or delivery terms on a reasonable basis or find suitable alternative suppliers in the future, which
may affect our business, financial condition, cash flows and results of operations. Any significant disruption in the
supply of raw materials could adversely affect our ability to timely meet market demand for our products and lead to
interruption in our business operations.

Further, we rely on a number of international suppliers to provide machinery and equipment for our manufacturing
facilities to us which subjects us to risks, including:
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. we are not a major customer of many of our suppliers, and these suppliers may prioritise other customers
OVer us;

. our suppliers, especially new suppliers, may make errors in manufacturing components that could
negatively affect the efficacy or safety of our products, or cause delays in shipment;

. we may have difficulty in locating appropriate alternative suppliers;

. our suppliers may encounter financial hardships unrelated to our demand for components, which could
impede their ability to fulfil our orders and meet our requirements.

Any interruption in the supply of our machinery and equipment, or our inability to obtain substitute machinery and
equipment meeting our quality standards from alternative sources at acceptable prices in a timely manner, could impair
our ability to manufacture products to meet the demands of our customers, which could have a material adverse effect
on our business, cash flows and results of operations.

If we are unable to protect our intellectual property and proprietary information, or if we infringe the intellectual
property rights of others, our business, financial condition, cash flows and results of operations may be adversely
affected.

As of June 30, 2020, we owned 66 registered trademarks, including our logo, , and had a total of 12 patent
applications that have been granted. We have trademark and patent applications pending, any of which may be subject
to governmental or third-party objection, which could prevent the maintenance or issuance of the same. We may not
always be able to safeguard the same from infringement or passing off, both domestically and internationally, since
we have operations in several countries and may not be able to respond to infringement or passing off activity occurring
without our knowledge. Certain proprietary knowledge may be leaked, either inadvertently or wilfully, at various
stages of the production process. In the event that the confidential technical or proprietary information in respect of
our products or business becomes available to third parties or to the general public, any competitive advantage we may
have over other companies in the generic injectables industry could be compromised. Moreover, our existing
trademarks and patents may expire, and there can be no assurance that we will renew them after expiry.

We seek to launch generic pharmaceutical products either where patent protection or other regulatory exclusivity of
equivalent branded products have expired, where patents have been declared invalid or where products do not infringe
on the patents of others. However, due to our marketing and distribution activities in many parts of the world, we may
manufacture or sell products that infringe intellectual property rights of others that could subject us to potentially high-
value claims for infringement. The manufacture, use and sale of generic versions of products has been subject to
substantial litigation in the pharmaceutical industry which mostly relate to the validity and infringement of patents or
proprietary rights of third parties. If our products were found to be infringing on the intellectual property rights of a
third-party, we could be required to cease selling the infringing products, causing us to lose future sales revenue from
such products and face substantial liabilities for patent infringement, in the form of either payment for the innovator’s
lost profits or a royalty on our sales of the infringing product. Further, our customers have the right to terminate license
and supply agreements entered with us if the commercial or intellectual property misappropriates or violates the
intellectual property right of a third party. These damages may be significant and could materially adversely affect our
business. Any litigation, regardless of the merits or eventual outcome, would be costly and time consuming and we
could incur significant costs and/or a significant reduction in revenue in defending the action and from the resulting
delays in manufacturing, marketing or selling any of our products subject to such claims. Our insurance cover may
also not extend to these claims or sufficiently cover them.

If we do not successfully develop new products or continue our product portfolio expansion in a timely and cost-
effective manner, our business, financial condition, cash flows and results of operations may be adversely affected.

Our future results of operations depend, to a significant degree, on our ability to successfully develop new products
and continue our product portfolio expansion in a timely and cost-effective manner. We have established a portfolio
of injectable products developed independently by us across various therapeutic areas. The development and
commercialisation of new products are complex, time-consuming, costly and involves a high degree of business risk.
In Fiscals 2018, 2019 and 2020 and the three months ended June 30, 2020, our research and development expenses
were 3614.85 million, ¥965.81 million and ¥921.87 million and %252.04 million, constituting 5.25%, 6.69% and 5.18%
and 5.08% of our total expenses for the relevant periods, respectively. We may encounter unexpected delays in the
launch of these products or these products, if and when fully commercialised by our marketing partners, may not
perform as we expect.

The success of our new product offerings will depend on several factors, including our ability to properly anticipate
customer needs; obtain timely regulatory approvals; establish collaborations with suppliers and customers; develop
and manufacture our products in a timely and cost-effective manner through our R&D efforts; and successfully market
and sell our products. In addition, the development and commercialisation of new products is characterised by
significant upfront costs, including costs associated with R&D, product development activities, obtaining regulatory
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approvals, building inventory and sales and marketing. Our planned investments in new manufacturing facilities and
equipment for future expansion could result in higher costs, especially in the event of cost overruns, without a
proportionate increase in revenues. Furthermore, the development and commercialisation of new products is subject
to inherent risks, including the possibility that any new product may:

. fail to receive or encounter unexpected delays in obtaining necessary regulatory approvals;

. be difficult or impossible to manufacture on a large scale;

. be uneconomical to market;

. fail to be developed prior to the successful marketing of similar or superior products by third parties; and
. infringe on the proprietary rights of third parties.

Our manufacturing facilities are located in the southern Indian states of Andhra Pradesh and Telangana. Any
delay in production at, or shutdown of, any of these facilities may adversely affect our business, cash flows, results
of operations and financial condition.

As of June 30, 2020, our manufacturing activities were conducted at seven manufacturing facilities in the southern
Indian states of Andhra Pradesh and Telangana, and any significant social, political or economic disruption or natural
calamities or civil disruptions or changes in the policies of these states or local governments could require us to incur
significant capital expenditure and change our business strategy. If we experience delays in production or shutdowns
at any or all of these facilities due to any reason, including political instability, disruptions caused by natural disasters,
epidemics or disputes with the workforce, our ability to manufacture our products may be significantly affected, which
in turn would have a material adverse effect on our business, financial condition, cash flows and results of operations.

In addition, we depend on domestic and international vendors to supply necessary raw materials and equipment that
we require for our manufacturing facilities. We cannot assure you that we will be able to continue to obtain raw
materials and equipment on commercially acceptable terms, or at all, or that our vendors will continue to enter into or
honour their commitments. Our inability to continue to obtain raw material and equipment and raw materials, in a
timely manner, could lead to the slowdown or shut-down of our operations or the under-utilization of our
manufacturing facilities, which in turn may have an adverse effect on our business, cash flows, results of operations
and financial condition. For further details, see "Risk Factors — Our profitability, cash flows and results of operations
may be adversely affected in the event of increases in the price of raw materials, fuel costs, labour or other inputs,
shortfall in the supply of raw materials as well as interruption in the supply of machinery and equipment required for
our manufacturing facilities” on page 28.

Further, if any regulatory body were to require one of our manufacturing facilities to cease or limit production, our
business could be adversely affected. Since regulatory approval to manufacture a drug is site-specific, the delay and
cost of obtaining approval to manufacture at a different facility also could adversely affect our business, cash flows,
results of operations and financial condition. Any material disruption at our manufacturing facilities, including but not
limited to power failure, fire, strikes, lock-outs and unexpected mechanical failure of equipment, could reduce our
ability to meet the conditions of our contracts and earnings for the affected period, which could in turn affect our
business, cash flows, results of operations and financial condition.

While we have not experienced any material disruptions at our manufacturing facilities in the past, we cannot assure
you that there will not be any disruptions in our operations in the future. Our inability to effectively respond to such
events and rectify any disruption, in a timely manner and at an acceptable cost, could lead to the slowdown or shut-
down of our operations or the under-utilization of our manufacturing facilities, which in turn may have an adverse
effect on our business, cash flows, results of operations and financial condition.

We require certain approvals and licenses in the ordinary course of business, and the failure to obtain or retain
them in a timely manner may adversely affect our business, financial condition, cash flows and results of
operations.

We are required to obtain and maintain a number of statutory and regulatory licenses, permits and approvals for
carrying out our business and for each of our manufacturing facilities under various central, state and local
governmental rules and regulations in India. A majority of these approvals are granted for a limited duration and
require renewal. For further details, please refer to the section titled “Government and Other Approvals” on page 274.
We cannot assure you that the renewals to such approvals will be issued or granted to us in a timely manner, or at all.
If we do not receive such approvals or are not able to renew the approvals in a timely manner, our business and
operations may be materially adversely affected.

Further, the licenses, permits and approvals required by us are subject to several conditions and we cannot assure you
that we will be able to continuously meet such conditions, which may lead to cancellation, revocation or suspension
of the relevant licenses, permits and approvals. If there is any failure by us to comply with the applicable regulations
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or if the regulations governing our business are amended, we may incur increased compliance costs, be subject to
penalties, have our licenses, approvals and permits revoked or suffer a disruption in our operations, any of which may
materially adversely affect our business, cash flows and results of operations.

Our Company and one of our Promoters are involved in certain legal proceedings. Any adverse decision in such
proceedings may have a material adverse effect on our business, financial condition, cash flows and results of
operations.

We are involved in certain legal proceedings which are pending at different levels of adjudication before various
courts, tribunals and other authorities. The details of such outstanding litigation involving our Company and one of

our Promoters, Shanghai Fosun Pharma, are provided below:
(in % million, unless otherwise specified)

Nature of cases | No. of cases | Total amount involved”

Litigation involving our Company

Against our Company

Material civil litigation proceedings 1 Not quantifiable
Criminal cases Nil Nil
Action taken by statutory and regulatory authorities 7 18.50
Taxation cases 11 77.01*
By our Company

Civil cases 1 Not quantifiable
Criminal cases Nil Nil

Litigation involving our Promoters

Against our Promoters

Civil cases Nil Nil
Criminal cases Nil Nil
Action taken by statutory and regulatory authorities Nil Nil
Taxation cases Nil Nil
By our Promoters (in US$ million)
Civil cases 1 40
Criminal cases Nil Nil

A To the extent ascertainable
*  Including an aggregate amount of ¥29.43 million pre-deposited by our Company with the relevant indirect tax authorities, and an amount of
Z16.76 million pre-deposited by our Company with the relevant income tax authority.

Further, certain regulatory and statutory authorities have in the past taken actions against our Company. For instance,
the Employees State Insurance Corporation (“ESI Corporation”) has issued notices in relation to remittance of
employee state insurance contribution in respect of field staff from April, 2006 to July, 2010, and claiming a certain
amount as employee state insurance contribution for marketing field staff of our Company. Further, certain power
distribution companies have issued demand notices in respect of fuel surcharge adjustment charges for electricity
consumed at certain of our facilities. Legal proceedings pertaining to such matters are pending at the relevant high
courts. For further details, see “Outstanding Litigation and Material Developments” on pages 269 to 271.

We can give no assurance that these legal proceedings will be decided in our favour or in favour of our Promoter. Such
proceedings could divert our management’s time and attention and consume financial resources. Any adverse order or
direction in these cases by the concerned authorities even though not quantifiable, could have a material adverse impact
on our business and reputation. Any fine or imprisonment may adversely affect our business, prospects, cash flows,
results of operations and reputation.

We have contingent liabilities and our financial condition could be adversely affected if any of these contingent
liabilities materialises.

As of June 30, 2020, our Restated Financial Information disclosed the following contingent liabilities as per Ind AS
37 — Provisions, Contingent Liabilities and Contingent Assets:

(in % million

Particulars As at June 30, 2020

Outstanding bank guarantees (excluding performance obligations) 18.24

Claims against the Company not acknowledged as debts 31.78

Demand for direct taxes 16.76
Demand for indirect taxes

Entry tax 46.95

Service tax 7.99

Value Added Tax and CST 5.30

Provident Fund

There are numerous interpretative issues relating to the Supreme Court judgement on provident fund dated February
28, 2019. As a matter of caution, our Company has accordingly made the payments for the current year. Our Company
will update its position, on receiving further clarity on the subject.
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The aggregate contingent liabilities were X127.02 million as of June 30, 2020. If any of these contingent liabilities
materialises or if at any time we are compelled to pay all or a material proportion of these contingent liabilities, it may
have an adverse effect on our financial condition, profitability and cash flows.

There are certain outstanding legal proceedings involving our Equity Shares. Any adverse decision in such
proceedings may have a material adverse effect on our business, financial condition, cash flows and results of
operations.

There are certain outstanding legal proceedings involving our Equity Shares. In 2018, S. Kanaka Durga filed a petition
before the City Civil Court at Hyderabad against PVN Raju, K. Jhansi Lakshmi, Surya Trust and our Company
alleging, among other things, that 53,900 equity shares of face value of 10 each (currently 539,000 Equity Shares of
face value of 1 each) (the “Disputed Equity Shares”) held by her were fraudulently transferred in favour of Surya
Trust. Further, the petitioner has claimed that she was unaware of the sub-division of the face value of equity shares
undertaken by the Company on December 5, 1994 and alleged that she has not received new share certificates pursuant
to such sub-division which increased the number of equity shares held by her in the Company to 53,900 equity shares
of face value 210 each. Our Company has undertaken corporate actions in relation to the Disputed Equity Shares in
the past, including a rights issue on July 27, 2000 and sub-division of the face value of such equity shares on March
17, 2020. The Disputed Equity Shares represent 0.35% of our pre-Offer paid up Equity Share capital and are currently
held by Fosun Singapore. For further details, see “Outstanding Litigation and Material Developments” on page 268.
Any adverse order or direction in this case by the concerned authorities, could have a material adverse impact on our
reputation, business, financial condition, cash flows and results of operation.

Our Company received a letter dated August 4, 2010 from the Deputy Director, Directorate of Enforcement,
Government of India (“ED” and such letter, the “2010 ED Letter”) for the attachment of 600,000 equity shares of
face value of %10 each of our Company (currently 6,000,000 Equity Shares of face value of X1 each) (the “Attached
Shares”), which were held by 10 companies which were set up by B. Ramalinga Raju and his family members. The
2010 ED Letter was sent by the ED in furtherance to an order dated July 21, 2010 (“Order”) passed by the
Adjudicating Authority under certain provisions of the Prevention of Money Laundering Act, 2002. The 2010 ED
Letter directed the Company to not to transfer, dispose, remove, part with or otherwise deal with the Attached Shares
in any manner whatsoever, unless specifically permitted to do so by the ED. The Company, pursuant to its letter dated
March 16, 2020, informed the ED of the sub-division of the face value of the equity shares on March 17, 2020. The
ED, pursuant to its letter dated June 16, 2020 (“2020 ED Letter”), directed the Company to transfer such sub-divided
Equity Shares of the aforementioned 10 companies to the demat account of the ED. The Company is in the process of
complying with the directions of the 2020 ED Letter. The Attached Shares represent 3.87% of our pre-Offer paid up
Equity Share capital and are currently held by 10 companies that are not related to our Company, our Promoters, our
Promoter Group, our Directors or our Key Managerial Personnel. Our Company intends and undertakes to follow the
2010 ED Letter and 2020 ED Letter involving the Attached Shares. Our Company has filed an exemption application
dated July 10, 2020 (“Application”) with the Securities and Exchange Board of India, seeking exemption from the
strict applicability of Regulation 17 of the SEBI ICDR Regulations, specifically in relation to the lock-in of the
Attached Shares for a period of one year from the date of allotment in the Offer. The Application was acceded to by
SEBI pursuant to its letter dated October 19, 2020. Any non-compliance with the 2010 ED Letter and 2020 ED Letter
could have a material adverse impact on our reputation, financial condition, cash flows and results of operation.

We have not been able to obtain certain records of the educational qualifications of two of our Directors and have
relied on affidavits and declarations furnished by such Directors for details of their profiles included in this
Prospectus.

Our Chairman and Independent Director, Yiu Kwan Stanley Lau and our Independent Director, Essaji Goolam
Vahanvati, have been unable to trace copies of documents pertaining to their respective educational qualifications,
namely the bachelor’s degree in pharmacy from the University of London of Yiu Kwan Stanley Lau, and the bachelor’s
degree in law from Government Law College, Mumbai University of Essaji Goolam Vahanvati. Accordingly, reliance
has been placed on affidavits and declarations furnished by them to us and the BRLMs to disclose details of their
respective educational qualifications in this Prospectus. We and the BRLMs have been unable to independently verify
these details prior to inclusion in this Prospectus. Further, there can be no assurances that such Directors will be able
to trace the relevant documents pertaining to their educational qualifications in future, or at all.

Our markets are highly competitive, both globally and domestically, and if we are unable to compete successfully
against existing or new competitors, our revenues could decline and our future profitability could be affected.

The injectables pharmaceutical market is highly competitive. According to the IQVIA Report, injectable
manufacturers face high entry barriers such as high capital investments, operational costs, manufacturing complexities,
stricter compliance requirement (because of the sterile nature of products) and high-quality standards resulting in
limited competition in the market Growing competition in the domestic and/or international markets may subject us
to pricing pressures and require us to reduce the prices of our products and services in order to retain or attract
customers, which may have a material adverse effect on our revenues and profit margins. Our competitors who are
focused on the B2B generic injectables market include large pharmaceutical companies, specialty pharmaceutical
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companies and generic drug companies. According to the IQVIA Report, our principal competitors include Recipharm
AB, Catalent, Inc., Lonza Group AG and Piramal Pharma Solutions. Such competitors may have access to greater
financial, marketing, technical and other resources. As a result, they may be able to devote more resources to the
development, manufacture, marketing and sale of their products, receive more support from independent distributors,
initiate or withstand substantial price competition or more readily take advantage of acquisition or other opportunities.
Such competitors may also pursue the development of injectables in-house which may reduce our commercial
opportunity.

In addition to competition from established market participants, new entrants to the generic injectables pharmaceutical
market could substantially reduce our market share or render our products obsolete. Most of our products are generic
injectable versions of branded products and we are dependent on the loss of patent protection and exclusivity of such
products for the commercialisation of our products. As patents for branded products and related exclusivity periods
expire or are ruled invalid, the first generic pharmaceutical manufacturer to receive regulatory approval for a generic
version of the reference product is generally able to achieve significant market penetration and higher margins on that
product as such manufacturer will be granted a 180-day period of marketing exclusivity by the USFDA. As competing
generic manufacturers receive regulatory approval on specific product, market share, revenue and gross profit typically
decline for the original generic entrant. In addition, as more competitors enter into a specific generic market, the
average selling price per unit dose of the particular product typically declines for all competitors. Our ability to sustain
our level of market share, revenue and gross profit attributable to a particular generic pharmaceutical product is
significantly influenced by the number of competitors in that product’s market and the timing of that product’s
regulatory approval and launch in relation to competing approvals and launches.

The launch of our generic products could also be delayed because branded drug manufacturers may, among other
things:

. make last minute modifications to existing product claims and labels, thereby requiring generic products to
reflect this change prior to the drug being approved and introduced in the market;

. file new patents for existing products prior to the expiration of a previously issued patent, which could
extend patent protection for additional years;

. file patent infringement suits which may result in delay for a specific period in the approval of generic
versions by the relevant authorities;

) develop and market their own generic versions of their products, either directly or through other generic
pharmaceutical companies, which are known as authorised generics;

. make changes in the overall product formulation, which would require fresh development and approval
processes for such products; and

) switch product availability from a prescription-only to an over-the-counter basis, which would require
relabelling and further regulatory approvals.

In addition, there may also be significant consolidation in the pharmaceutical industry among our competitors, or
alliances developed among competitors that may rapidly acquire significant market share. If we fail to effectively
compete with our competitors or adjust to structural changes in the pharmaceutical industries, our revenue and
profitability may be materially and adversely affected.

Certain of our Directors are associated with companies engaged in similar lines of business to our Company. Any
conflict of interest which may occur between our business and the activities undertaken by such companies, could
adversely affect our business and prospects.

Satyanarayana Murthy Chavali, an Independent Director on our Board, is an independent director on the board of
Gland Chemicals Private Limited, and a director on the board of Balaji Amines Limited, a supplier of pharmaceutical
intermediates and solvents to the pharmaceutical industry. He is also a director in Satyarx Pharma Innovations Private
Limited, a pharmaceutical new chemical entity research organization. Further, Udo Johannes Vetter, a Non-Executive
Nominee Director on our Board, is the chairman of Vetter Pharma-Fertigung GmbH and Co. KG. He is also a director
on the board of Navigo Proteins GmbH & Co. K.G., Germany, a bio-tech company and ITM AG Germany. Further,
our Chairman and Independent Director, Yiu Kwan Stanley Lau, is a director on the boards of Solasia Pharma K.K.
and TailLai Bioscience Ltd. These entities are in similar lines of business to our Company, and there can be no
assurance that conflicts of interest will not occur between our business and the businesses of such entities, which could
have an adverse effect on our business and prospects.

We may be required to conduct clinical trials for some of our products in the future. Clinical drug development

involves a lengthy and expensive process with uncertain outcomes, and we may be unable to achieve successful
results in our clinical trials.
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Before obtaining regulatory approvals for the sale of some of our drug candidates in the future, we may be required to
conduct extensive clinical trials to demonstrate the safety and efficacy of our drug candidates in humans. Clinical trials
are expensive, difficult to design and implement, can take many years to complete and are uncertain as to the outcomes.
A failure of one or more of our clinical trials can occur at any stage of testing.

We may also experience numerous adverse events during clinical trials that could delay or prevent our ability to
successfully complete clinical trials, including:

. regulators may not authorise us or our investigators to commence a clinical trial or conduct a clinical trial at
a prospective trial site;

. clinical trials of our drug candidates may produce negative or inconclusive results, and we may decide, or
regulators may require us, to conduct additional clinical trials or abandon the relevant drug development
programmes;

. patient enrolment may be insufficient or slower than we anticipate or patients may drop out at a higher rate

than we anticipate;

. we might have to suspend or terminate clinical trials of our drug candidates for various reasons, including a
finding of a lack of clinical response or a finding that participants are being exposed to unacceptable health
risks;

. regulators or ethics committees may require that we or our investigators suspend or terminate clinical trials

for various reasons, including non-compliance with regulatory requirements;

. the cost of clinical trials of our drug candidates may be greater than we anticipate and we may not be able to
obtain sufficient funding to complete our clinical trials;

) the supply or quality of our drug candidates or other materials necessary to conduct clinical trials of our
drug candidates may be insufficient or inadequate; and

. our drug candidates may cause adverse events, have undesirable side effects or other unexpected
characteristics, which cause us or our investigators to suspend or terminate the trials and may have an
adverse financial impact on us.

The availability of spurious pharmaceutical products could lead to losses in revenues and harm the reputation of
our products, which may in turn result in a material adverse effect on our business, financial condition, cash flows
and results of operations.

We are exposed to the risk that our products could be pirated and marketed illegally under our B2C business model.
Counterfeit products are frequently unsafe or ineffective, and can be potentially life-threatening. To distributors and
patients, counterfeit products may be visually indistinguishable from the authentic version. The availability of
counterfeit products would not only result in losses in revenues for our products, but could also harm the reputation of
our brand name. In the event that spurious products are manufactured or sold using the “Gland Pharma” brand, we
may have to establish that the spurious products are not manufactured and/or marketed by us so that we are able to
limit our liability. In order to do so, we have implemented a track and trace system for our products wherever required.
We also mark our products with specific batch numbers, manufacturing locations and manufacturing and expiry dates,
which are maintained in an internal database at our manufacturing facilities. We cannot provide any assurance whether
these will be replicated by the manufacturer of the spurious products, and therefore, may suffer financial losses as well
as loss to our reputation, which may in turn result in a material adverse effect on our goodwill, business, financial
condition, cash flows and results of operations.

Reforms in the healthcare industry and the uncertainty associated with pharmaceutical pricing, reimbursement
and related matters could adversely affect the marketing, pricing and demand for our products.

Our success will depend in part on the extent to which government and health administration authorities, private health
insurers and other third-party payers will pay for our products. Increasing expenditures for healthcare has been the
subject of considerable public attention in almost every jurisdiction where we conduct business. Both private and
governmental entities are seeking ways to reduce or contain healthcare costs by limiting both coverage and the level
of reimbursement for new therapeutic products. In many countries in which we currently operate, including India,
pharmaceutical prices are subject to regulation. Price controls operate differently in different countries and can cause
wide variations in prices between markets. Currency fluctuations can aggravate these differences. The existence of
price controls can limit the revenues we earn from our products. For example, in India, prices of certain pharmaceutical
products are determined by the Drug Prices Control Order (“DPCO”), promulgated by the Indian government and
administered by the National Pharmaceutical Pricing Authority (“NPPA”). If the prices of more of our products are
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administered or determined by the DPCO or NPPA or other similar authorities outside India, it would have an adverse
impact on our profitability.

We are dependent upon the experience and skill of our management team and key employees. If we are unable to
attract and retain qualified personnel, our results of operations and cash flows may be adversely affected.

Our business and operations are led by a highly qualified, experienced and capable management team. We are also
supported by qualified personnel possessing a range of qualifications including scientific, pharmacy post graduate and
graduate, the loss of whose services may significantly delay or prevent the achievement of our business objectives.
Competition among pharmaceutical companies for qualified employees, particularly R&D personnel, is intense and
the ability to retain and attract qualified individuals is critical to our success. As of June 30, 2020, we had 239
employees in R&D, representing approximately 6.35% of our total employees. Although the attrition rate of our
employees was 16.0%, 15.0% and 18.0% and 14.0% in Fiscals 2018, 2019 and 2020 and the three months ended June
30, 2020, respectively, we cannot guarantee that we will be able to recruit and retain qualified and capable employees.

Our success significantly depends upon the continued service of our management and key personnel. If we lose the
services of any of the management team or key personnel, we may be unable to locate suitable or qualified
replacements, and may incur additional expenses to recruit and train new personnel, which could adversely affect our
business operations and ability to continue to manage and expand our business. Furthermore, as we expect to continue
to expand our operations and develop new products, we will need to continue to attract and retain experienced
management, R&D and sales personnel.

Moreover, we do not maintain key person insurance to insure against the loss of key personnel. There can be no
assurance that we will be able to retain and attract such individuals in the future on acceptable terms, or at all, and the
failure to do so may have an adverse effect on our business, prospects, cash flows, results of operations and financial
condition.

Our Company was incorporated in 1978 and we are unable to trace some of our historical corporate records and
letters from the RBI. We cannot assure you that no legal proceedings or regulatory actions will be initiated against
our Company in future in relation to the missing corporate records and letters from the RBI, which may impact
our financial condition and reputation.

Our records date back to 1978 when our Company was originally incorporated. We are unable to trace certain old
secretarial and other corporate records in relation to certain allotments and subdivision of equity shares of our
Company from 1994 to 2007, including (i) shareholders resolution approving the sub-division of equity shares from a
face value of 100 each to 210 each on December 5, 1994; (ii) board resolutions authorizing the issuance of equity
shares for the allotments dated April 20, 1995, June 26, 1996, July 30, 1996, March 24, 1997, November 21, 1997,
December 31, 1997, March 31, 1998, January 31, 2001, February 8, 2001, March 20, 2001 and September 1, 2007;
(iii) shareholders resolutions authorising the issuance of equity shares for the allotments dated April 20, 1995, June
26, 1996, July 30, 1996, March 24, 1997 and September 1, 2007; (iv) board resolutions evidencing the balance calls
on the equity shares for allotments dated December 3, 1979, December 31, 1984 and April 20, 1995; (v) circular
resolution of the Board in relation to the allotment of equity shares on November 21, 1997; (vi) share transfer
committee resolution dated July 27, 2000 allotting the equity shares on a rights basis; and (vii) in relation to the
allotment of equity shares on September 1, 2007, the board and shareholders resolution authorizing the issuance of
equity shares on a preferential basis, notice calling for a general meeting along with explanatory statement, auditors
certificate/practicing company secretary certificate as required under the Unlisted Public Companies (Preferential
Allotment) Rules, 2003, board resolution evidencing allotment of equity shares, the requisite form filings and
documents evidencing such allotment being made on a non-repatriation basis.

Despite conducting searches of our internal records and the records maintained by the jurisdictional RoC for the
aforesaid secretarial and other corporate documents and records, we have not been able to trace the aforementioned
documents. Accordingly, we have relied on other documents, including statutory registers of members and audited
financial statements for the periods to which such documents relate, for such matters.

Further, we are unable to trace certain letters from the RBI, including letters issued by RBI providing final approval
under FERA for the allotment of equity shares to certain non-residents on December 31, 1997 and March 31, 1998
and the letter issued by RBI acknowledging the filing of form FC-GPR and issuance of Equity Shares to non-residents
in relation to the allotment of equity shares dated March 20, 2001.

While no legal proceedings or regulatory action has been initiated against our Company in relation to untraceable
secretarial and other corporate records and documents as of the date of this Prospectus, we cannot assure you that such
legal proceedings or regulatory actions will not be initiated against our Company in future. We cannot assure you that
such untraceable secretarial and other corporate records and documents will be available with us in future. Although
no regulatory action/litigation is pending against us in relation to such untraceable secretarial and other corporate
records and documents, we cannot assure you that we will not be subject to penalties imposed by regulatory authorities
in this respect.
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Timely and successful implementation of our contracts, including our business arrangements, is dependent on our
performance. Delay or failure in delivery of our products may adversely affect our business, financial condition,
cash flows and results of operations.

Contracts with our customers and others require us to supply our products in compliance with specific delivery
schedules. Our failure to adhere to contractually agreed timelines may have the following consequences:

. delayed payment to us for our products;

o imposition of penalties;

. reduction in royalty/profit share payments due to us;

. reimbursement of milestone payments by us;

. indemnification by us for the loss suffered by our customer arising out of defects in the products supplied

by us or delay in shipments;

. claims may be brought against us for losses suffered as a result of our non-performance;
. our customer(s) may cancel individual orders under such contracts or terminate our contract(s); and
. our reputation may be damaged.

Failure on our part to deliver our products on a timely basis or at all, for any reason, could result in one or a humber
of the above listed consequences, which in turn may adversely affect our business, financial condition, cash flows and
results of operations.

Our licensing and supply agreements with business partners contain provisions that require us to provide such partners
with certain quantities of our products. Any interruption in the supply by third party suppliers of raw materials or any
disruptions in production at our manufacturing facilities could result in our failure to supply certain quantities of our
products and breach of our contractual obligations with such partners. Should we fail to meet specified supply levels,
our business, financial condition, cash flows and results of operations may be adversely affected.

We may not be able to correctly assess the demand for our products, which may adversely affect our business,
financial condition, cash flows and results of operations.

Our production and distribution processes require us to anticipate the demand for our products based on the feedback
received from our own marketing personnel, distributors and partners. Accurate assessment of market demand requires
significant investment in our sales and marketing network and training of marketing personnel. There is no guarantee
that our estimate of market demand in India or foreign countries in which we sell our products will be accurate. In the
event that we overestimate the demand for our products, we may have expended resources in manufacturing excess
products and paid taxes, export costs, insurance costs, distribution expenses, storage and warehousing and other related
expenditures. Our products have a limited expiry period and in the event of excess production, we might have to bear
the cost of expiry and destruction of these goods. In the event that we underestimate the market demand, or fail to
order a sufficient volume of supplies and input materials from our third-party suppliers, we may be unable to meet
customer orders and lose out on sales opportunities that our competitors may capitalise on. Failure to meet customer
orders may also occur because existing manufacturing facilities and other equipment do not have sufficient capacity
or we have an inaccurate level of inventory holding. Accordingly, any incorrect assessment of the demand for our
products may adversely affect our business, financial condition, cash flows and results of operations.

If we fail to keep pace with evolving technological standards in the pharmaceutical industry, create new products
or intellectual property, or respond to changes in market demand or customer requirements, our business and
financial results could be adversely affected.

The pharmaceutical industry is characterised by rapid advancements in technology fuelled by high expenses incurred
on R&D. These advancements result in the frequent introduction of new products and significant price competition.
To meet our customers’ needs as well as keep pace with our competitors, we regularly update existing technology and
develop new technology for our pharmaceutical manufacturing activities. However, rapid and frequent advancements
in technology and market demand changes can often render existing technologies and equipment obsolete, requiring
substantial new capital expenditures and/or write-downs of assets. While we strive to keep our technology, facilities
and machinery current with the latest international standards, the technologies, facilities and machinery we currently
employ may become obsolete. The cost of implementing new technologies and upgrading our manufacturing facilities
as well as R&D could be significant and higher than initially anticipated and could adversely affect our business,
prospects, cash flows, results of operations and financial condition. In addition, when we develop a new product or an
advanced version of an existing product, we may encounter obstacles that may delay development and consequently
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increase our expenses, and we typically incur significant costs and effort upfront to market, promote and sell the new
product offering.

The commercial success of the products and technologies we develop will depend upon the acceptance of these
products by customers and competition in the market. It is difficult for us to predict whether recently introduced
products, or the products that we are currently developing, will be commercially successful. If our new products or
enhancements do not achieve adequate acceptance in the market, this may ultimately force us to abandon a potential
product in which we have already invested substantial time and resources, and our competitive position will be
impaired, our revenue will be diminished and the effect on our operating results may be particularly acute because of
the significant research, development, marketing, sales and other expenses we will have incurred in connection with
the new product or enhancement.

In addition, our competitors may have filed patent applications or hold patents relating to products or processes which
compete with those we are developing. As of June 30, 2020, we had 12 patent applications granted and nine patent
applications pending. There is no guarantee that our pending applications will result in any patent being granted, or
that the patents we have been granted will result in the commercialisation of products.

We rely extensively on our operational support systems, including quality assurance systems, quality control
systems, products processing systems and information technology systems, the failure of which could adversely
affect our business, financial condition, cash flows and results of operations.

We depend extensively on the capacity and reliability of the quality assurance, quality control, product development
and information technology systems supporting our operations. Our systems are subject to damage or incapacitation
by natural disasters, human error, power loss, sabotage, computer viruses, hacking, acts of terrorism and similar events
or the loss of support services from third parties. Any failure or disruption in the operation of these systems or the loss
of data due to such failure or disruption may affect our ability to plan, track, record and analyse work in progress and
sales, process financial information, manage product lifecycle, payables and inventory or otherwise conduct our
normal business operations, which may increase our costs and materially adversely affect our business, cash flows and
results of operations. There can be no assurance that we will not encounter disruptions in the future. Any disruption in
the use of, or damage to, our systems may adversely affect our business, financial condition, cash flows and results of
operations.

Our business success depends on the strength of our brand, product image and reputation. Any failure to maintain
and enhance, or any damage to, our brand, product image or reputation could materially and adversely affect the
level of market recognition of, and trust in, our products.

We consider that our success depends to a significant extent on our brand, product image and reputation. We consider
both “Gland Pharma” and “Fosun Pharma” brands to have a strong image, with a reputation for high quality and
reliability. If we or those distributors who operate under our brand fail to maintain and enhance, or if there is any
damage to, our or our marketing partners’ brand image or reputation, the demand for our products may be materially
and adversely affected.

Many factors that are important to maintaining and enhancing our brand, product image and reputation are not entirely
within our control, and such factors may materially and adversely affect our brand, product image and reputation. Such
factors include, among other things, our ability to continue to:

. effectively control our product quality and effectiveness;

. increase brand recognition among existing and potential customers through various means of marketing and
promotional activities; and

. effectively protect our trademarks and trade names.

Furthermore, any negative publicity in relation to our products damage our brand, product image and reputation. It is
an inherent business risk that the treatments using our products may lead to undesirable or unexpected outcomes,
including complications, injuries and even deaths in extreme cases. Such undesirable or unexpected outcomes may
lead to complaints, claims, and/or legal actions against us which may materially and adversely affect our brand, product
image and reputation.

We have significant working capital requirements. If we experience insufficient cash flows to fund our working
capital requirements or if we are not able to provide collateral to obtain letters of credit, bank guarantees, and
performance bonds in sufficient quantities, there may be an adverse effect on our business, cash flows and results
of operations.

Our business requires significant working capital including in connection with our manufacturing operations and our
development of new products. We intend to utilise ¥7,695.00 million (a part of the Net Proceeds) towards funding our
incremental working capital requirements in Fiscals 2021 and 2022. The actual amount of our future capital
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requirements may differ from estimates as a result of, among other factors, unforeseen delays or cost overruns,
unanticipated expenses, regulatory changes, economic conditions, technological changes, additional market
developments and new opportunities in the generic injectables industry.

Our sources of additional financing, where required to meet our working capital needs, may include the incurrence of
debt, the issue of equity or debt securities or a combination of both. If we decide to raise additional funds through the
incurrence of debt, our interest and debt repayment obligations will increase, which may have a significant effect on
our profitability and cash flows. We may also become subject to additional covenants, which could limit our ability to
access cash flows from operations and undertake certain types of transactions. In addition, to the extent we receive
credit ratings in respect of any of our future borrowings, any subsequent downgrade in those credit ratings may increase
interest rates for our future borrowings, which would increase our cost of borrowings and adversely affect our ability
to borrow on a competitive basis. Any issuance of equity, on the other hand, would result in a dilution of the
shareholding of existing shareholders.

In many cases, a significant amount of our working capital is required to finance the purchase of raw materials and the
development and manufacturing of products before payment is received from customers. Our working capital
requirements may increase if the payment terms in our agreements include reduced advance payments or longer
payment schedules. These factors may result, and have in the past resulted, in increases in the amount of our receivables
and may result in increases in any future short-term borrowings. Continued increases in our working capital
requirements may have an adverse effect on our results of operations, cash flows and financial condition. In addition,
it is customary in our industry to provide bank guarantees or performance bonds in favour of government authorities
and government hospitals to secure tenders. Letters of credit are also often required to satisfy payment obligations to
suppliers and sub-contractors. If we are unable to provide sufficient collateral to secure the letters of credit, bank
guarantees or performance bonds, our ability to obtain tenders and enter into new contracts or obtain adequate supplies
could be limited. Providing security to obtain letters of credit, bank guarantees and performance bonds increases our
working capital needs. We may not be able to continue obtaining letters of credit, bank guarantees, and performance
bonds in sufficient quantities to match our business requirements. Any such situation would adversely affect our
business, cash flows and results of operations.

Any relevant policy changes may have an adverse effect on us.

Increasing expenditures for healthcare have been the subject of considerable public debate in India, the United States
and other countries in which we sell our products. If our or our marketing partners’ ability to freely set prices for our
products is restricted by government regulation, healthcare legislation and pressure from third party payers, our profits
will be reduced. Both private and governmental entities are seeking to find ways to reduce or contain healthcare costs.
We intend to maintain our focus and priority on the United States, Europe, Canada and Australia, while continuing to
pursue growth opportunities in the Rest of the world such as Brazil, China, Africa as well as in India. In India, the Gol
has been actively reviewing prices for pharmaceuticals and margins offered to trade which has resulted in certain
segments of the industry agreeing to a price-freeze for a certain period of time. Although these steps by the Gol have
not substantially affected our revenue or profits to date, we cannot assure you that they will not adversely affect us in
the future. We cannot predict the nature of the measures that may be adopted by governmental and private
organisations or their impact on our revenues. If healthcare legislation or third party payer influence results in lower
pharmaceutical prices, although the demand for our generic pharmaceuticals may increase, our overall revenues may
decrease and our profits could be adversely affected.

In addition, governments throughout the world heavily regulate the marketing of our products. Most countries also
place restrictions on the manner and scope of permissible marketing to physicians, pharmacies and other healthcare
professionals. The effect of such regulations may limit the amount of revenue that we may be able to derive from a
particular product. Moreover, if we fail to comply fully with such regulations, then civil or criminal actions could be
brought against us.

Conflicts of interest may arise out of the relevant business undertaken by our Company and our Promoters.

Both our Company and Shanghai Fosun Pharma undertake pharmaceutical businesses. There is a delineation between
the businesses of our Company and Shanghai Fosun Pharma given differences in the respective business models of
both companies as well as in the geographic locations in which both companies undertake their respective business
operations. While there is no conflict of interest presently between our Company and Shanghai Fosun Pharma, there
can be no assurance that potential competition and/or conflicts of interest with Shanghai Fosun Pharma will not arise
in the future in any business that we undertake or that Shanghai Fosun Pharma’s interests will otherwise not conflict
with ours. Any such future conflicts could have a material adverse effect on our business, cash flows, results of
operations and financial condition.

We are exposed to risks associated with foreign exchange rate fluctuations.

Our global export footprint exposes us to foreign exchange rate risks, arising primarily from our receivables, import
of raw materials and capital goods for our operations and export of goods. Our exposure to exchange rate fluctuations
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is in part naturally hedged by the fact that we export formulations and import raw materials and equipment. However,
there can be no guarantee that such fluctuations will not affect our financial performance in the future as we continue
to expand our operations globally, particularly in emerging markets where the risk of currency volatility is higher.

We could be adversely affected by violations of anti-bribery laws worldwide.

The pharmaceutical industry is highly regulated and pharmaceutical companies are subject to various anti-bribery
regulations worldwide, and even minor irregularities can potentially give rise to significant consequences. Anti-bribery
laws worldwide, especially U.S. Foreign Corrupt Practices Act (the “FCPA”) generally prohibit companies and their
intermediaries from making improper payments to government officials for the purpose of obtaining or retaining
business. Pharmaceutical companies are particularly at risk of anti-bribery law violations because health care systems
in some countries are often owned or operated by government agencies. Therefore, during the course of business
activities, interactions with individuals considered to be government officials can be more frequent than in other
industries. As a result, there is heightened exposure to potential corruption risk, and over the past few years, a number
of pharmaceutical and other healthcare companies have been prosecuted under anti-bribery laws for a variety of
activities, such as providing free trips, free goods, grants and other monetary benefits to doctors and hospitals. Our
policies mandate compliance with these laws, which often carry substantial penalties. However, our internal control
policies and procedures may not always protect us from acts committed by our affiliates, employees or agents which
may violate these laws and regulations. Violations of anti-bribery laws and regulations could result in fines and
penalties, criminal sanctions against us, our officers or our employees, prohibitions on the conduct of our business and
on our ability to offer our products in one or more countries, and could also materially affect our brand, our
international growth efforts, our ability to attract and retain employees, our business, and our operating results. There
can be no assurance that our partners, our employees, contractors, or agents will not subject us to potential claims or
penalties. Any violations of these laws, or allegations of such violations, could have a material adverse effect on our
business, financial position, cash flows and results of operations.

Our operations are subject to environmental and health and safety laws and other employee-related regulations. If
we are unable to comply with such laws and regulations, it may have a material adverse effect on our business,
financial condition, cash flows and results of operations.

Our operations are subject to environmental laws and regulations relating to environmental protection in India, such
as the Water Pollution Act, Air Pollution Act and the Environment Act, as well as international environmental laws
and regulations. For example, the discharge or emission of chemicals, dust or other pollutants into the air, soil or water
that exceed permitted levels and cause damage to others may give rise to liabilities towards the government and third
parties and may result in our incurring costs to remedy any such discharge or emissions. There can be no assurance
that compliance with such environmental laws and regulations will not result in a curtailment of production or a
material increase in the costs of production or otherwise have a material adverse effect on our financial condition, cash
flows and results of operations. Environmental laws and regulations in India have become increasingly stringent and
it is possible that they will become significantly more stringent in the future. If any of our manufacturing facilities or
the operations of such manufacturing facilities are shut down, we may continue to incur costs in complying with
regulations, appealing any decision to close our facilities, maintaining production at our existing facilities and
continuing to pay labour and other costs even if the facility is closed. Non-compliance with such environmental laws
and regulations may subject us to regulatory action, including monetary penalties. More stringent enforcement or
alternative interpretation of existing laws and regulations in jurisdictions in which we currently operate can change the
legal and regulatory environment, making compliance with all applicable laws and regulations more challenging.

We are also subject to laws and regulations governing relationships with employees in such areas as minimum wage
and maximum working hours, overtime, working conditions, employment and termination of employees, contract
labour, work permits and health and safety. If we are unable to comply with various regulatory requirements, it may
have a material adverse effect on our business, financial condition, cash flows and results of operations.

We are currently entitled to certain tax incentives and export promotion schemes. Any decrease in or
discontinuation of such tax incentives or export promotion schemes may adversely affect our results of operations,
cash flows and financial condition.

We are currently entitled to certain tax incentives and export promotion schemes. According to the requirement under
such schemes, we are required to export goods of a defined amount, failing which we may have to pay the Gol a sum
equivalent to the duty benefit enjoyed by us under such schemes along with interest. For instance, we currently enjoy
tax benefits under the Merchandise Exports from India Scheme (“MEIS”), the objective of which is to reward
exporters who offset infrastructural inefficiencies and associated costs involved in export of products being produced
or manufactured in India, especially those having high export intensity and employment potential, thereby enhancing
India’s export competitiveness. Under the MEIS, the Gol provides duty benefits depending on the product and the
country of export. However, the amount available under the MEIS has been reduced to 220 million for the period from
September 1, 2020 through December 31, 2020, and the MEIS is expected to be discontinued from January 1, 2021.
In addition, we import capital goods at zero customs duty under the Export Promotion Capital Goods Scheme which
facilitates import of capital goods into India. We also have an advance license for duty free import of goods. Any
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newly introduced or revised policies in relation to tax duties or other such levies issued by the Directorate General of
Foreign Trade or relevant tax authorities may deprive us of our existing benefits. Further, two of our facilities are
located in the special economic zone in Visakhapatnam. New or revised policies in relation to the special economic
zone or policies related to tax, duties or other such levies promulgated from time to time by relevant tax authorities
may adversely affect our results of operations and cash flows. We cannot predict the current or future initiatives and
there can be no assurance that we will continue to enjoy tax benefits. Any further reduction or withdrawal of such tax
incentives or export promotion schemes or our inability to meet any of the conditions prescribed under any of the
schemes would adversely affect our business, cash flows, results of operations and financial condition.

We appoint contract labour for carrying out certain of our operations and we may be responsible for paying the
wages of such workers if the independent contractors through whom such workers are hired default on their
obligations, and such obligations could have an adverse effect on our cash flows, results of operations and financial
condition.

In addition to our employees, in order to retain flexibility and control costs, we appoint independent contractors who
in turn engage on-site contract labour for performance of certain of our operations. Although we do not engage these
labourers directly, we may be held responsible for any wage payments including social security contributions to be
made to such labourers in the event of default by such independent contractors. Any requirement to fund their wage
requirements may have an adverse impact on our results of operations, cash flows and financial condition. In addition,
under the Contract Labour (Regulation and Abolition) Act, 1970, as amended, we may be required to absorb a number
of such contract labourers as permanent employees. Thus, any such order from a regulatory body or court may have
an adverse effect on our business, cash flows and results of operations.

Some of our business operations are being conducted on leased premises. Our inability to seek renewal or extension
of such leases may adversely affect our business operations.

While most of our manufacturing facilities are located on freehold property, some of our business operations are being
conducted on premises leased from third parties. We have entered into lease agreements for our facilities situated in
Visakhapatnam, for a period of 15 years from May 4, 2010 (which is renewable for a further period of 15 years subject
to the covenants, provisions and stipulations imposed by the lessor). For our marketing offices, depots and sheds, we
have entered into lease agreements, the tenure of which range from one to five years, subject to renewal. The lease
deeds, other than the lease deed in relation to the facilities located at Visakhapatnam, are neither stamped nor
registered. Under Section 35 of the Indian Stamp Act, 1899 and the relevant state specific stamp laws, instruments
which are not duly stamped are inadmissible as evidence in any court. Further, under Section 17 of the Registration
Act, 1908 leases of immovable property from year to year or for any term exceeding one year are mandatorily required
to be registered.

While there are currently no instances of non-compliance of the terms of our lease agreements, there can be no
assurance that there will be no such non-compliance leading to termination of such leases in the future. Any change in
the terms and conditions of the lease agreements and any premature termination of such lease agreements may have
an adverse impact on our business operations.

Any adverse impact on the title and ownership rights of the owners from whose premises we operate, breach of the
contractual terms of any lease deeds, or any inability to renew such agreements on acceptable terms may also affect
our business operations. In addition, the terms of certain of our leases require us to obtain the lessor’s prior consent
for certain actions, including making structural alterations to the leased premises, which may be required if we were
to undertake an expansion in the future.

There can be no assurance that we will be able to renew these leasing arrangements at commercially favourable terms,
or at all. If we are unable to renew all or any of our leasing arrangements, it may cause disruptions in our business and
we may incur substantial costs associated with shifting to new premises, all of which may adversely affect our business
operations.

Our insurance coverage may not adequately protect us against all losses. To the extent that we suffer loss or damage
which is not covered by insurance or exceeds our insurance coverage, our cash flows, results of operations and
financial performance could be adversely affected.

We maintain insurance policies for all of our physical assets (which are property, plant & equipment (excluding land),
capital work-in-progress, and inventories), consequential damages such as loss of profit, coverage for risks during the
shipment of products, public liability coverage, product liability coverage such as in cases of product recalls or health
issues arising from the use of our products, workmen compensation and group mediclaim policy for employees. In
addition, we also maintain insurance policies covering directors’ and officers’ liability. We are not insured against
personal accidents, environmental damages, terrorist acts and war related events. For further details, please refer to the
section titled “Our Business — Insurance” on page 134.

We cannot assure you that any claim under the insurance policies maintained by us will be honoured fully, in part or
on time, or that we have taken out sufficient insurance to cover all our losses. Our insurance policies may not provide
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adequate coverage in certain circumstances and are subject to certain deductibles, exclusions and limits on coverage.
In addition, our insurance coverage expires from time to time. We apply for the renewal of our insurance coverage in
the normal course of our business, but we cannot assure you that such renewals will be granted in a timely manner, at
acceptable cost or at all. To the extent that we suffer loss or damage for which we did not obtain or maintain insurance,
and which is not covered by insurance or exceeds our insurance coverage or where our insurance claims are rejected,
the loss would have to be borne by us and our results of operations, cash flows and financial condition may be adversely
affected.

The acquisition of other companies, businesses or technologies could result in operating difficulties, dilution and
other adverse consequences.

As part of our growth strategy, we may from time to time pursue strategic acquisitions of companies, products and
technologies or enter into partnerships to strengthen our product and technology infrastructure. We cannot assure you
that we will be able to identify suitable acquisition, strategic investment or joint venture opportunities at acceptable
cost and on commercially reasonable terms, obtain the financing necessary to complete and support such acquisitions
or investments, integrate such businesses or investments or that any business acquired or investment made will be
profitable. If we attempt to acquire companies outside of India, we may not be able to satisfy certain regulatory
requirements for such acquisitions.

In addition, acquisitions and investments involve a number of risks, including possible adverse effects on our operating
results, exposure to future funding obligations, diversion of management’s attention, failure to retain key personnel,
currency risks, risks associated with unanticipated events or liabilities, possible contravention of applicable laws in
relation to investment and transfer of shareholding, including any pre-emptive rights of existing shareholders of such
entities and difficulties in the assimilation of the operations, technologies, systems, services and products of the
acquired businesses or investments, as well as other economic, political and regulatory risks. While we have not
undertaken any acquisitions historically, failure to achieve successful integration of any future acquisitions or
investments could have a material adverse effect on our business, financial condition, cash flows and results of
operations. Future acquisitions could result in potentially dilutive issuances of our equity securities, the incurrence of
debt, contingent liabilities or amortisation expenses, or write-offs of goodwill, any of which could harm our financial
condition and may have an adverse impact on the price of our Equity Shares.

Some of our employees are members of unions and we may be subject to industrial unrest, slowdowns and increased
wage costs, which may adversely affect our business, cash flows and results of operations.

Our manufacturing facilities are located in numerous locations in southern India which have stringent labour legislation
in place that protects the interests of workers, including legislation that sets forth detailed procedures for the
establishment of unions, dispute resolution and employee removal, and legislation that imposes certain financial
obligations on employers upon retrenchment.

As of June 30, 2020, 44 of our employees were members of labour unions. Accordingly, it may be difficult for us to
maintain flexible labour policies and we may face the threat of labour unrest, work stoppages and diversion of our
management’s attention due to union intervention. Although we have not experienced any labour unrest or work
disruptions in the past, labour unrest or work stoppages or other slowdown at one or more of our manufacturing
facilities may cause us to experience a significant disruption of our operations and to pay penalties for the late delivery
of our products. Labour unrest or strikes associated with our operations could also damage our reputation with
customers or in the market generally.

We have entered and may in the future enter into agreements with unions or works councils under which we incur
certain obligations or agree to certain limitations or conditions for a period of time with respect to certain personnel,
workplaces, departments or product lines. If a greater percentage of our work force became unionised, our labour costs
may increase. In the long term, increases in labour costs in India may make us less competitive unless we are able to
increase our efficiency and productivity proportionately and we can pass on such costs in the prices that we charge our
customers. Any significant increase in our labour costs may have an adverse effect on our business, cash flows, results
of operations and financial condition. In addition, our collective bargaining agreements are subject to renegotiation
with the unions from time to time and it is possible that employees could argue for arrangements that could cause us
to incur higher employment costs. Such agreements or arrangements could limit our ability to adjust workforce
headcounts or salaries or to restructure our business in response to difficult economic conditions. This reduced
flexibility could have an adverse effect on our business, cash flows, results of operations and financial condition.

We have power and water requirements and any disruption to power or water sources could increase our production
costs.

We require power and water for our manufacturing facilities. If energy or water costs were to rise, our production costs

could increase if we are unable to increase our product prices enough to offset these increased costs. If electricity or
water supplies or supply arrangements were disrupted, we may need to rely on alternative sources, which may not be
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able to consistently meet our requirements. Interruptions of electricity supply can also result in production shutdowns,
increased costs associated with restarting production and the loss of production in progress.

We have relied on a third party industry report which has been used for industry related data in this Prospectus
and such data have not been independently verified by us.

We have relied on the IQVIA Report for industry related data that has been disclosed in this Prospectus. The report
uses certain methodologies for market sizing and forecasting. We have not independently verified such data and
therefore we cannot assure you that they are complete or reliable. Accordingly, investors should read the industry
related disclosure in this Prospectus in this context. Industry sources and publications are also prepared based on
information as of specific dates and may no longer be current or reflect current trends. Industry sources and
publications may also base their information on estimates, projections, forecasts and assumptions that may prove to
be incorrect. While industry sources take due care and caution while preparing their reports, they do not guarantee the
accuracy, adequacy or completeness of the data. Accordingly, investors should not place undue reliance on, or base
their investment decision solely on this information. For further details, please refer to the section titled “Industry
Overview” on page 94.

Certain of our business transactions are entered into with government or government-funded entities in India and
any change in the government policies, practices or focus may adversely affect our business, cash flows and results
of operations.

Certain of our business is dependent on contracts with governmental authorities, government hospitals and other
entities funded by governments or governmental authorities in the domestic market. If there is any change in the
government or in governmental policies, practices or focus that results in a delay in obtaining government contracts,
our business, cash flows and results of operations may be adversely affected.

One of the standard conditions in contracts typically awarded by governments or government-backed entities is that
the government or entity, as a client, has the right to terminate the contract for convenience, without any reason, at any
time after providing us with notice. In the event that a contract is so terminated, our results of operations and cash
flows may be adversely affected.

If we fail to maintain an effective system of internal controls, we may not be able to successfully manage or
accurately report our financial risks.

Effective internal controls are necessary for us to prepare reliable financial reports and effectively avoid fraud.
Moreover, any internal controls that we may implement, or our level of compliance with such controls, may deteriorate
over time, due to evolving business conditions. There can be no assurance that deficiencies in our internal controls
will not arise in the future, or that we will be able to implement and continue to maintain adequate measures to rectify
or mitigate any such deficiencies in our internal controls.

Our Directors and key management personnel may have interests other than reimbursement of expenses incurred
and normal remuneration or benefits in our Company.

Our Directors and key management personnel may be interested in our Company to the extent of the Equity Shares
and employee stock options held by them in our Company, and any dividends, bonuses or other distributions on such
Equity Shares. For further details, see “Our Management” on page 147.

We have entered into transactions with related parties. We will continue to enter into such transactions and there
can be no assurance that we could not have achieved mare favourable terms had such transactions not been entered
into with related parties.

We have entered into transactions with several related parties, including our Group Companies, Promoter Group and
Key Managerial Personnel which were carried out in compliance with applicable laws.

While all such transactions have been conducted on an arms-length basis, there can be no assurance that we could not
have achieved more favourable terms had such transactions not been entered into with related parties. Furthermore, it
is likely that we will continue to enter into related party transactions in the future. There can be no assurance that these
or any future related party transactions that we may enter into, individually or in the aggregate, will not have an adverse
effect on our business, cash flows and results of operations. Further, any future transactions with our related parties
may potentially involve conflicts of interest. There can also be no assurance that any dispute that may arise between
us and related parties will be resolved in our favour. For further details, see “Other Financial Information - Related
Party Transactions” and “Our Group Companies - Nature and extent of interest of our Group Companies” on pages
243 and 180, respectively.

One of our Independent Directors is an independent director on the board of one of our Group Companies, from
which our Company has purchased certain land.
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Our Company purchased land situated at Pashamylaram from one of our Group Companies, Gland Chemicals Private
Limited, for a consideration of ¥29.17 million on May 15, 2019. One of our Independent Directors, Satyanarayana
Murthy Chavali, is an independent director on the board of directors of Gland Chemicals Private Limited. For further
details, see “Our Management” and “Our Group Companies - Nature and extent of interest of our Group Companies”
on pages 153 and 180, respectively.

We will not receive any proceeds from the Offer for Sale. The Selling Shareholders will receive the net proceeds
from the Offer for Sale.

The Offer consists of a Fresh Issue and an Offer for Sale. The Selling Shareholders shall be entitled to the net proceeds
from the Offer for Sale, which comprise proceeds from the Offer for Sale net of Offer expenses shared by the Selling
Shareholders, and our Company will not receive any proceeds from the Offer for Sale.

We will continue to be controlled by our Promoters immediately after the completion of the Offer.

As of the date of this Prospectus, our Promoters, directly and indirectly, along with their nominees hold 74% of the
issued, subscribed and paid-up Equity Share capital of our Company. Upon completion of the Offer, our Promoters
(by themselves and along with their nominees) will hold 58.36% of our paid up Equity Share capital. For further
information, see “Capital Structure” on page 62. Our Promoters will therefore, be able to control the outcome of
matters submitted to the Shareholders for approval, which include significant matters such as the issue of Equity Shares
and dividend payments, business plans, mergers and acquisitions, any consolidation or joint venture arrangements and
any amendment to our Memorandum of Association and Articles of Association. After the Offer, our Promoters will
continue to exercise significant control or influence over our business and major policy decisions. Further, our
Promoter, Fosun Singapore, has appointed four Non-Executive Nominee Directors on our Board and our Managing
Director and CEO is deemed to have been appointed by Fosun Singapore, pursuant to the terms of the Continuing
Shareholders SHA. Accordingly, the interests of our Promoters in their capacity as Shareholders of our Company may
conflict with your interests and the interest of other Shareholders of our Company. However, pursuant to the terms of
the Continuing Shareholders WCA, the special rights of Fosun Singapore, including, inter alia, to appoint directors on
the Board, shall terminate upon receipt of final listing and trading approvals from each of the Stock Exchanges for the
listing and trading of the Equity Shares of the Company pursuant to the Offer.

Shanghai Fosun Pharma is a joint stock public limited company incorporated under the laws of the PRC whose shares
are listed on the Shanghai Stock Exchange and The Stock Exchange of Hong Kong Limited. To the extent that business
or financial information relating to our Company can be derived from the annual or other public reports of Shanghai
Fosun Pharma prepared in the ordinary course or filings made with the Shanghai Stock Exchange and The Stock
Exchange of Hong Kong Limited in accordance with applicable standards and requirements for listed company
disclosure, investors are reminded that such information has not been and will not be prepared for purposes of this
Offer and does not form a part of the Draft Red Herring Prospectus, the Red Herring Prospectus or this Prospectus.
Any investment decision in connection with the Offer must be taken only on the basis of the information in the Red
Herring Prospectus and this Prospectus.

External Risks

56.

A slowdown in economic growth in India may adversely affect our business, financial condition, cash flows, results
of operations and prospects.

Our performance and the growth of our business are dependent on the health of the overall Indian economy. A
slowdown in the Indian economy could adversely affect the policy of the Gol towards our industry, which may in turn
adversely affect our financial performance and our ability to implement our business strategy.

The Indian economy’s growth momentum moderated significantly in Fiscals 2018 and 2019 as compared to previous
years. According to the Indian Central Statistics Organization, India’s real GDP growth decreased from 8.2% in Fiscal
2017 to 7.2% in Fiscal 2018 and further decreased to 6.8% in Fiscal 2019. This slower rate of economic growth was
primarily driven by a slowdown in consumer demand, the transitional impacts of the introduction of the Goods and
Services Tax in 2017. According to the Indian Central Statistics Organization, industrial sector growth slowed from
8.3% in Fiscal 2017 and 6.1% in Fiscal 2018 to 7.6% in Fiscal 2019.

The Indian economy has slowed further in Fiscal 2020 and the first quarter of Fiscal 2021. The Indian economy is also
influenced by economic and market conditions in other countries, particularly emerging market conditions in Asia. A
loss of investor confidence in other emerging market economies or any worldwide financial instability may adversely
affect the Indian economy, which could materially and adversely affect our business, cash flows and results of
operations and the market price of the Equity Shares.

Further, other factors which may adversely affect the Indian economy are scarcity of credit or other financing in India,
resulting in an adverse impact on economic conditions in India and scarcity of financing of our developments and
expansions; volatility in, and actual or perceived trends in trading activity on, India’s principal stock exchanges;
changes in India’s tax, trade, fiscal or monetary policies; occurrence of natural or man-made disasters; prevailing
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regional or global economic conditions, including in India’s principal export markets; and other significant regulatory
or economic developments in or affecting India. The Indian economy has also been affected by the COVID-19
pandemic. For further discussion on the impact of COVID-19, please see "Risk Factors — The COVID-19 pandemic,
or any future pandemic or widespread public health emergency, could materially and adversely impact our business,
financial condition, cash flows and results of operations” on page 26 and "Risk Factors — Recent global economic
conditions have been challenging and continue to affect the Indian market, which may adversely affect our business,
financial condition, cash flows, results of operations and prospects"” on page 44.

Recent global economic conditions have been challenging and continue to affect the Indian market, which may
adversely affect our business, financial condition, cash flows, results of operations and prospects.

The Indian economy and its securities markets are influenced by economic developments and volatility in securities
markets in other countries. Investors’ reactions to developments in one country may have adverse effects on the market
price of securities of companies located in other countries, including India. For instance, the economic downturn in
the United States and several European countries during a part of Fiscals 2008 and 2009 adversely affected market
prices in the global securities markets, including in India. In addition, the ongoing COVID-19 pandemic has caused
an economic downturn in several major economies and generated volatility in, and general adverse impact on, the
global securities markets, including in India; further, it is not possible for us to predict the extent and duration of this
volatility and adverse impact on the global or Indian securities markets, including any possible impact on our Equity
Shares. For further discussion on COVID-19, see "Risk Factors — The COVID-19 pandemic, or any future pandemic
or widespread public health emergency, could materially and adversely impact our business, financial condition, cash
flows and results of operations” on page 26. Negative economic developments, such as rising fiscal or trade deficits,
or a default on national debt, in other emerging market countries may also affect investor confidence and cause
increased volatility in Indian securities markets and indirectly affect the Indian economy in general. Any worldwide
financial instability could also have a negative impact on the Indian economy, including the movement of exchange
rates and interest rates in India and could then adversely affect our business, financial performance and the price of
our Equity Shares.

Large budget deficits and rising public debts in Europe in recent years have triggered sovereign debt finance crises
that resulted in the bailouts of European economies and elevated the risk of government debt defaults, forcing
governments to undertake aggressive budget cuts and austerity measures, in turn underscoring the risk of global
economic and financial market volatility. Financial markets and the supply of credit could continue to be negatively
impacted by ongoing concerns surrounding the sovereign debts and/ or fiscal deficits of several countries in Europe,
the possibility of further downgrades of, or defaults on, sovereign debt, concerns about a slowdown in growth in certain
economies and uncertainties regarding the stability and overall standing of the European Monetary Union. Increased
budget deficits and the incurrence of additional public debt in Europe and other developed markets as a result of the
COVID-19 pandemic may exacerbate these risks and uncertainties.

Further deterioration in the global economy as a result of COVID-19 or otherwise, or the perception that such
deterioration could occur, may continue to have an adverse effect on global economic conditions and the stability of
global financial markets, and may significantly reduce global market liquidity and restrict the ability of key market
participants to operate in certain financial markets. Any of these factors could depress economic activity and restrict
our access to capital, which could have an adverse effect on our business, financial condition, cash flows and results
of operations and reduce the price of our Equity Shares. Any financial disruption could have an adverse effect on our
business, future financial performance, shareholders’ equity and the price of our Equity Shares.

Political instability, changes in economic policy, changing laws, rules and regulations and legal uncertainties,
including adverse application of tax laws and regulations, may adversely affect our business and financial
performance.

Our business and financial performance could be adversely affected by unfavourable changes in or interpretations of
existing, or the promulgation of new, laws, rules and regulations applicable to us and our business.

Any political instability in India, such as corruption, scandals and protests against certain economic reforms, which
have occurred in the past, could slow the pace of liberalisation and deregulation. The rate of economic liberalisation
could change, and specific laws and policies affecting foreign investment, currency exchange rates and other matters
affecting investment in India could change as well.

There can be no assurance that the Gol may not implement new regulations and policies which will require us to obtain
approvals and licences from the Gol and other regulatory bodies, or impose onerous requirements and conditions on
our operations. Any such changes and the related uncertainties with respect to the applicability, interpretation and
implementation of any amendment or change to governing laws, regulation or policy in the jurisdictions in which we
operate may have a material adverse effect on our business, financial condition, cash flows and results of operations.
In addition, we may have to incur expenditures to comply with the requirements of any new regulations, which may
also materially harm our results of operations or cash flows. Any unfavourable changes to the laws and regulations
applicable to us could also subject us to additional liabilities.
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The application of various Indian tax laws, rules and regulations to our business, currently or in the future, is subject
to interpretation by the applicable taxation authorities. For instance, the Gol implemented a comprehensive national
goods and services tax (“GST”) regime with effect from July 1, 2017 that combines taxes and levies by the central
and state governments into a unified rate structure. Several provisions of the GST regime are currently ambiguous and
there can be no assurance that future clarifications by the Gol on the GST regime would be favourable to us. If such
tax laws, rules and regulations are amended, new adverse laws, rules or regulations are adopted or current laws are
interpreted adversely to our interests, the results could increase our tax payments (prospectively or retrospectively)
and/or subject us to penalties. Furthermore, changes in capital gains tax or tax on capital market transactions or the
sale of shares could affect investor returns. As a result, any such changes or interpretations could have an adverse
effect on our business and financial performance.

Increasing employee compensation in India may erode some of our competitive advantage and may reduce our
profit margins, which may have a material adverse effect on our business, financial condition, cash flows and
results of operations.

Employee compensation in India has historically been significantly lower than employee compensation in the United
States and Western Europe for comparably skilled professionals, which has been one of our competitive strengths.
However, compensation increases in India may erode some of this competitive advantage and may negatively affect
our profit margins. Employee compensation in India is increasing at a faster rate than in the United States and Western
Europe, which could result in increased costs relating to scientists and engineers, managers and other mid-level
professionals. We may need to continue to increase the levels of our employee compensation to remain competitive
and manage attrition. Compensation increases may have a material adverse effect on our business, financial condition,
cash flows and results of operations.

The occurrence of natural or man-made disasters may adversely affect our business, cash flows, results of
operations and financial condition.

A natural disaster, severe weather conditions or an accident that damages or otherwise adversely affects any of our
operations could have a material adverse effect on our business, financial condition, cash flows and results of
operations. Severe flooding, lightning strikes, earthquakes, extreme wind conditions, severe storms, wildfires, and
other unfavourable weather conditions (including those from climate change) or natural disasters could damage our
property and assets or require us to shut down our manufacturing facilities or related equipment and facilities, impeding
our ability to maintain and operate our projects and decreasing electricity production levels and revenues from
operations.

In addition, catastrophic events such as explosions, terrorist acts or other similar occurrences could result in similar
consequences or in personal injury, loss of life, environmental danger or severe damage to or destruction of the
facilities or suspension of operations, in each case, adversely affecting our ability to maintain and operate the business
and decreasing production levels and revenues from operations. Any of these events could have an adverse effect on
our business, financial condition, cash flows, results of operations and prospects.

Any downgrading of India’s debt rating by an international rating agency could have a negative impact on our
business.

India’s sovereign rating is Baa3 with a “negative” outlook (Moody’s), BBB-with a “stable” outlook (S&P) and BBB-
with a “negative” outlook (Fitch). India’s sovereign rating could be downgraded due to various factors, including
changes in tax or fiscal policy or a decline in India’s foreign exchange reserves, which are outside the Company's
control. Any adverse change in India’s credit ratings by international rating agencies may adversely impact the Indian
economy and consequently our ability to raise additional financing, and the interest rates and other commercial terms
at which such additional financing is available. This could have an adverse effect on our business and financial
performance, ability to obtain financing for capital expenditures and the price of the Equity Shares.

Changes in trade policies may affect us.

We are continuing to expand our international operations as part of our growth strategy. Any change in policies by the
countries, in terms of tariff and non-tariff barriers, from which our suppliers import or export their raw materials or
components, or countries to which we export our products, may have an adverse effect on our profitability.
Furthermore, we import various raw materials including APIs that are not produced in-house by us, intermediates,
primary packaging materials, such as glass ampoules, vials, glass bottles, PVC and non-PVC bags or films, rubber
stoppers, and secondary packaging materials directly from our international suppliers. Any change in export policies
by the countries in which our suppliers are based may have an adverse impact on our business.

There is currently significant uncertainty about the future relationship between the United States and various other
countries, most significantly China, with respect to trade policies, treaties, government regulations and tariffs. The
current U.S. government has called for substantial changes to U.S. foreign trade policy with respect to China and other
countries, including the possibility of imposing greater restrictions on international trade and significant increases in
tariffs on goods imported into the United States. Although China is the primary target of U.S. trade measures, value
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chain linkages mean that other emerging markets, primarily in Asia, may also be impacted. Such imposition of tariffs,
trade restrictions and trade barriers could have a generally disruptive impact on the global economy and, therefore,
negatively impact our sales. Given the relatively fluid regulatory environment in China and the United States and
uncertainty regarding how the U.S. or foreign governments will act with respect to tariffs, international trade
agreements and policies, a trade war, further governmental action related to tariffs or international trade policies, or
additional tax or other regulatory changes in the future could occur and could directly and adversely impact our
financial results, cash flows and results of operations.

The United Kingdom’s vote to leave the European Union will have uncertain effects and could adversely affect us.

On June 23, 2016, the electorate in the U.K. voted in favour of leaving the European Union ("EU") (“Brexit”).
Thereafter, on March 29, 2017, the country formally notified the EU of its intention to withdraw pursuant to Article
50 of the Lisbon Treaty. The withdrawal of the U.K. from the EU took effect on January 31, 2020.

The effects of Brexit will depend on agreements the U.K. makes to retain access to EU markets subsequently.
Brexit creates an uncertain political and economic environment in the U.K. and potentially across other EU member
states for the foreseeable future and such uncertainties could impair or limit our ability to transact business in the
member EU states.

Further, Brexit could adversely affect European and worldwide economic or market conditions and could contribute
to instability in global financial markets, and the value of the British pound sterling currency or other currencies,
including the euros. We are exposed to the economic, market and fiscal conditions in the U.K. and the EU and to
changes in any of these conditions. Depending on the terms reached regarding future access to EU markets, it is
possible that there may be adverse practical and/or operational implications on our business.

A significant amount of the regulatory regime that applies to us in the U.K. is derived from EU directives and
regulations. However, Brexit could change the legal and regulatory framework within the U.K. where we operate
and is likely to lead to legal uncertainty and potentially divergent national laws and regulations as the U.K. determines
which EU laws to replace or replicate. Consequently, no assurance can be given as to the impact of Brexit and, in
particular, no assurance can be given that our operating results, financial condition and prospects would not be
adversely impacted by the result.

Risks Relating to the Offer and the Equity Shares

64.

Our Equity Shares have never been publicly traded, and may experience price and volume fluctuations following
the completion of the Offer. Further, our Equity Shares may not result in an active or liquid market and the price
of our Equity Shares may be volatile and you may be unable to resell your Equity Shares at or above the Offer Price
or at all.

Prior to the Offer, there has been no public market for our Equity Shares, and an active trading market may not develop
or be sustained after the Offer. Listing and quotation does not guarantee that a market for our Equity Shares will
develop or, if developed, does not guarantee the liquidity of such market for the Equity Shares. Investors might not be
able to rapidly sell the Equity Shares at the quoted price if there is no active trading in the Equity Shares. The Offer
Price of the Equity Shares has been determined by our Company and the Selling Shareholders in consultation with the
BRLMs through the Book Building Process. The Offer Price will be based on numerous factors, including the basic
and diluted earnings per share, price earnings ratio in relation to the offer price per equity share of the face value,
comparison with listed industry peers, if any, and return on net worth as described under “Basis for Offer Price”
beginning on page 86 and may not be indicative of the market price for the Equity Shares after the Offer.

The market price of the Equity Shares may fluctuate as a result of, among other things, the following factors, some of
which are beyond our control:

. quarterly variations in our results of operations;

. results of operations that vary from the expectations of securities analysts and investors;

. results of operations that vary from those of our competitors;

. changes in expectations as to our future financial performance, including financial estimates by research

analysts and investors;
. a change in research analysts’ recommendations;
. announcements by us or our competitors of significant acquisitions, strategic alliances, joint operations or

capital commitments; announcements by third parties or governmental entities of significant claims or
proceedings against us;
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. developments relating to our peer companies in the pharmaceutical industry;

. new laws and governmental regulations applicable to our industry;

. additions or departures of key management personnel;

. future sales of the Equity Shares by our shareholders;

o changes in exchange rates;

. speculative trading in the Equity Shares;

. investor perception of us and the industry in which we operate;

. the public’s reaction to our press releases and adverse media reports;
o changes in the price of conventional and renewable energy;

. fluctuations in stock market prices and volume; and

. general economic and stock market conditions.

Changes in relation to any of the factors listed above could adversely affect the price of the Equity Shares. The market
price of the Equity Shares may decline below the Offer Price and investors may not be able to re-sell Equity Shares at
or above the Offer Price resulting in a loss of all or part of the investment.

We cannot assure payment of dividends on the Equity Shares in the future.

Our ability to pay dividends in the future will depend on our profitability. Any future determination as to the declaration
and payment of dividends will be at the discretion of our Board in accordance with the dividend distribution policy
adopted by our Company on February 11, 2020. The quantum of dividend to be distributed, if any, will depend on a
number of factors, including profit earned during the current financial year, overall financial conditions, cost of raising
funds from alternative sources, money market conditions, expansion plans and macro-economic conditions. We cannot
assure you that we will be able to pay dividends in the future. For further details, see “Dividend Policy” on page 182.

Investors may be subject to Indian taxes arising out of capital gain on the sale of Equity Shares.

Under current Indian tax laws, capital gains arising from the sale of Equity Shares in an Indian company are generally
taxable in India. However, any gain realised on the sale of listed Equity Shares on or before March 31, 2018 on a stock
exchange held for more than 12 months will not be subject to long term capital gains tax in India if Securities
Transaction Tax (“STT?”) is paid on the sale transaction and additionally, as stipulated by the Finance Act, 2017, STT
had been paid at the time of acquisition of such Equity Shares on or after October 1, 2004, except in the case of such
acquisitions of Equity Shares which are not subject to STT, as notified by the Central Government under notification
no. 43/2017/F. No. 370142/09/2017- TPL on June 5, 2017. However, the Finance Act, 2018, has now levied taxes on
such long term capital gains exceeding 3100,000 arising from sale of Equity Shares on or after April 1, 2018, while
continuing to exempt the unrealised capital gains earned up to January 31, 2018 on such Equity Shares subject to
specific conditions. Accordingly, you may be subject to payment of long term capital gains tax in India, in addition to
payment of STT, on the sale of any Equity Shares held for more than 12 months. STT will be levied on and collected
by a domestic stock exchange on which the Equity Shares are sold.

Further, any gain realised on the sale of listed Equity Shares held for a period of 12 months or less will be subject to
short term capital gains tax in India. Capital gains arising from the sale of the Equity Shares will be exempt from
taxation in India in cases where the exemption from taxation in India is provided under a treaty between India and the
country of which the seller is resident. Generally, Indian tax treaties do not limit India’s ability to impose tax on capital
gains. As a result, residents of other countries may be liable for tax in India as well as in their own jurisdiction on a
gain upon the sale of the Equity Shares.

Investors will not be able to sell immediately on an Indian stock exchange any of the Equity Shares they purchase
in the Offer.

The Equity Shares will be listed on the Stock Exchanges. Pursuant to applicable Indian laws, certain actions must be
completed before the Equity Shares can be listed and trading in the Equity Shares may commence. Investors' book
entry, or ‘demat’ accounts with depository participants in India, are expected to be credited with the Equity Shares
within one (1) working day of the date on which the Basis of Allotment is approved by the Stock Exchanges. The
Allotment of Equity Shares in this Offer and the credit of such Equity Shares to the applicant’s demat account with
depository participant could take approximately six Working Days from the Bid Closing Date and trading in the Equity
Shares upon receipt of final listing and trading approvals from the Stock Exchanges is expected to commence within
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six Working Days of the Bid Closing Date. There could be a failure or delay in listing of the Equity Shares on the
Stock Exchanges. Any failure or delay in obtaining the approval or otherwise any delay in commencing trading in the
Equity Shares would restrict investors’ ability to dispose of their Equity Shares. There can be no assurance that the
Equity Shares will be credited to investors’ demat accounts, or that trading in the Equity Shares will commence, within
the time periods specified in this risk factor. We could also be required to pay interest at the applicable rates if allotment
is not made, refund orders are not dispatched or demat credits are not made to investors within the prescribed time
periods

Rights of shareholders under Indian law may be more limited than under the laws of other jurisdictions.

Indian legal principles relating to these matters and the validity of corporate procedures, directors’ fiduciary duties and
liabilities, and shareholders’ rights may differ from those that would apply to a company in another jurisdiction.
Shareholders’ rights under Indian law may not be as extensive as shareholders’ rights under the laws of other countries
or jurisdictions. Investors may have more difficulty in asserting their rights as shareholders of our Company than as
shareholders of a corporation in another jurisdiction.

Fluctuations in the exchange rate of the Rupee and other currencies could have a material adverse effect on the
value of the Equity Shares, independent of our operating results.

The Equity Shares would be quoted in Rupees on the BSE and the NSE. Any dividends in respect of the Equity Shares
will be paid in Rupees and subsequently converted into appropriate foreign currency for repatriation. Any adverse
movement in exchange rates during the time it takes to undertake such conversion may reduce the net dividend to
investors. In addition, any adverse movement in exchange rates during a delay in repatriating the proceeds from a sale
of Equity Shares outside India, for example, because of a delay in regulatory approvals that may be required for the
sale of Equity Shares may reduce the net proceeds received by shareholders.

The exchange rate of the Rupee has changed substantially in the last two decades and could fluctuate substantially in
the future, which may have a material adverse effect on the value of the Equity Shares and returns from the Equity
Shares, independent of our operating results.

Foreign investors are subject to foreign investment restrictions under Indian law that limits our ability to attract
foreign investors, which may adversely affect the market price of the Equity Shares.

Foreign investment in Indian securities is subject to regulation by Indian regulatory authorities. Under the FDI Policy
notified by the DPIT effective from October 15, 2020, as amended and the FEMA Non-debt Instrument Rules, FDI
in the pharmaceutical sector is permitted (i) up to 100% in greenfield investments under the automatic route; and (ii)
up to 100% (automatic route up to 74% and government route beyond 74%) in brownfield investments. Further, the
Gol may incorporate appropriate conditions for FDI in brownfield investments at the time of granting approval. FDI
in the pharmaceutical sector is subject to conditions such as non-compete which is not allowed except in special
circumstances with governmental approval. Further, the Government of India on April 22, 2020 amended the FEMA
Non-debt Instruments Rules pursuant to which any investment into India by an entity of a country which shares a land
border with India, or the beneficial owner of an investment into India who is situated in or is a citizen of any such
country, shall require the approval of the Government of India. For further details, see “Restriction on Foreign
Ownership of Indian Securities” on page 308.

Also, under the foreign exchange regulations currently in force in India, transfers of shares between non-residents and
residents are permitted (subject to certain exceptions) if they comply with, among other things, the pricing guidelines
and reporting requirements specified by the RBI. If the transfer of shares does not comply with such pricing guidelines
or reporting requirements, or falls under any of the exceptions referred to above, then prior approval of the RBI will
be required.

Additionally, shareholders who seek to convert the Rupee proceeds from a sale of shares in India into foreign currency
and repatriate any such foreign currency from India will require a no objection or a tax clearance certificate from the
income tax authority. We cannot assure investors that any required approval from the RBI or any other government
agency can be obtained on any particular terms or at all.

Investors may have difficulty enforcing foreign judgments against us or our management.

We are a limited liability company incorporated under the laws of India. Certain of our directors and executive officers
are residents of India and a majority of our assets are located in India. As a result, it may not be possible for investors
to effect service of process upon us or such persons outside of India, or to enforce judgments obtained against such
parties outside of India.

Recognition and enforcement of foreign judgments is provided for under Section 13 of CPC on a statutory basis.
Section 13 of the CPC provides that foreign judgments shall be conclusive regarding any matter directly adjudicated
upon, except: (i) where the judgment has not been pronounced by a court of competent jurisdiction; (ii) where the
judgment has not been given on the merits of the case; (iii) where it appears on the face of the proceedings that the
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judgment is founded on an incorrect view of international law or a refusal to recognise the law of India in cases to
which such law is applicable; (iv) where the proceedings in which the judgment was obtained were opposed to natural
justice; (v) where the judgment has been obtained by fraud; and (vi) where the judgment sustains a claim founded on
a breach of any law then in force in India. Under the CPC, a court in India shall, upon the production of any document
purporting to be a certified copy of a foreign judgment, presume that the judgment was pronounced by a court of
competent jurisdiction, unless the contrary appears on record. However, under the CPC, such presumption may be
displaced by proving that the court did not have jurisdiction.

India is not a party to any international treaty in relation to the recognition or enforcement of foreign judgments.
Section 44A of the CPC provides that where a foreign judgment has been rendered by a superior court, within the
meaning of that Section, in any country or territory outside of India which the Central Government has by notification
declared to be in a reciprocating territory, it may be enforced in India by proceedings in execution as if the judgment
had been rendered by the relevant court in India. However, Section 44A of the CPC is applicable only to monetary
decrees not being of the same nature as amounts payable in respect of taxes, other charges of a like nature or of a fine
or other penalties.

We have been advised by our Indian counsel that the United States and India do not currently have a treaty providing
for reciprocal recognition and enforcement of judgments, other than arbitration awards, in civil and commercial
matters. Therefore, a final judgment for the payment of money rendered by any federal or state court in the United
States on civil liability, whether or not predicated solely upon the federal securities laws of the United States, would
not be enforceable in India. However, the party in whose favour such final judgment is rendered may bring a new suit
in a competent court in India based on a final judgment that has been obtained in the United States. The suit must be
brought in India within three years from the date of the judgment in the same manner as any other suit filed to enforce
a civil liability in India.

It is unlikely that a court in India would award damages on the same basis as a foreign court if an action was brought
in India. Furthermore, it is unlikely that an Indian court would enforce a foreign judgment if that court were of the
view that the amount of damages awarded was excessive or inconsistent with public policy or Indian practice. It is
uncertain as to whether an Indian court would enforce foreign judgments that would contravene or violate Indian law.
However, a party seeking to enforce a foreign judgment in India is required to obtain approval from the RBI under the
Indian Foreign Exchange Management Act, 1999, to execute such a judgment or to repatriate any amount recovered.

QIBs and Non-Institutional Investors are not permitted to withdraw or lower their Bids (in terms of quantity of
Equity Shares or the Bid Amount) at any stage after submitting a Bid.

Pursuant to the SEBI ICDR Regulations, QIBs and Non-Institutional Investors are not permitted to withdraw or lower
their Bids (in terms of quantity of Equity Shares or the Bid Amount) at any stage after submitting a Bid. Retail
Individual Investors can revise their Bids during the Bid/Offer Period and withdraw their Bids until Bid/Offer Closing
Date. While our Company is required to complete Allotment pursuant to the Offer within six Working Days from the
Bid/Offer Closing Date, events affecting the Bidders’ decision to invest in the Equity Shares, including material
adverse changes in international or national monetary policy, financial, political or economic conditions, our business,
cash flows, results of operation or financial condition may arise between the date of submission of the Bid and
Allotment. Our Company may complete the Allotment of the Equity Shares even if such events occur, and such events
limit the Bidders’ ability to sell the Equity Shares Allotted pursuant to the Offer or cause the trading price of the Equity
Shares to decline on listing.

49



SECTION I11: INTRODUCTION

THE OFFER
The following table sets forth details of the Offer:
Equity Shares Offered

Offer of Equity Shares of face value of 1 each 43,196,968" Equity Shares, aggregating to ¥64,795.45 million
The Offer consists of:

Fresh Issue® 8,333,333" Equity Shares, aggregating to 12,500 million
Offer for Sale® 34,863,635" Equity Shares, aggregating to ¥52,295.45 million
The Offer consists of: 43,196,968" Equity Shares aggregating to 364,795.45 million
QIB Portion®® Not more than 21,598,483" Equity Shares

of which:

- Anchor Investor Portion 12,959,089" Equity Shares

- Net QIB Portion (assuming the Anchor Investor Portion is fully | 8,639,394" Equity Shares

subscribed)

of which:

- Mutual Fund Portion 431,970" Equity Shares

- Balance for all QIBs including Mutual Funds 8,207,424 Equity Shares

Non-Institutional Portion Not less than 6,479,546" Equity Shares

Retail Portion Not less than 15,118,939" Equity Shares

Pre and post-Offer Equity Shares

Equity Shares outstanding prior to the Offer 154,949,490 Equity Shares

Equity Shares outstanding after the Offer 163,282,823" Equity Shares

Use of Net Proceeds of the Offer See “Objects of the Offer” on page 76 for information about the use

of the proceeds from the Fresh Issue. Our Company will not receive
any proceeds from the Offer for Sale.

(€]

@)

@®)

“)

Subject to finalisation of the Basis of Allotment.
The Fresh Issue has been authorised by our Board of Directors and our Shareholders pursuant to the resolutions passed at their meetings dated November
1, 2019 and June 23, 2020, respectively.

The Selling Shareholders have confirmed and approved their participation in the Offer for Sale as set out below:

S. No. Selling Shareholder Number of Equity Shares offered in the Offer for | Date of board resolution | Date of consent letter
Sale

Promoter Selling Shareholder

1. [Fosun Singapore | 19,368,686 Equity Shares | June 10, 2020 | June 30, 2020

Other Selling Shareholders

1. Gland Celsus 10,047,435" Equity Shares June 22, 2020 July 10, 2020

2. Empower Trust 3,573,014" Equity Shares June 22, 2020 July 10, 2020

3. Nilay Trust 1,874,500" Equity Shares June 22, 2020 July 10, 2020

"Subject to finalisation of the Basis of Allotment.

Our Company and the Selling Shareholders, in consultation with the BRLMs, allocated 60% of the QIB Portion to Anchor Investors on a discretionary
basis. One-third of the Anchor Investor Portion was reserved for domestic Mutual Funds, subject to valid Bids having been received from domestic Mutual
Funds at or above the Anchor Investor Allocation Price. For details, see “Offer Procedure” on page 296.

Subject to valid Bids having been received at or above the Offer Price, under-subscription, if any, in the Non-Institutional Portion or the Retail Portion,
was allowed to be met with spill over from any other category or combination of categories of Bidders at the discretion of our Company and the Selling
Shareholders in consultation with the BRLMs and the Designated Stock Exchange. Under-subscription, if any, in the Net QIB Portion was not allowed to
be met with spill-over from other categories or a combination of categories. Under subscription, if any, in any category except the QIB Portion, was
allowed to be met with spill-over from any other category or combination of categories at the discretion of the Company, the BRLMs and the Designated
Stock Exchange. In the event of under-subscription in the Offer, subject to receiving minimum subscription for 90% of the Fresh Issue and compliance
with Rule 19(2)(b) of the Securities Contracts (Regulation) Rules, 1957, the Allotment for the valid Bids will be made in the first instance towards
subscription for 90% of the Fresh Issue. For further details, see “Offer Structure” on page 293.

Allocation to all categories, except the Anchor Investor Portion and the Retail Portion, have been made on a proportionate basis
subject to valid Bids having been received at or above the Offer Price, as applicable. The allocation to each Retail Individual
Bidder was not less than the minimum Bid Lot, subject to availability of Equity Shares in the Retail Portion and the remaining
available Equity Shares, if any, were allocated on a proportionate basis. For further details, see “Offer Procedure” on page 296.
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SUMMARY OF FINANCIAL INFORMATION

The summary financial information presented below should be read in conjunction with “Financial Statements” and
“Management’s Discussion and Analysis of Financial Condition and Results of Operations” beginning on pages 183 and 244.

The restated financial information for the three months periods ended June 30, 2020 and June 30, 2019 are not indicative of full
year results and accordingly, such financial information is not comparable to the restated financial information for the financial

years ended March 31, 2020, March 31, 2019 and March 31, 2018.

RESTATED SUMMARY OF ASSETS AND LIABILITIES

(in X million, except share data and unless otherwise specified)

Particulars As at June 30, | Asat June 30, |Asat March 31, | As at March 31, | As at March 31,
2020 2019 2020 2019 2018
Assets
Non-current assets
Property, plant and equipment 9,502.36 10,036.55 9,671.49 9,287.43 8,426.41
Capital work in progress 2,544.10 584.35 1,884.66 1,231.62 1,988.82
Right-of-use assets 9.04 10.94 9.51 9.66 11.27
Financial assets
Other financial assets 574.31 69.25 69.15 64.26 60.88
Tax assets (net) 16.03 119.44 1451 189.59 198.36
Other non-current assets 567.64 858.10 748.17 878.37 1,287.31
13,213.48 11,678.63 12,397.49 11,660.93 11,973.05
Current assets
Inventories 10,089.36 9,110.96 7,562.79 9,118.76 5,128.30
Financial assets
Loans 10.31 4,51 4.96 2.75 3.11
Trade receivables 6,740.22 6,529.50 6,017.85 5,061.00 4,752.10
Cash and cash equivalents 3,817.82 6,247.85 1,694.97 2,364.02 3,728.41
Bank balances other than cash and 11,471.14 2,035.56 11,556.96 5,169.47 2,979.98
cash equivalents
Other financial assets 156.01 56.60 151.01 70.99 33.93
Tax assets (net) - - 95.35 - -
Other current assets 1,414.31 1,221.47 1,379.01 1,787.57 695.80
33,699.17 25,206.45 28,462.90 23,574.56 17,321.63
Total assets 46,912.65 36,885.08 40,860.39 35,235.49 29,294.68
Equity and Liabilities
Equity
Equity share capital 154.95 154.95 154.95 154.95 154.95
Other equity 39,479.72 30,283.22 36,307.40 28,465.04 23,948.64
39,634.67 30,438.17 36,462.35 28,619.99 24,103.59
Liabilities
Non-current liabilities
Financial liabilities
Borrowings 40.69 49.60 40.69 49.60 54.89
Other financial liabilities 26.58 162.14 26.58 162.52 387.17
Deferred tax liabilities (net) 732.55 1,064.35 740.54 1,075.69 957.14
799.82 1,276.09 807.81 1,287.81 1,399.20
Current liabilities
Financial liabilities
Trade payables
Total outstanding dues of micro, 47.41 13.07 33.15 14.28 23.43
small and medium enterprises
Total outstanding dues of creditors 4,727.57 3,696.41 2,457.79 4,447.70 2,894.68
other than micro, small and medium
enterprises
Other financial liabilities 282.09 175.84 303.79 219.82 149.17
Provisions 209.85 132.65 174.79 28.81 21.09
Current tax liabilities (net) 758.46 592.49 107.23 110.04 129.00
Other current liabilities 452,78 560.36 513.48 507.04 574.52
6,478.16 5,170.82 3,5690.23 5,327.69 3,791.89
Total equity and liabilities 46,912.65 36,885.08 40,860.39 35,235.49 29,294.68
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RESTATED SUMMARY OF PROFIT AND LOSS

(in % million, except share data and unless otherwise specified)

attributable to equity holders*

Particulars Three month Three month For the year For the year For the year

period ended period ended ended March ended March ended March
June 30, 2020 | June 30, 2019 31, 2020 31, 2019 31,2018

Income

Revenue from operations 8,842.09 6,744.62 26,332.40 20,442.03 16,228.93

Other income 320.80 338.13 1,391.68 855.64 487.89

Total income (1) 9,162.89 7,082.75 27,724.08 21,297.67 16,716.82

Expenses

Cost of materials consumed 3,055.99 2,719.27 10,902.54 9,548.91 7,182.98

Purchase of traded goods 46.00 16.30 186.73 162.84 91.22

(Increase)/ decrease in inventories of 97.53 (14.01) (69.04) (1,141.54) (666.66)

finished goods, stock-in-trade and work-in-

progress

Excise duty on sale of goods - - - - 29.52

Power and fuel 167.71 198.94 785.00 740.34 603.52

Employee benefits expense 723.39 687.08 2,776.62 2,229.49 1,790.80

Depreciation expense 242.30 223.46 945.87 821.20 783.68

Finance expense 471 3.03 71.82 36.69 42.42

Other expenses 625.26 505.42 2,195.88 1,836.96 1,844.69

Total expenses (1) 4,962.89 4.339.49 17,795.42 14,234.89 11,702.17

Restated profit before exceptional items 4,200.00 2,743.26 9,928.66 7,062.78 5,014.65

and tax (11D)=(1-11)

Exceptional items (1V)

Employee separation compensation - - - 200.00 -

Restated profit before tax (V)= (111-1V) 4,200.00 2,743.26 9,928.66 6,862.78 5,014.65

Tax expenses

Current tax 1,068.62 906.35 2,513.97 2,212.26 1,694.59

Deferred tax (credit)/ charge (4.52) (0.83) (318.21) 119.71 106.01

Taxes for earlier year - - 4.32 12.25 3.54

Total tax expense (V1) 1,064.10 905.52 2,200.08 2,344.22 1,804.14

Restated profit for the year/period 3,135.90 1,837.74 7,728.58 4,518.56 3,210.51

(VID=(V-VI)

Other comprehensive income (OCI)

Other comprehensive income not to be

reclassified to profit or loss in subsequent

year/period:

Re-measurement loss on employee defined 13.77 31.82 69.75 3.32 7.69

benefit plans

Deferred tax credit on remeasurement of (3.47) (11.12) (17.55) (1.16) (2.66)

defined benefit plans

Restated total other comprehensive loss 10.30 20.70 52.20 2.16 5.03

for the year/period, net of tax (VIII)

Restated total comprehensive income for 3,125.60 1,817.04 7,676.38 4,516.40 3,205.48

the year/period, net of tax (IX)=(VII-

VIII)

Restated earnings per share:

Basic computed on the basis of profit 20.24 11.86 49.88 29.16 20.72

attributable to equity holders*

Diluted computed on the basis of profit 20.24 11.86 49.88 29.16 20.72

*  Three months period ending June 30, 2020 and June 30, 2019 restated earnings per share are not annualised
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RESTATED STATEMENT OF CASH FLOWS

(in % million, except share data and unless otherwise specified)

For the period | For the period For the year For the year For the year
ended June 30, | ended June 30, | ended March ended March ended March
2020 2019 31, 2020 31,2019 31,2018
Cash flow from operating activities
Restated profit before tax 4,200.00 2,743.26 9,928.66 6,862.78 5,014.65
Adjustments to reconcile profit before
tax to net cash flows
Depreciation expense 242.30 223.46 945.87 821.20 783.68
Allowance for credit losses 1.15 14.45 43.15 10.45 16.22
Bad debts written off 1.48 - 16.16 94.72 12.82
Interest expense 3.11 0.86 61.50 25.08 31.31
Finance charges on leases 0.24 0.26 1.01 1.09 1.17
Unrealized foreign exchange (gain)/loss (31.75) 17.85 (222.26) 45.36 (61.10)
Profit on disposal of property, plant and - (175.61) (173.93) (0.85) (0.22)
equipment
Interest income (168.66) (109.38) (514.86) (433.13) (271.68)
Employee stock option compensation 46.72 - 164.84 - -
expense
Employee separation compensation - - - 200.00 -
Operating cash profit before working 4,294.59 2,715.15 10,250.14 7,626.70 5,526.86
capital changes
Movements in working capital:
Increase in trade receivables (719.74) (1,500.19) (805.17) (458.96) (528.59)
(Increase)/decrease in inventories (2,526.57) 7.80 1,555.97 (3,990.46) (1,341.11)
Increase in loans, deposits and others (10.35) (7.50) (6.73) (7.04) (3.89)
(Increase)/decrease in other assets (53.85) 625.16 520.57 (296.69) (1,118.11)
Increase/(decrease) in trade payables and 2,310.14 (729.01) (2,146.73) 1,130.12 1,109.21
other financial liabilities
Increase/(decrease) in provisions and other (39.41) 125.34 82.67 83.58 (51.84)
liabilities
Cash generated from operations 3,254.81 1,236.75 9,450.72 4,087.25 3,592.53
Income tax paid (net of refunds) (323.56) (353.75) (2,441.37) (2,234.70) (1,571.42)
Net cash flow from operating activities 2,931.25 883.00 7,009.35 1,852.55 2,021.11
(A)
Cash flows from investing activities
Purchase of property, plant and equipment (554.53) (468.61) (1,946.62) (1,357.44) (851.75)
Proceeds from disposal of property, plant - 236.68 238.86 5.45 1.60
and equipment
Investment in bank deposits (net) (420.98) 3,133.91 (6,387.49) (2,187.45) (2,982.02)
Interest received 170.30 124.52 434.47 398.05 243.80
Net cash flow from / (used in) investing (805.21) 3,026.50 (7,660.78) (3,141.39) (3,588.37)
activities (B)
Cash flows from financing activities
Repayment of long-term borrowings - - (5.30) (4.25) (4.61)
Payment of interest portion of lease (0.24) (0.26) (1.01) (1.09) (1.17)
liabilities
Payment towards principal portion of lease (0.24) (0.22) (0.90) (0.82) (0.64)
liabilities
Proceeds from issue of shares - - - - 3,976.81
Buy back of shares (including tax thereon) - - - - (3,976.81)
Interest paid (3.11) (0.86) (61.50) (25.08) (31.31)
Net cash flows used in financing activities (3.59) (1.34) (68.71) (31.24) (37.73)
©
Net increase/(decrease) in cash and cash 2,122.45 3,908.16 (720.14) (1,320.08) (1,604.99)
equivalents (A+B+C)
Effect of exchange differences on cash and 0.40 (24.33) 51.09 (44.31) 2.63
cash equivalents held in foreign currency
Cash and cash equivalents at the beginning 1,694.97 2,364.02 2,364.02 3,728.41 5,330.77
of the year/period
Cash and cash equivalents at the end of 3,817.82 6,247.85 1,694.97 2,364.02 3,728.41
the year/period
Components of cash and cash
equivalents
Cash on hand 0.65 0.31 0.67 0.29 0.41
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For the period | For the period For the year For the year For the year
ended June 30, | ended June 30, | ended March ended March ended March
2020 2019 31, 2020 31, 2019 31, 2018
With banks in current account 2,247.17 1,970.38 1,394.70 1,600.77 1,396.03
With banks in deposit account 1,570.00 4,277.16 299.60 762.96 2,331.97
Total cash and cash equivalents 3,817.82 6,247.85 1,694.97 2,364.02 3,728.41
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GENERAL INFORMATION

Registered and Corporate Office

Gland Pharma Limited

Sy. No. 143 - 148, 150 and 151

Near Gandi Maisamma ‘X’ Roads
D.P. Pally, Dundigal, Dundigal - Gandi Maisamma (M)

Medchal-Malkajgiri District
Hyderabad 500 043
Telangana, India

CIN: U24239TG1978PLC002276

Address of the RoC

Our Company is registered with the RoC situated at the following address:

Registrar of Companies, Telangana at Hyderabad
2nd Floor, Corporate Bhawan, GSI Post
Tattiannaram Nagole, Bandlaguda

Hyderabad 500 068

Company Secretary and Compliance Officer

Sampath Kumar Pallerlamudi

Sy. No. 143 — 148, 150 and 151

Near Gandi Maisamma ‘X’ Roads

D.P. Pally, Dundigal, Dundigal — Gandi Maisamma (M)

Medchal-Malkajgiri District
Hyderabad 500 043
Telangana, India

Tel: +91 40 3051 0999

E-mail: investors@glandpharma.com

Board of Directors

As on the date of this Prospectus, our Board of Directors of the Company comprises the following:

Name Designation DIN Address
Yiu Kwan Stanley Lau Chairman and Independent 08455325 |232 Lakeside Ville Lane 15, 17 Hugingping Road,
Director Shanghai 201 702, China

Srinivas Sadu MD and CEO 06900659 |H. No. 44-108/MIG-31, APIIC Colony, Moulali,
Hyderabad 500 040, Telangana, India

Qiyu Chen Non-Executive Nominee Director | 07675421 | Room 8-D, No. 98, West Guangyuan Road, Shanghai
200 030, China

Dongming Li Non-Executive Nominee Director | 08047543 |RM. 2601, No.93, Lane 99, Zhongtan Road, Putuo
District, Shanghai 200 061, China

Xiaohui Guan Non-Executive Nominee Director | 07675466 |Room 201, No. 26, Lane 1001 South Henan Road,
Huangpu District, Shanghai 200 011, China

Yifang Wu Non-Executive Nominee Director | 07675478 |L 199-1, Jiulong Fenghuancheng Field, Tongshan
New Area, China

Udo Johannes Vetter Non-Executive Nominee Director | 00707474 |Banneggstr, 57 Ravensburg, Ravensburg 0088214,
Germany

Essaji Goolam Vahanvati Independent Director 00157299 |302, Imperial Towers, B.B. Nakashe Marg, Tardeo,
Mumbai 400 034

Satyanarayana Murthy Chavali Independent Director 00142138 |2-293/82/A/408, Plot N0.408, Road No-22A, Jubilee

Hills, Shaikpet, Hyderabad 500 033, Telangana, India

For further details of our Board of Directors, see “Our Management” on page 147.

Filing

A copy of the Draft Red Herring Prospectus was filed electronically with SEBI at cfddil@sebi.gov.in, in accordance with the
instructions issued by the SEBI on March 27, 2020, in relation to “Easing of Operational Procedure — Division of Issues and

Listing — CFD”.
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A copy of the Red Herring Prospectus, along with the material contracts and documents required to be filed under Section 32
of the Companies Act, 2013 was filed with the Registrar of Companies, Telangana at Hyderabad, India and a copy of this
Prospectus shall be filed under Section 26 of the Companies Act, 2013 with the RoC.

Book Running Lead Managers

Kotak Mahindra Capital Company Limited
1%t Floor, 27 BKC, Plot No. 27

G Block, Bandra Kurla Complex

Bandra (East)

Mumbai 400 051

Maharashtra, India

Tel: +91 22 4336 0000

E-mail: glandpharma.ipo@kotak.com
Investor grievance
kmccredressal @kotak.com

Website: www.investmentbank.kotak.com
Contact Person: Ganesh Rane

SEBI Registration No: INM000008704

e-mail:

Haitong Securities India Private Limited
1203A, Floor 12A, Tower 2A, One Indiabulls
Centre

841, Senapati Bapat Marg, Elphinstone Road
Mumbai 400 013

Maharashtra, India

Tel: +91 22 4315 6857

E-mail: gland.pharma.ipo@htisec.com
Investor grievance e-mail:
India.Compliance@htisec.com

Website: http://www.htisec.com/en-us/haitong-
india

Contact Person: Ritesh Khetan

SEBI Registration No: INM000012045

Syndicate Member
Kotak Securities Limited

4th Floor, 12BKC

G Block, Bandra Kurla Complex
Bandra (East), Mumbai 400 051

Tel: +91 22 6218 5470

E-mail: umesh.gupta@kotak.com
Website: www.kotak.com

Contact Person: Umesh Gupta

SEBI Registration No.: INZ000200137

Citigroup Global Markets India Private Limited
1202, First International Financial Center

Bandra Kurla Complex, Bandra (East)

Mumbai 400 098

Maharashtra, India

Tel: +91 22 6175 9999

E-mail: glandpharma.ipo@citi.com

Investor grievance e-mail: investors.cgmib@citi.com
Website:
www.online.citibank.co.in/rhtm/citigroupglobalscreen.htm
Contact Person: Ashish Guneta

SEBI Registration No: INM000010718

Nomura Financial Advisory and Securities (India) Private
Limited

Ceejay House, Level 11 Plot F, Shivsagar Estate

Dr. Annie Besant Road, Worli

Mumbai 400 018

Maharashtra, India

Tel: +91 22 4037 4037

E-mail: glandpharmaipo@nomura.com

Investor grievance e-mail:

investorgrievances-in@nomura.com

Website:
https://www.nomuraholdings.com/company/group/asia/india/index.h
tml

Contact Person: Vishal Kanjani / Kshitij Thakur

SEBI Registration No: INM000011419

Legal Counsel to the Company and the Other Selling Shareholders as to Indian Law

Cyril Amarchand Mangaldas
3" Floor, Prestige Falcon Towers
19, Brunton Road

Bengaluru 560 025, Karnataka
India

Tel: +91 80 6792 2000

Legal Counsel to the BRLMs as to Indian Law

S&R Associates

One Indiabulls Centre, 1403 Tower 2 B
841, Senapati Bapat Marg, Lower Parel
Mumbai 400 013, Maharashtra

India

Tel: +91 22 4302 8000
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International Legal Counsel to the BRLMs

Herbert Smith Freehills LLP
50 Raffles Place

#24-01 Singapore Land Tower
Singapore 048 623

Tel: +65 6868 8000

Legal Counsel to the Promoter Selling Shareholder as to Indian Law

Khaitan & Co

One World Centre

10™ and 13" Floor, Tower 1C
841, Senapati Bapat Marg
Mumbai 400 013
Maharashtra, India

Tel: +91 22 6636 5000

Statutory Auditors to our Company

S.R. Batliboi & Associates LLP

The Skyview 10, 18th Floor “North Lobby”
Survey 83/1, Raidurgam

Hyderabad 500 032

Telangana, India

Tel: +91 40 6141 6000

Email: srba@srb.in

Firm Registration Number: 101049W / E300004
Peer Review Certificate Number: 011169

There have been no changes in our auditors in the last three years.
Registrar to the Offer

Link Intime India Private Limited
C-101, 1% Floor

247 Park

Lal Bahadur Shastri Marg

Vikhroli (West)

Mumbai 400 083

Mabharashtra, India

Tel: +91 22 4918 6200

E-mail: glandpharma.ipo@linkintime.co.in
Investor grievance email: glandpharma.ipo@Ilinkintime.co.in
Website: www.linkintime.co.in

Contact Person: Shanti Gopalkrishnan
SEBI Registration No.: INR000004058

Banker to the Offer
Escrow Collection Bank/ Refund Bank/ Public Offer Account Bank/ Sponsor Bank

ICICI Bank Limited

Capital Market Division, 1st Floor

122, Mistry Bhavan, Dinshaw Vachha Road
Backbay Reclamation, Churchgate

Mumbai 400 020

Tel: +91 22 6681 8911/23/24

E-mail: kmr.saurabh@icicibank.com
Website: www.icicibank.com

Contact person: Saurabh Kumar
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Bankers to the Company

HDFC Bank Limited

HDFC Bank Limited, FIG-OPS Department- Lodha
| Think Techno Campus O-3 Level

Next to Kanjurmarg, Railway Station

Kanjurmarg (East), Mumbai 400 042

Tel: +91 22 3075 2927/28/2914

E-mail: Vincent.Dsouza@hdfcbank.com/
Siddharth.Jadhav@hdfcbank.com/
Prasanna.Uchil@hdfcbank.com

Website: www.hdfcbank.com

State Bank of India

Bowrampet Branch (20437)

S.S. Complex, Gandimaisamma, X Road
Hyderabad 500 043

Tel: +91 8418 255069/255068
E-mail:sbhi.20437@sbi.co.in

Website: www.sbi.co.in

Canara Bank (e-Syndicate Bank)
Large Corporate Branch

6-3-666, Lumbini Towers

I Floor, Somajiguda

The Hongkong and Shanghai Banking Corporation

Limited

6-3-1107 and 1108

Raj Bhavan Road

Somaji Guda

Hyderabad 500 082

Telangana

Tel: +91 95353 57492

E-mail: satyamagarwal@hsbc.co.in
Website: www.hsbc.co.in

Standard Chartered Bank

3 Floor, Vaishnavi Serenity

112, Koramangala Indl Area

5" Block, Koramangala

Bangalore 560 095, India

Tel: +91 80 6707 9452

E-mail: Rajesh.Bhakoo@sc.com
Website: www.standardchartered.com

Axis Bank Limited

H.No. 8-2-293/82/J-1ii/19
Road No. 71, Jubilee Hills |
Hyderabad 500 034

Tel: +91 81 4220 0301
E-mail: jubileehills.branchhead @axisbank.com
Website: www.axisbank.com

Hyderabad 500 082

Tel: +91 40 2331 1374

E-mail: cb13049@canarabank.com
Website: www.canarabank.com

Designated Intermediaries
Self-Certified Syndicate Banks

The banks registered with SEBI, which offer the facility of ASBA services, (i) in relation to ASBA, where the Bid Amount will
be blocked by authorising an SCSB, a list of which is available on the website of SEBI at
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=34 and updated from time to time and
at such other websites as may be prescribed by SEBI from time to time, (ii) in relation to RIBs using the UPI Mechanism, a list
of which is available on the website of SEBI at
https://sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=40 or such other website as updated from
time to time.

Applications through UPI in the Offer can be made only through the SCSBs mobile applications (apps) whose name appears
on the SEBI website. A list of SCSBs and mobile application, which, are live for applying in public issues using UPI mechanism
is provided as Annexure ‘A’ to the SEBI circular no. SEBI/HO/CFD/DIL2/CIR/P/2019/85 dated July 26, 2019. The said list
shall be updated on SEBI website from time to time.

Syndicate SCSB Branches

In relation to Bids (other than Bids by Anchor Investor) submitted to a member of the Syndicate, the list of branches of the
SCSBs at the Specified Locations named by the respective SCSBs to receive deposits of Bid cum Application Forms from the
members of the Syndicate is available on the website of the SEBI
(http:/lwww.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes) and updated from time to time. For more
information on such branches collecting Bid cum Application Forms from the Syndicate at Specified Locations, see the website
of the SEBI at http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes as updated from time to time.

Registered Brokers

The list of the Registered Brokers eligible to accept ASBA forms, including details such as postal address, telephone number
and  e-mail  address, is provided on the websites of the BSE and the NSE at
www.bseindia.com/Markets/Publiclssues/brokercentres_new.aspx? and
www.nseindia.com/products/content/equities/ipos/ipo_mem_terminal.htm, respectively, as updated from time to time.
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Registrar and Share Transfer Agents

The list of the RTAs eligible to accept ASBA Forms at the Designated RTA Locations, including details such as address,
telephone  number and e-mail address, is provided on the websites of Stock Exchanges at
www.bseindia.com/Static/Markets/Publiclssues/RtaDp.aspx? and
www.nseindia.com/products/content/equities/ipos/asba_procedures.htm, respectively, as updated from time to time.

Collecting Depository Participants

The list of the CDPs eligible to accept ASBA Forms at the Designated CDP Locations, including details such as name and
contact details, is provided on the websites of BSE at www.bseindia.com/Static/Markets/Publiclssues/RtaDp.aspx? and on the
website of NSE at www.nseindia.com/products/content/equities/ipos/asba_procedures.htm, as updated from time to time.

Experts
Except as stated below, our Company has not obtained any expert opinions:

Our Company has received written consent dated November 12, 2020 from S.R. Batliboi & Associates LLP, Chartered
Accountants, to include their name as required under section 26 (1) of the Companies Act, 2013 read with SEBI ICDR
Regulations, in this Prospectus and as an “expert” as defined under section 2(38) of the Companies Act, 2013 to the extent and
in their capacity as our Statutory Auditors, and in respect of their (i) examination report, dated September 30, 2020 on our
Restated Financial Information; and (ii) their report dated October 22, 2020 on the statement of tax benefits in this Prospectus
and such consent has not been withdrawn as on the date of this Prospectus. However, the term “expert” shall not be construed
to mean an “expert” as defined under the U.S. Securities Act.

In addition, our Company has received written consent dated October 20, 2020 from K.V. Sastry, Chartered Engineer, as
chartered engineer to include their name under Section 26(5) of the Companies Act, 2013 in this Prospectus and as an “expert”
as defined under Section 2(38) of the Companies Act, 2013 in respect of his certificate dated October 20, 2020 on the Company’s
manufacturing capacity and its utilization at certain manufacturing facilities, and written consent dated October 22, 2020 from
Rajeshwari & Associates, Trademark and Patent Attorneys, as intellectual property consultant to include their name under
Section 26(5) of the Companies Act, 2013 in this Prospectus and as an “expert” as defined under Section 2(38) of the Companies
Act, 2013 in respect of their certificate dated October 22, 2020 on the (i) patent and trademark filings and registrations; and (i)
product filings and registrations of the Company in India and certain other jurisdictions , and such consents have not been
withdrawn as on the date of this Prospectus.

Monitoring Agency

Our Company has appointed the Monitoring Agency for monitoring the utilization of Net Proceeds of the Fresh Offer. Our Board and
the Monitoring Agency will monitor the utilization of Net Proceeds and submit its report to us in terms of Regulation 41 of the SEBI
ICDR Regulations.

Axis Bank Limited

The Ruby, 2" Floor, South Wing

29 Senapanti Bapat Marg

Dadar West, Mumbai 400 028

Tel: 491 22 6230 0451

E-mail: JubileeHills.30@axisbank.com

Appraising Entity

None of the objects for which the Net Proceeds will be utilised have been appraised by any agency.
Credit Rating

As this is an Offer of Equity Shares, there is no credit rating required for the Offer.

IPO Grading

No credit agency registered with SEBI has been appointed in respect of obtaining grading for the Offer.
Debenture Trustees

As this is an offer of Equity Shares, the appointment of debenture trustees is not required.

Green Shoe Option

No green shoe option is contemplated under the Offer.
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Inter-se allocation of responsibilities

The following table sets forth the inter-se allocation of responsibilities for various activities among the BRLMs:

S. No Activity Responsibility Coordinator
1. Capital structuring, positioning strategy and due diligence of the Company including Kotak, Citi, Kotak
its operations/management/business plans/legal etc. Drafting and design of the Draft Haitong, Nomura
Red Herring Prospectus, Red Herring Prospectus, Prospectus, abridged prospectus and
application form. The BRLMs shall ensure compliance with stipulated requirements
and completion of prescribed formalities with the Stock Exchanges, RoC and SEBI
including finalisation of Prospectus and RoC filing
2. Drafting and approval of all statutory advertisement Kotak, Citi, Kotak
Haitong, Nomura
3. Drafting and approval of all publicity material other than statutory advertisement as Kotak, Citi, Haitong
mentioned above including corporate advertising, brochure, etc. and filing of media Haitong, Nomura
compliance report
4, Appointment of Intermediaries i.e., Registrar, advertising agency, printers, Banker(s) Kotak, Citi, Haitong
to the Offer, Monitoring Agency and other intermediaries, including coordination of Haitong, Nomura
all agreements to be entered into with such intermediaries
5. Preparation of road show presentation Kotak, Citi, Citi
Haitong, Nomura
6. Preparation of frequently asked questions Kotak, Citi, Nomura
Haitong, Nomura
7. International Institutional marketing of the Offer, which will cover, inter alia: Kotak, Citi, Citi
e Institutional marketing strategy; Haitong, Nomura
e  Finalizing the list and division of international investors for one-to-one
meetings; and
e Finalizing international road show and investor meeting schedule
8. Domestic Institutional marketing of the Offer, which will cover, inter alia: Kotak, Citi, Haitong
e Institutional marketing strategy; Haitong, Nomura
e  Finalizing the list and division of domestic investors for one-to-one meetings;
and
e Finalizing domestic road show and investor meeting schedule
9. Retail marketing of the Offer, which will cover, inter alia, Kotak, Citi, Kotak
e  Finalising media, marketing and public relations strategy; Haitong, Nomura
e  Finalising centres for holding conferences for brokers, etc;
e  Follow-up on distribution of publicity and Offer material including form, the
Prospectus and deciding on the quantum of the Offer material; and
e  Finalising collection centres
10. Non-Institutional marketing of the Offer, which will cover, inter alia: Kotak, Citi, Nomura
e  Finalizing media, marketing and public relations strategy; Haitong, Nomura
e  Finalizing centres for holding conferences for brokers, etc.;
11. Managing the book and finalization of pricing in consultation with the Company Kotak, Citi, Citi
Haitong, Nomura
12. Coordination with Stock-Exchanges for book building software, bidding terminals, Kotak, Citi, Nomura
mock trading, payment of 1% security deposit, anchor coordination and intimation of Haitong, Nomura
anchor allocation.
13. Post- Offer activities, which shall involve essential follow-up with bankers to the Offer Kotak, Citi, Citi
and SCSBs to get quick estimates of collection and advising our Company about the Haitong, Nomura
closure of the Offer, based on correct figures, finalisation of the basis of allotment or
weeding out of multiple applications, listing of instruments, dispatch of certificates or
demat credit and refunds, payment of STT on behalf of the Selling Shareholders and
coordination with various agencies connected with the post- Offer activity such as
Registrar to the Offer, Bankers to the Offer, SCSBs including responsibility for
underwriting arrangements, as applicable. Coordinating with Stock Exchanges and
SEBI for release of 1% security deposit post closure of the Offer.

Book Building Process

Book Building Process, in the context of the Offer, refers to the process of collection of Bids from investors on the basis of the
Red Herring Prospectus, the Bid cum Application Forms and the Revision Forms within the Price Band. The Price Band, and
minimum Bid Lot size were decided by our Company and the Selling Shareholders in consultation with the BRLMs, and
advertised in all editions of Financial Express, an English national daily newspaper and all editions of Jansatta, a Hindi national
daily newspaper and Hyderabad edition of Nava Telangana, a Telugu daily newspaper (Telugu being the regional language of
Telangana, where our Registered and Corporate Office is located), each with wide circulation, at least two Working Days prior
to the Bid/Offer Opening Date and were made available to the Stock Exchanges for the purpose of uploading on their respective
websites. The Offer Price was determined by our Company and the Selling Shareholders in consultation with the BRLMs after

the Bid/Offer Closing Date.
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All Bidders, except Anchor Investors, were mandatorily required to use the ASBA process for participating in the Offer
by providing details of their respective ASBA Account in which the corresponding Bid Amount was blocked by SCSBs.
In addition to this, the RIBs were required to participate through the ASBA process by either (a) providing the details
of their respective ASBA Account in which the corresponding Bid Amount will be blocked by the SCSBs; or (b) through
the UPI Mechanism. Anchor Investors were not permitted to participate in the Offer through the ASBA process.

In accordance with the SEBI ICDR Regulations, QIBs and Non-Institutional Bidders were not allowed to withdraw or
lower the size of their Bids (in terms of the quantity of the Equity Shares or the Bid Amount) at any stage. Retail
Individual Bidders could revise their Bids during the Bid/Offer Period and withdraw their Bids on or before the
Bid/Offer Closing Date. Further, Anchor Investors could not withdraw their Bids after the Anchor Investor Bid/Offer
Period. Allocation to the Anchor Investors was made on a discretionary basis.

For further details on the method and procedure for Bidding, see “Offer Structure” and “Offer Procedure” on pages 293 and
296, respectively.

lllustration of Book Building and Price Discovery Process
For an illustration of the Book Building Process and the price discovery process, see “Offer Procedure” on page 296.
Underwriting Agreement

Our Company and the Selling Shareholders have entered into an Underwriting Agreement with the Underwriters for the Equity
Shares proposed to be issued and offered in the Offer. The Underwriting Agreement is dated November 12, 2020. Pursuant to
the terms of the Underwriting Agreement, the obligations of each of the Underwriters are several and are subject to certain
conditions specified therein.

The Underwriters have indicated their intention to underwrite the following number of Equity Shares:

Name, Address, Telephone Number and Email Address of the Underwriters Indicative Number Amount
of Equity Sharesto | Underwritten
be Underwritten (in X million)
Kotak Mahindra Capital Company Limited 10,799,142 16,198.71

1st Floor, 27 BKC, Plot No. 27, G Block, Bandra Kurla Complex, Bandra (East), Mumbai 400
051, Maharashtra, India

Tel: +91 22 4336 0000; E-mail: glandpharma.ipo@Kkotak.com

Citigroup Global Markets India Private Limited 16,198.86
1202, First International Financial Center, Bandra Kurla Complex, Bandra (East), Mumbai 400 10,799,242
098, Maharashtra, India

Tel: 491 22 6175 9999; E-mail: glandpharma.ipo@citi.com
Nomura Financial Advisory and Securities (India) Private Limited 16,198.86
Ceejay House, Level 11 Plot F, Shivsagar Estate, Dr. Annie Besant Road, Worli, Mumbai 400 10,799,242
018, Maharashtra, India

Tel: +91 22 4037 4037; E-mail: glandpharmaipo@nomura.com
Haitong Securities India Private Limited 16,198.86
1203A, Floor 12A, Tower 2A, One Indiabulls Centre, 841, Senapati Bapat Marg, Elphinstone 10,799,242
Road, Mumbai 400 013, Maharashtra, India

Tel: +91 22 4315 6857; E-mail: gland.pharma.ipo@htisec.com
Kotak Securities Limited 100 0.15
4th Floor, 12BKC, G Block, Bandra Kurla Complex, Bandra (East), Mumbai 400 051
Tel: +91 22 6218 5470; E-mail: umesh.gupta@Kkotak.com

The abovementioned underwriting commitments are indicative and will be finalised after finalisation of the Basis of Allotment
and actual allocation in accordance with provisions of the SEBI ICDR Regulations.

In the opinion of our Board, the resources of the abovementioned Underwriters are sufficient to enable them to discharge their
respective underwriting obligations in full. The abovementioned Underwriters are registered with the SEBI under Section 12(1)
of the SEBI Act or registered as brokers with the Stock Exchanges. Our Board, at its meeting held on November 12, 2020, has
accepted and entered into the Underwriting Agreement mentioned above on behalf of our Company.

Allocation among the Underwriters may not necessarily be in proportion to their underwriting commitment set forth in the table
above.

Notwithstanding the above table, the Underwriters shall be severally responsible for ensuring payment with respect to the Equity
Shares allocated to investors respectively procured by them in accordance with the Underwriting Agreement. In the event of
any default in payment, the respective Underwriter, in addition to other obligations defined in the Underwriting Agreement,
will also be required to procure subscribers for or subscribe to the Equity Shares to the extent of the defaulted amount in
accordance with the Underwriting Agreement. The extent of underwriting obligations and the Bids to be underwritten in the
Offer shall be as per the Underwriting Agreement.
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CAPITAL STRUCTURE

The share capital of our Company, as on the date of this Prospectus, is set forth below.

(In %, except share data)

Sr. No. Particulars Aggregate value at face | Aggregate value at Offer
value Price*
A. AUTHORIZED SHARE CAPITAL® 563,000,000
500,000,000 Equity Shares of 1 each 500,000,000 -
5,100,000 CCPS of 210 each 51,000,000
1,200,000 RCPS of %10 each 12,000,000
B. ISSUED, SUBSCRIBED AND PAID-UP SHARE CAPITAL
BEFORE THE OFFER
154,949,490 Equity Shares of 1 each 154,949,490 -
C. PRESENT OFFER
Offer of 43,196,968" Equity Shares aggregating to %64,795.45 43,196,968 64,795,452,000
million®
Of which
Fresh Issue of 8,333,333" Equity Shares® 8,333,333 12,500,000,000
Offer for Sale of 34,863,635" Equity Shares by the Selling 34,863,635 52,295,452,500
Shareholders®
D. ISSUED, SUBSCRIBED AND PAID-UP CAPITAL AFTER THE
OFFER”
163,282,823" Equity Shares of face value of 21 each 163,282,823 244.924,234,500
E. SECURITIES PREMIUM ACCOUNT
Before the Offer 5,889,939,636
After the Offer 18,381,605,803*

*  The Offer Price is ¥1,500

Subject to finalisation of the Basis of Allotment.
Not taking into consideration the Offer expenses

@ For details in relation to the changes in the authorised share capital of our Company, see “History and Certain Corporate Matters — Amendments to the
Memorandum of Association” on page 141.
@ The Fresh Issue has been authorized by our Board of Directors pursuant to a resolution passed on November 1, 2019, and by our Shareholders pursuant
to the special resolution passed on June 23, 2020.
®  Each Selling Shareholder confirms that its respective portion of the Offered Shares has been held by it for a period of at least one year prior to the filing
of the Draft Red Herring Prospectus with SEBI in accordance with Regulation 8 of the SEBI ICDR Regulations and accordingly, are eligible for being
offered for sale in the Offer in accordance with the provisions of the SEBI ICDR Regulations. Each of the Selling Shareholders have confirmed and
authorized their respective participation in the Offer for Sale. For details on the authorization by each Selling Shareholder in relation to the Offered
Shares, see “The Offer” on page 50.

Notes to the Capital Structure

1.

Share Capital History of our Company

0] Equity Share capital
The history of the Equity Share capital of our Company is set forth in the table below:
Date of | Number of | Face Issue Nature of Nature of Cumulative | Cumulative

allotment® Equity value | price per | consideration allotment number of paid-up

Shares per Equity Equity Equity Share

allotted Equity | Share Shares capital

Share ®
®)
March 21, 2 100 100 Cash Initial subscription 2 200
1978 to MoA®
August 14, 2,500 100 100 Cash Further issue® 2,502 250,200
1978
December 2,498 100 100 Cash Further issue® 5,000 500,000
3,1979
July 22, 1,000 100 N/A N/A Conversion of 6,000 600,000
1981 loan®
December 4,000 100 100 Cash Further issue® 10,000 1,000,000
31,1984
December 2,500 100 100 Cash Further issue® 12,500 1,250,000
21,1987
February 12,500 100 - N/A Bonus issue in the 25,000 2,500,000
15, 1994 ratio of one bonus
equity share for
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Date of | Number of Face Issue Nature of Nature of Cumulative | Cumulative
allotment® Equity value | price per | consideration allotment number of paid-up
Shares per Equity Equity Equity Share
allotted Equity | Share Shares capital
Share ®
®)

every one equity

share held in the

Company®
October 31, 12,500 100 - N/A Bonus issue in the 37,500 3,750,000
1994 ratio of one bonus

equity share for

every two equity

shares held in the

Company®
December |Sub-division of equity shares of face value of X100 each to equity shares 375,000 3,750,000
5, 1994 of face value of 210 each
April 20, 1,625,000 10 10 Cash Further issue® 2,000,000 20,000,000
1995
June 26, 570,000 10 25 Cash Preferential 2,570,000 25,700,000
1996 allotment(0)
July 30, 860,500 10 25 Cash Preferential 3,430,500 34,305,000
1996 allotment?)
March 24, 697,800 10 25 Cash Preferential 4,128,300 41,283,000
1997 allotment(?
November 200,000 10 32 Cash Preferential 4,328,300 43,283,000
21,1997 allotment®3
December 389,900 10 32 Cash Preferential 4,718,200 47,182,000
31, 1997 allotment4
March 31, 69,500 10 32 Cash Preferential 4,787,700 47,877,000
1998 allotment(t9)
July 27, 2,000,000 10 40 Cash Rights issue in the 6,787,700 67,877,000
2000 ratio of one equity

share for every one

equity share held in

the Company®
January 31, 1,510,000 10 40 Cash Preferential 8,297,700 82,977,000
2001 allotment(?)
February 8, 1,200,000 10 40 Cash Preferential 9,497,700 94,977,000
2001 allotment(!8)
March 20, 177,400 10 40 Cash Preferential 9,675,100 96,751,000
2001 allotment(®9)
September 29,500 10 40 Cash Preferential 9,704,600 97,046,000
1, 2007 allotment(@
December 2,053,894 10 486.88 Cash Preferential 11,758,494 117,584,940
22,2007 allotment(@)
July 14,| (2,223,000) 10| 1,398.14 Cash Buy-back@ 9,535,494 95,354,940
2014
August 1, 4,339,564 10 N/A Cash* Conversion of 13,875,058 138,750,580
2014 CCPS into equity

shares®®
August 1, 1,100,000 10 N/A Cash* Conversion of 14,975,058| 149,750,580
2014 RCPS into equity

shares(?4
August 26, 697,391 10 N/A Cash* Conversion of 15,672,449| 156,724,490
2014 CCPS into equity

shares(®®
August 28, (177,500) 10| 1,398.50 Cash Buy-back(®) 15,494,949 154,949,490
2015
October 3, (942,500) 10| 3,444.05 Cash Buy-back@) 14,552,449 145,524,490
2017
February 7, 942,500 10 N/A Cash* Conversion of 15,494,949| 154,949,490
2018 CCPS into equity

shares(?®
March 17, |Sub-division of equity shares of face value of 10 each to Equity Shares| 154,949,490| 154,949,490
2020 of face value of 21 each

* Cash was paid at the time of allotment of the CCPS and/or RCPS, as applicable
@ one equity share each was allotted to M. Venkatapathi Raju and P.R.K.A. Raju

@ Allotment of 1,000 equity shares to M. Venkatapathi Raju, 960 equity Shares to M. Sitarama Raju, 290 equity shares to M. Vijaya
Lakshmi, 50 equity shares to P.R.K.A. Raju and 200 equity shares to M.A. Raju. These equity shares were partly paid up as on the
date of allotment, and were subsequently made fully paid up
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®

Allotment of 1,000 equity shares to M.V. Kakkar and 1,498 equity shares to A. Pawan Kumar Reddy. These equity shares were
partly paid up as on the date of allotment, and were subsequently made fully paid up*

@) Allotment of 1,000 equity shares to Gland Chemicals Private Limited by converting part of the total loan outstanding of more than
¥140,000 payable to Gland Chemicals Private Limited

®)  Allotment of 1,000 equity shares each to B.V. Ramana Rao, K. Jhansi Lakshmi and Sagi N. Raju and 200 equity shares each to
Chitturi Santa, Achanta Aruna Kumari, Koduri Ramakrishna, Koduri Surya Rao and Koduri Satyamurthy. These equity shares
were partly paid up as on the date of allotment, and were subsequently made fully paid up*

®  Allotment of 2,500 equity shares to Gland Chemicals Private Limited

™ Allotment of 5,000 equity shares to Gland Chemicals Private Limited, 2,010 equity shares to Ravindranath Penmetsa, 590 equity
shares to P.V.N. Raju, 300 equity shares to P. Suryakantham, 1,300 equity shares to K. Jhansi Lakshmi, 200 equity shares to K.
Aravind Raju, 1,000 equity shares to S. Kanaka Durga, 250 equity shares to Sagi N. Raju, 150 equity shares to P. Tirumala Raju,
100 equity shares to M. Subba Raju, 700 equity shares to B.T. Kumar, 500 equity shares to B.V.S. Sagar and 400 equity shares to
B. Bhaskaramma

®  Allotment of 5,000 equity shares to Gland Chemicals Private Limited, 2,010 equity shares to Ravindranath Penmetsa, 590 equity
shares to P.V.N. Raju, 300 equity shares to P. Suryakantham, 1,300 equity shares to K. Jhansi Lakshmi, 200 equity shares to K.
Aravind Raju, 1,000 equity shares to S. Kanaka Durga, 250 equity shares to Sagi N. Raju, 150 equity shares to Tirumala Raju,
100 equity shares to M. Subba Raju, 700 equity shares to B.T. Kumar, 500 equity shares to B.V.S. Sagar and 400 equity shares to
B. Bhaskaramma

©  Allotment of 1,554,400 equity shares to Gland Celsus Bio Chemicals Private Limited, 48,000 equity shares to V. Krishnaveni,
6,000 equity shares to V. Pratap Raju and 8,300 equity shares each to Shabbir Taher Chass and Kuresh Taher Chass. These equity
shares were partly paid up as on the date of allotment, and were subsequently made fully paid up*

10 Allotment of 430,000 equity shares to Unit Trust of India (A/c Vecaus — I) and 140,000 equity shares to APIDC Venture Capital
Limited

(1) Allotment of 375,000 equity shares to Helmut Vetter, 96,300 equity shares each to Udo Johannes Vetter and Klaus Schoenwetter,
100,000 equity shares to Rajiv Dutta, 42,200 equity shares to V Krishna Veni, 49,900 equity shares to Smith Barney as individual
retirement arrangement (the “IRA4”) custodian for the benefit of Heidi B. Duerbeck, 15,400 equity shares to Heidi B. Duerbeck
and 85,400 equity shares to Smith Barney as IRA custodian for the benefit of Jenik Radon

(12)  Allotment of 524,800 equity shares to Helmut Vetter jointly with Jenik Radon, 59,900 equity shares to Heidi B. Duerbeck, 73,100
equity shares to Kaara Radon and 40,000 equity shares to Donald Hugh Keenan

(13)  Allotment of 200,000 equity shares to Unit Trust of India (A/c Vecaus — I)

(4 Allotment of 359,400 equity shares to APIDC Venture Capital Limited and 30,500 equity shares to Donald Hugh Keenan

(15 Allotment of 69,500 equity shares to Radha Raju Vegesna

(16)  Allotment of 280,000 equity shares each to Elem Investments Private Limited, Fincity Investments Private Limited, Highgrace
Investments Private Limited, Hi-Sound Investments Private Limited and Veeyes Investments Private Limited, 15,900 equity shares
to S. Kanaka Durga, 275,200 equity shares to Gland Celsus Bio-Chemicals Private Limited, 39,400 to Radha Raju Vegesna and
269,500 equity shares to VP. Raju

(7 Allotment of 200,000 equity shares each to Jeshta Farms Private Limited, Satabisha Agro Private Limited, Sravana Agro Private
Limited, Rohini Bio-Tech Private Limited, Chitta Farms Private Limited, Punarvasu Bio-Tech Private Limited and Hastha Agro-
Tech Private Limited and 110,000 equity shares to Gland Celsus Bio-Chemicals Private Limited

(18)  Allotment of 1,200,000 equity shares to Deg Deutsche Investitions, unduent Wicklings, Geseuschft MBH- Germany

(19) " Allotment of 51,100 equity shares to Udo Johannes Vetter, 38,700 equity shares each to Bianca Maria Vetter and Corneli Vetter
Kerkhoff, 36,500 equity shares to Jenik Radon and 12,400 equity shares to Klaus Schoenwetter

(20)  Allotment of 29,500 equity shares to Radha Raju Vegesna

1) Allotment of 2,053,894 equity shares to EILSF Co-Invest | LLC

@) Buy back of 280,000 equity shares from SNR Investments Private Limited, 200,000 equity shares each from Jeshta Farms Private
Limited, Satabisha Agro Private Limited, Sravana Agro Private Limited, Rohini Bio-Tech Private Limited, Chitta Farms Private
Limited, Punarvasu Bio-Tech Private Limited, Hastha Agro-Tech Private Limited, and Vishnupadi Greenlands Private Limited,
210,000 equity shares from Hansagiri Greenlands Private Limited and 133,000 equity shares from Arunagiri Agro-Farms Private
Limited by our Company

(23 Allotment of 2,789,564 equity shares to KKR Floorline Investments Pte Ltd and 1,550,000 equity shares to Gland Celsus Bio
Chemicals Private Limited upon conversion of 2,789,564 CCPS and 1,550,000 CCPS held by them respectively

@4 Allotment of 1,100,000 equity shares to Gland Celsus Bio Chemicals Private Limited upon conversion of 1,100,000 RCPS held by
it

(25 Allotment of 697,391 equity shares to KKR Floorline Investments Pte Ltd upon conversion of 697,391 CCPS held by it

(26) Buy back of 177,500 equity shares from Veeyes Investments Private Limited

@7 Buy back of 280,000 equity shares each from Elem Investments Private Limited, Fincity Investments Private Limited, Highgrace
Investments Private Limited and Veeyes Investments Private Limited

(@8)  Allotment of 942,500 equity shares to Fosun Singapore upon conversion of 942,500 CCPS held by it

#  Corporate secretarial records and other records in relation to certain allotments, balance calls made and sub-division of the equity
shares of our Company from 1994 to 2007 are not traceable. For further details, see “Risk Factors - Our Company was
incorporated in 1978 and we are unable to trace some of our historical corporate records and letters from the RBI. We cannot
assure you that no legal proceedings or regulatory actions will be initiated against our Company in future in relation to the missing
corporate records and letters from the RBI, which may impact our financial condition and reputation” on page 35.

(i) Preference Share capital

As of the date of this Prospectus, our Company does not have any outstanding preference share capital.

Issue of Equity Shares at a price lower than the Offer Price in the last year

Our Company has not issued any Equity Shares at a price that may be lower than the Offer Price during the last one

year.

Issue of shares for consideration other than cash or by way of bonus issue or out of revaluation reserves
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(i)

Our Company has not issued any Equity Shares out of revaluation reserves since its incorporation.

(ii) Except as stated below, our Company has not issued any Equity Shares for consideration other than cash or
by way of bonus issue, as on the date of this Prospectus:
Date of | No. of Equity | Face Value Issue price Reason for allotment Benefits accrued
allotment Shares per Equity per Equity to our Company
allotted Share ) Share %)
July 22, 1,000 100 N/A Conversion of loan® Nil
1981
February 15, 12,500 100 - Bonus issue in the ratio of one bonus Nil
1994 equity share for every one equity
share held in the Company®
October 31, 12,500 100 - Bonus issue in the ratio of one bonus Nil
1994 equity share for every two equity
shares held in the Company®

@ Allotment of 1,000 equity shares to Gland Chemicals Private Limited by converting part of the total loan outstanding of more than
Z140,000 payable to Gland Chemicals Private Limited

@ Allotment of 5,000 equity shares to Gland Chemicals Private Limited, 2,010 equity shares to Ravindranath Penmetsa, 590 equity
shares to P.V.N. Raju, 300 equity shares to P. Suryakantham, 1,300 equity shares to K. Jhansi Lakshmi, 200 equity shares to K.
Aravind Raju, 1,000 equity shares to S. Kanaka Durga, 250 equity shares to Sagi N. Raju, 150 equity shares to P. Tirumala Raju,
100 equity shares to M. Subba Raju, 700 equity shares to B.T. Kumar, 500 equity shares to B.V.S. Sagar and 400 equity shares to
B. Bhaskaramma

@) Allotment of 5,000 equity shares to Gland Chemicals Private Limited, 2,010 equity shares to Ravindranath Penmetsa, 590 equity
shares to P.V.N. Raju, 300 equity shares to P. Suryakantham, 1,300 equity shares to K. Jhansi Lakshmi, 200 equity shares to K.
Aravind Raju, 1,000 equity shares to S. Kanaka Durga, 250 equity shares to Sagi N. Raju, 150 equity shares to Tirumala Raju,
100 equity shares to M. Subba Raju, 700 equity shares to B.T. Kumar, 500 equity shares to B.V.S. Sagar and 400 equity shares to
B. Bhaskaramma

For further details, please see “- Share Capital History of our Company” and “History and Certain Corporate
Matters” on pages 62 and 141, respectively.

Issue of Equity Shares pursuant to schemes of arrangement

Our Company has not allotted any Equity Shares in terms of any scheme of arrangement approved under sections 391-
394 of the Companies Act, 1956 or sections 230-234 of the Companies Act, 2013.

History of the Equity Share capital held by our Promoters

As on the date of this Prospectus, Fosun Singapore (including through its nominees) holds an aggregate of 114,662,620
Equity Shares, aggregating to 74.00% of the issued, subscribed and paid-up Equity Share capital of our Company.

Shanghai Fosun Pharma does not directly hold any Equity Shares of our Company. Shanghai Fosun Pharma directly
holds 100% of the share capital of Fosun Industrial Co., Limited, which holds 100% of the share capital of Fosun
Singapore. For further details, see “Our Promoters and Promoter Group” on page 165.

Build-up of the shareholding of our Promoters in our Company

The details regarding the build-up of the shareholding of Fosun Singapore in our Company since incorporation is set
forth in the table below:

Date of No. of equity | Nature of transaction Nature of Face | Transfer | Percentage | Percentage
transfer/ shares consideration | Value price/ of the pre- | of the post-
allotment of allotted/ per issue Offer Offer
equity shares/ | transferred equity | price per capital capital
date when share | equity (%)™ (%)™
fully-paid up ® share ()
October 3, 2017 5,317,167 | Transfer of Equity Shares Cash 10| 6,513.17 34.32 32.56
to Fosun Singapore®
October 3, 2017 2,020,141 | Transfer of Equity Shares Cash 10| 6,499.29 13.04 12.37
to Fosun Singapore®
October 3, 2017 700,622 | Transfer of Equity Shares Cash 10| 6,523.65 4.52 4.29
to Fosun Singapore®
October 3, 2017 318,366 | Transfer of Equity Shares Cash 10| 6,540.63 2.05 1.95
to Fosun Singapore®™
October 3, 2017 211,066 | Transfer of Equity Shares Cash 10| 6,527.64 1.36 1.29
to Fosun Singapore®
October 3, 2017 200,900 | Transfer of Equity Shares Cash 10| 6,525.64 1.30 1.23
to Fosun Singapore®
October 3, 2017 190,000 | Transfer of Equity Shares Cash 10| 6,540.63 1.23 1.16
to Fosun Singapore(”
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Date of No. of equity | Nature of transaction Nature of Face | Transfer | Percentage | Percentage
transfer/ shares consideration | Value price/ of the pre- | of the post-
allotment of allotted/ per issue Offer Offer
equity shares/ | transferred equity | price per capital capital
date when share | equity (%)™ (%)™
fully-paid up ® share (%)
October 3, 2017 12,000 | Transfer of Equity Shares Cash 10| 6,527.49| Negligible| Negligible
to Fosun Singapore®
October 3, 2017 1,106,100 | Transfer of Equity Shares Cash 10| 4,207.82 7.15 6.77
to Fosun Singapore®
October 3, 2017 447,396 | Transfer of Equity Shares Cash 10 4207.86 2.89 2.74
to Fosun Singapore(®
October 3, 2017 4 | Transfer of Equity Shares Cash 10| 4,207.81| Negligible| Negligible
to nominees of Fosun
Singapore
February 7, 2018 942,500 | Conversion of CCPS into Cash* 10 N/A 6.08 5.77
Equity Shares®?
March 17,2020 | Subdivision of the face value of equity - 1 - - -
shares from %10 to X1 each
Total 114,662,620% | 74.00 70.22

*Cash equivalent to ¥4229.43 per CCPS was paid at the time of allotment of CCPS

MAdjusted for subdivision of face value of Equity Shares, as applicable

“Including 10 Equity Shares each, which are held by Fosun Industrial Co., Limited, Ample Up Limited, Regal Gesture Limited and Lustrous Star
Ltd., as nominees on behalf of Fosun Singapore, which is the beneficial owner of such Equity Shares

@ Transfer of 5,317,167 equity shares from KKR Floorline Investment Pte Ltd to Fosun Singapore.
@ Transfer of 2,020,141 equity shares from Gland Celsus Bio Chemicals Private Limited to Fosun Singapore

@ Transfer of 350,000 equity shares from Ethigen Labs Private Limited to Fosun Singapore and 350,622 equity shares from Questar
Laboratories Private Limited to Fosun Singapore

@) Transfer of 318,366 equity shares from RP Advisory Services Private Limited as trustee of the Odin Discretionary Trust to Fosun Singapore
®)  Transfer of 211,066 equity shares from RP Advisory Services Private Limited as trustee of Nilay Discretionary Trust to Fosun Singapore

®  Transfer of 200,900 equity shares from P.V.N. Raju and K. Jhansi Lakshmi as trustees of the Surya Trust to Fosun Singapore

(™ Transfer of 190,000 Equity Shares from the trustees of Rivendell Discretionary Trust to Fosun Singapore

®  Transfer of 12,000 equity shares from K. Jhansi Lakshmi to Fosun Singapore

©  Transfer of 338,600 equity shares from Cornelia Vetter Kerkhoff, 338,600 equity shares from Bianca Maria Vetter, 108,700 equity shares
from Klaus Schoenwetter and 320,200 equity shares from Kaara Radon to Fosun Singapore

Transfer of 447,396 equity shares from Udo J. Vetter to Fosun Singapore

Transfer of one Equity Share each from Udo Johannes Vetter to Lustrous Star Limited, Regal Gesture Limited, Ample Up Limited, Fosun
Industrial Co., Limited. who hold such equity shares as nominees of Fosun Singapore

Allotment of 942,500 equity shares to Fosun Singapore upon conversion of 942,500 CCPS held by it

(10)
(1)

(12)

All the Equity Shares held by Fosun Singapore were fully paid-up on the respective dates of allotment/ acquisition of
such Equity Shares.

As of the date of this Prospectus, none of the Equity Shares held by our Promoters are pledged.
Details of Promoter’s contribution and lock-in

0] Pursuant to Regulations 14 and 16 of the SEBI ICDR Regulations, an aggregate of 20% of the fully diluted
post-Offer Equity Share capital of our Company held by the Promoters (assuming full conversion of vested
options, if any, under the ESOP Plan 2019 and ESOP Scheme 2019), shall be locked in for a period of three
years as minimum Promoter’s contribution from the date of Allotment and the shareholding of the Promoters
in excess of 20% of the fully diluted post-Offer Equity Share capital shall be locked in for a period of one
year from the date of Allotment.

(i) Details of the Equity Shares held by our Promoter to be locked-in for three years from the date of Allotment

as minimum Promoter’s contribution are set forth in the table below:

Name of | Number of Date of Nature of Face Offer/ |Percentage |[Percentage|Date up to
Promoter| Equity allotment/ transaction Value |Acquisition| of the pre- | of the which
Shares transfer of per price per |Offer paid-| post- Equity
locked-in Equity Equity | Equity | up capital Offer |Shares are
Shares and Share | Share (k) (%) paid-up | subject to
when made ®) capital lock-in
fully paid-up (%)
Fosun 9,425,000(October 3,|Conversion of 1 422.94 6.08 5.77 November
Singapore 2017 CCPS into Equity 18, 2023
Shares
Fosun 11,061,000|October 3,|Transfer of Equity 1 420.78 7.15 6.77 November
Singapore 2017 Shares 18, 2023
Fosun 4,473,960(October  3,[Transfer of Equity 1 420.79 2.89 2.74 November
Singapore 2017 Shares 18, 2023
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(iii)

(iv)

v)

Name of | Number of
Promoter| Equity
Shares
locked-in

Date of Nature of Face Offer/ |Percentage |Percentage|Date up to
allotment/ transaction Value |Acquisition| of the pre- | of the which
transfer of per price per |Offer paid-| post- Equity

Equity Equity | Equity | up capital Offer |Shares are
Shares and Share | Share ) (%) paid-up | subject to
when made ® capital lock-in

fully paid-up (%)

November
18, 2023

Fosun 7,696,605|0October  3,[Transfer of Equity 1 651.32 4,97 4,72
Singapore 2017 Shares

Total 32,656,565 - 21.09 20.00

Our Company undertakes that the Equity Shares that are being locked-in are not ineligible for computation
of Promoter’s contribution in terms of Regulation 15 of the SEBI ICDR Regulations.

Our Promoter, Fosun Singapore, has given its consent to include such number of Equity Shares held by it as
may constitute 20% of the fully diluted post-Offer Equity Share capital of our Company as Promoter’s
Contribution as required under the SEBI ICDR Regulations.

In this connection, please note that:

€)] The Equity Shares offered for Promoter’s contribution do not include (i) Equity Shares acquired in
the three immediately preceding years for consideration other than cash and revaluation of assets or
capitalisation of intangible assets was involved in such transaction, or (ii) Equity Shares resulting
from bonus issue by utilization of revaluation reserves or unrealised profits of our Company or bonus
shares issued against Equity Shares, which are otherwise ineligible for computation of minimum
Promoter’s contribution.

(b) The minimum Promoter’s contribution does not include any Equity Shares acquired during the
immediately preceding one year at a price lower than the price at which the Equity Shares are being
offered to the public in the Offer.

(© Our Company has not been formed by the conversion of one or more partnership firms or a limited
liability partnership firm.

(d) The Equity Shares forming part of the Promoter’s contribution are not subject to any pledge.

c. Other lock-in requirements:

(i)

(i)

(iii)

(iv)

In addition to the 20% of the fully diluted post-Offer shareholding of our Company held by the Promoters
locked in for three years as specified above, the entire pre-Offer Equity Share capital of our Company will be
locked-in for a period of one year from the date of Allotment except for (i) the Equity Shares offered pursuant
to the Offer for Sale; (ii) any Equity Shares held by the eligible employees (whether currently employees or
not) of our Company which have been or will be allotted to them under the ESOP Plan 2019 and ESOP
Scheme 2019; and (iii) the Equity Shares held by VCFs or Category | AlF or Category Il AlF or FVCI,
subject to certain conditions set out in Regulation 17 of the SEBI ICDR Regulations, provided that such
Equity Shares will be locked-in for a period of at least one year from the date of purchase by the VCFs or
Category | AlF or Category Il AIF or FVCI.

Our Company has filed exemption application dated July 10, 2020 with SEBI, seeking exemption from the
strict applicability of certain provisions of Regulation 17 of the SEBI ICDR Regulations specifically in
relation to the lock-in of the 6,000,000 Equity Shares held by the Existing Investors for a period of one year
from the date of allotment in the Offer, which was acceded to by SEBI pursuant to its letter dated October
19, 2020. For details, see “Risk Factors - There are certain outstanding legal proceedings involving our
Equity Shares. Any adverse decision in such proceedings may have a material adverse effect on our business,
financial condition, cash flows and results of operations.” on page 32.

Our Promoters have agreed not to sell, transfer, charge, pledge or otherwise encumber in any manner, the
Promoter’s contribution from the date of filing the Draft Red Herring Prospectus, until the expiry of the lock-
in specified above, or for such other time as required under SEBI ICDR Regulations, except as may be
permitted, in accordance with the SEBI ICDR Regulations.

Any Equity Shares Allotted to Anchor Investors under the Anchor Investor Portion shall be locked-in for a
period of 30 days from the date of Allotment.

The Equity Shares held by any person other than our Promoters and locked-in for a period of one year from
the date of Allotment in the Offer may be transferred to any other person holding the Equity Shares which
are locked-in, subject to continuation of the lock-in in the hands of transferees for the remaining period (and
such transferees shall not be eligible to transfer until the expiry of the lock-in period) and compliance with
the Takeover Regulations.
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6. Shareholding Pattern of our Company
The table below presents the equity shareholding pattern of our Company as on the date of this Prospectus:
Category Category of Number of | Number of | Number | Number of Total Shareholding| Number of Voting Rights | Number of |Shareholding, Number of Number of Number of
m shareholder shareholders | fully paid up of shares number of as a % of held in each class of shares asa % Locked in Shares pledged | Equity Shares
(1) (n) Equity Partly |underlying| shares held | total number securities Underlying | assuming full shares or otherwise held in
Shares held | paid-up | Depository (VI of shares (IX) Outstanding | conversion of (XI11) encumbered | dematerialized
(1Vv) Equity | Receipts | =(1V)+(V)+ |(calculated as convertible | convertible (XI) form
Shares (VI) ()] per SCRR, securities | securities (as X1V)

held 1957) Number of Voting | Total | (including | a percentage |Number| Asa |[Number| Asa

V) (Vi) Asa Rights asa %/ | Warrants) of diluted (@) % of (a) % of

% of Class: Total| of X) share capital) total total

(A+B+C2) Equity (A+B+ Xn)= Shares Shares
Shares C) (VID+(X) As held held
a % of (b) (b)
(A+B+C2)
(A) Promoters and 5*|114,662,620* - -1114,662,620* 74|114,662,620*| 74.00( 74.00 - - - -| 114,662,620*
Promoter Group
(B) Public 19| 40,286,870 - -| 40,286,870 26| 40,286,870|26.00| 26.00 - - - - 34,211,870
© Non Promoter- Non - - - - - - - - - - - - - -
Public
(C1) |Shares  underlying - - - - - - - - - - - - - -
DRs
(C2) |Shares held by - - - - - - - - - - - - - -
Employee Trusts

Total 24| 154,949,490 - -| 154,949,490 100| 154,949,490| 100 100 - - - - 148,874,490

Equity Shares

Including 10 Equity Shares each, which are held by Fosun Industrial Co., Limited, Ample Up Limited, Regal Gesture Limited and Lustrous Star Limited, as nominees on behalf of Fosun Singapore, which is the beneficial owner of such

Includes 6,000,000 Equity Shares held by the Existing Investors which are attached by the Deputy Director, Directorate of Enforcement, Government of India under the provisions of the Prevention of Money Laundering Act, 2002. For

details, see “‘Risk Factors - There are certain outstanding legal proceedings involving our Equity Shares. Any adverse decision in such proceedings may have a material adverse effect on our business, financial condition, cash flows and
results of operations.” on page 32.
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Details of Equity Shareholding of the major Shareholders of our Company

M The major Equity Shareholders holding 1% or more of the paid-up Equity Share capital of the
Company and the number of Equity Shares held by them as on the date of this Prospectus are
set forth in the table below:

Sr. Name of the Shareholder Number of Equity Percentage of the pre- Offer

No. Shares” on a fully diluted | Equity Share” capital (%6)
basis on a fully diluted basis

1. Fosun Singapore 114,662,620* 74.00

2. Gland Celsus 20,094,870 12.97

3. Empower Trust 7,865,000 5.08

4. Nilay Trust 3,749,000 242

Total 146,371,490 94.47

A Equity Share of face value of 1 each

*  Including 10 Equity Shares each, which are held by Fosun Industrial Co., Limited, Ample Up Limited, Regal
Gesture Limited and Lustrous Star Ltd., as nominees on behalf of Fosun Singapore, which is the beneficial owner
of such Equity Shares

(i) The major Equity Shareholders who held 1% or more of the paid-up Equity Share capital of the
Company and the number of Equity Shares held by them 10 days prior to the date of this
Prospectus are set forth in the table below:

Sr. Name of the Shareholder Number of Equity Percentage of the pre- Offer

No. Shares” on a fully diluted | Equity Share” capital (%)
basis on a fully diluted basis

1. Fosun Singapore 114,662,620* 74.00

2. Gland Celsus 20,094,870 12.97

3. Empower Trust 7,865,000 5.08

4, Nilay Trust 3,749,000 2.42

Total 146,371,490 94.47

A Equity Share of face value of ¥1 each

*  Including 10 Equity Shares each, which are held by Fosun Industrial Co., Limited, Ample Up Limited, Regal
Gesture Limited and Lustrous Star Ltd., as nominees on behalf of Fosun Singapore, which is the beneficial owner
of such Equity Shares

(iii) The major equity shareholders who held 1% or more of the paid-up equity share capital of our
Company and the number of equity shares held by them one year prior to the date of this
Prospectus are set forth in the table below:

Sr. Name of the Shareholder Number of equity shares™ | Percentage of the pre- Offer
No. on a fully diluted basis | equity share” capital (%) on
a fully diluted basis

1. Fosun Singapore 11,466,262* 74.00
2. Gland Celsus 2,009,487 12.97
3. Empower Trust 786,700 5.08
4, Nilay Trust 375,000 2.42
Total 14,637,449 94.47

A Equity share of face value of 10 each

* Including one equity share each, which were held by Fosun Industrial Co., Limited, Ample Up Limited, Regal
Gesture Limited and Lustrous Star Limited., as nominees on behalf of Fosun Singapore, which is the beneficial
owner of such equity shares

(iv) The major equity shareholders who held 1% or more of the paid-up equity share capital of the
Company and the number of equity shares held by them two years prior to the date of this

Prospectus are set forth in the table below:

Sr. Name of the Shareholder Number of equity shares”™ | Percentage of the pre- Offer
No. on a fully diluted basis | equity share” capital (%) on
a fully diluted basis

1. Fosun Singapore 11,466,262* 74.00
2. Gland Celsus 2,009,487 12.97
3. Empower Trust 786,700 5.08
4. Nilay Trust 375,000 242
Total 14,637,449 94.47
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A Equity share of face value of 10 each

*  Including one equity share each, which were held by Fosun Industrial Co., Limited, Ample Up Limited, Regal
Gesture Limited and Lustrous Star Limited., as nominees on behalf of Fosun Singapore, which is the beneficial
owner of such equity shares

Details of Equity Shares held by our Directors, Key Managerial Personnel, Promoter Group and
directors of our Promoter

(M Except as stated below, our Directors do not hold any Equity Shares or employee stock options
in our Company.
S. Name No. of Equity | Percentage of Number of Percentage of
No. Shares the pre-Offer | employee stock | the post-Offer
Equity Share options of Equity Share
Capital (%) outstanding* Capital (%)
1. Srinivas Sadu Nil Nil 240,000 Nil
Total Nil Nil 240,000 Nil
*  Post sub-division of Equity Shares on March 17, 2020
(i) Set out below are details of the Equity Shares and employee stock options held by certain of the
Key Managerial Personnel in our Company:
S. Name No. of Equity | Percentage of Number of Percentage of
No. Shares the pre-Offer | employee stock | the post-Offer
Equity Share options of Equity Share
Capital (%) outstanding* Capital (%)
1. Srinivas Sadu Nil Nil 240,000 Nil
2. KV G K Raju Nil Nil 100,000 Nil
3. C S Venkatesan Nil Nil 100,000 Nil
4, Prakash Baliga Nil Nil 45,000 Nil
5. Surapanini Sridevi Nil Nil 40,000 Nil
6. Ashish Adhikari Nil Nil 20,000 Nil
7. Sampath Kumar Nil Nil 16,000 Nil
Pallerlamudi
8. Shilpi Sahay Nil Nil 14,000 Nil
9. Susheel Ogra Nil Nil 12,000 Nil
Total Nil Nil 587,000 Nil
*  Post sub-division of Equity Shares on March 17, 2020
(iii) Set out below are the details of the Equity Shares held by our Promoters and the members of

our Promoter Group (other than the Promoters) in our Company:

SH Name No. of Equity Percentage of the Percentage of the
No. Shares pre-Offer Equity post-Offer Equity
Share Capital (%) Share Capital (%)
Promoters
1. | Fosun Singapore 114,662,580 74.00 70.22
Total (A) 114,662,580 74.00 70.22
Promoter Group
a. Fosun Industrial Co., 10* Negligible Negligible
Limited
b. Ample Up Limited 10* Negligible Negligible
C. Regal Gesture Limited 10* Negligible Negligible
d. Lustrous Star Limited 10* Negligible Negligible
Total (B) 40 Negligible Negligible
Total (C=A+B) 114,662,620 74.00 70.22

*  Held by such companies as nominees on behalf of Fosun Singapore, which is the beneficial owner of such Equity
Shares

The directors of our Promoters do not hold any Equity Shares in our Company.

None of the BRLMs or their respective associates, as defined in the SEBI Merchant Bankers Regulations,
hold any Equity Shares in our Company as on the date of this Prospectus.
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10.

11.

12.

13.

There are no partly paid up Equity Shares as on the date of this Prospectus and all Equity Shares issued
pursuant to the Offer will be fully paid up at the time of Allotment.

Our Company has not made any public issue since its incorporation, and has not made any rights issue
of any kind or class of securities since its incorporation, other than as disclosed in “- Share Capital
History of our Company” on page 62.

Our Company has not made any bonus issue of any kind or class of securities since its incorporation
other than as disclosed in “- Share Capital History of our Company” on page 62.

ESOP Plan 2019 and the ESOP Scheme 2019

Our Company, pursuant to the resolutions passed by the Board and the Shareholders of the Company on
March 20, 2019 and May 24, 2019, respectively, adopted the ESOP Plan 2019 and the ESOP Scheme
2019. The maximum number of shares that may be issued pursuant to the exercise of options granted to
participants under the ESOP Plan 2019 and the ESOP Scheme 2019 shall not exceed 17,044,400 shares.
Upon exercise and payment of the exercise price, the option holder will be entitled to be allotted one
Equity Share per employee stock option. The maximum number of Equity Shares that may be issued on
the exercise of all outstanding options granted under the ESOP Plan 2019, the ESOP Scheme 2019 and
any other share option plan or scheme of the Company, shall not exceed 30.00% of the number of relevant
class of shares from time to time. Further the ESOP Scheme 2019 provides that the maximum number
of options granted to any grantee shall not exceed 1.00% of the number of relevant class of shares in
issue (excluding outstanding warrants and conversions) at the date of the grant. The objectives of ESOP
Plan 2019 and the ESOP Scheme 2019 are, among others to reward employees for past as well as future
performance, link interest of employees with Shareholders, foster ownership and reward for loyalty. The
ESOP Plan 2019 and the ESOP Scheme 2019 have been framed in compliance with the SEBI SBEB
Regulations. As on the date of this Prospectus, 1,549,500 options have been granted by our Company
under the ESOP Plan 2019 and the ESOP Scheme 2019. The details of the ESOP Plan 2019 and the
ESOP Scheme 2019 are as follows:

Particulars Details
Options granted
Fiscal/ Period Total No. of
Options Granted

Fiscal 2020 154,950
April 1, 2020 to October 22, 2020 Nil
Total (Prior to sub-division of Equity Shares on March 154,950
17, 2020)
Total (Post sub-division of Equity Shares on March 17, 1,549,500
2020)

Exercise price of options (in

%) Prior to sub-division of Equity Shares on March 17, 2020 %5,420.00
Post sub-division of Equity Shares on March 17, 2020 3542.00

Vesting period There will be a minimum period of one year between the grant of the options and the

vesting of the options (or such other period as prescribed under applicable law).

Vesting will take place in three tranches in the manner set out below, subject to
continued employment, successful listing of the equity shares of the Company on the
Stock Exchanges, satisfaction of employee performance conditions and the Company
meeting certain revenue and profit linked targets as set out below:

a. 40.00% of the options granted shall vest:

e  On March 31, 2020, if the Company meets 100% of approved budgeted
revenue® and approved budgeted PAT® of calendar year (“CY”’) 2019 and
the R&D expense for CY 2019 is not less than 3.00% of revenue®. If not,
then*,

e On March 31, 2021, if the Company meets 100% of sum of approved
budgeted revenue and approved budgeted PAT of CY 2019 and CY 2020.
Additionally, the revenue CAGR® from CY 2018 to CY 2020 is at least
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Particulars

Details

25.00%, the PAT CAGR® from CY 2018 to CY 2020 is at least 30.00%
and the sum of R&D expense for CY 2019 and CY 2020 is no less than
3.00% of the sum of revenue for CY 2019 and CY 2020. If not, then,

e On March 31, 2022, if the Company meets 100% of sum of approved
budgeted revenue and approved budgeted PAT of CY 2019, CY 2020 and
CY 2021. Additionally, the revenue CAGR from CY 2018 to CY 2021 is at
least 25.00%, the PAT CAGR from CY 2018 to CY 2021 is at least 30%
and the sum of R&D expense for CY 2019, CY 2020 and CY 2021 is no
less than 3.00% of the sum of revenue for CY 2019, CY 2020 and CY 202I.

b.  Next 30.00% of the options granted shall vest-

e On March 31, 2021, if the Company meets 100% of approved budgeted
revenue and approved budgeted PAT of CY 2020. Additionally, the revenue
CAGR from CY 2018 to CY 2020 is at least 25.00%, the PAT CAGR from
CY 2018 to CY 2020 is at least 30.00% and the sum of R&D expense for
CY 2019 and CY 2020 is no less than 3.00% of the sum of revenue for CY
2019 and CY 2020. If not then,

e On March 31, 2022, if the Company meets 100% of sum of approved
budgeted revenue and approved budgeted PAT of CY 2020 and CY 2021.
Additionally, the revenue CAGR from CY 2018 to CY 2021 is at least 25%,
the PAT CAGR from CY 2018 to CY 2021 is at least 30% and the sum of
R&D expense tor CY 2019, CY 2020 and CY 2021 is no less than 3% of
the sum of revenue for CY 2019, CY 2020 and CY 2021.

c.  Next 30.00% of the options granted shall vest-

e On March 31, 2022, if the Company meets 100% of approved budgeted
revenue and approved budgeted PAT of CY 2021 or if the Company meets
100% of sum of approved budgeted revenue and approved budgeted PAT
of CY 2020 and CY 2021. Additionally, the revenue CAGR from CY 2018
to CY 2021 is at least 25.00% and the PAT CAGR from CY 2018 to CY
2021 is at least 30.00%. The sum of R&D expense for CY 2019, CY 2020
and CY 2021 is no less than 3.00% of the sum of revenue for CY 2019, CY
2020 and CY 2021.

The options granted under each tranche will lapse after March 31, 2022 if the aforesaid
conditions for vesting, other than successful listing of the equity shares of the
Company on the Stock Exchanges, are not met by March 31, 2022.

®Approved budgeted revenue means the budgeted gross revenue of the Company for the year in
consideration and as approved by the Board or other committee appointed by the Board.

@ gpproved budgeted PAT means the budgeted profit after tax (“PAT ") of the Company for the
year under consideration as approved by the Board or other committee appointed by the Board.
(®Revenue means the total sales of the Company for the calendar year.

@Revenue CAGR means the compounded annual growth rate (“CAGR”) of the revenue for the
specified period.

OPAT CAGR means the CAGR of PAT of the Company for the specified period excluding any
exceptional/extra-ordinary (non-recurring) items.

*No options have vested as on June 30, 2020

Options vested and not | Nil
exercised
Options exercised Nil

The total number of Equity
Shares arising as a result of
exercise of options

149,350 (Prior to sub-division of Equity Shares on March 17, 2020); 1,493,500 (Post
sub-division of Equity Shares on March 17, 2020), assuming all options granted are
vested and exercised, assuming all options are exercised as and when vested. As on
the date of this Prospectus, no options have been exercised

Options forfeited/lapsed

Fiscal/ Period Total No. of Options
Granted
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Particulars Details
Fiscal 2020 4,600
April 1, 2020 to October 22, 2020 1,300
Total (Prior to sub-division of Equity Shares on 5,900
March 17, 2020)
Total (Post sub-division of Equity Shares on March 59,000
17, 2020)
Variation of terms of|Nil
options
Money realized by exercise | Nil
of options
Total number of options in
force as on October 22,2020 || Prior to sub-division of Equity Shares on March 17, 149,050
2020
Post sub-division of Equity Shares on March 17, 2020 1,490,500
Employee-wise detail of
options granted to:
i. Key managerial
personnel Name of the KMP Number of Number of
Options® Options®
Srinivas Sadu 24,000 240,000
KV G KRaju 10,000 100,000
C S Venkatesan 10,000 100,000
Prakash Baliga 4,500 45,000
Surapanini Sridevi 4,000 40,000
Ashish Adhikari 2,000 20,000
Sampath Kumar Pallerlamudi 1,600 16,000
Shilpi Sahay 1,400 14,000
Susheel Ogra 1,200 12,000
@ Prior to sub-division of Equity Shares on March 17, 2020
@ Post sub-division of Equity Shares on March 17, 2020
ii. Any other employee
who received a grant in Name of the Number of Number of Percentage
any one year of options KMP Options® Options®
amounting to 5% or|| Srinivas Sadu 24,000 240,000 15.49%
more of the options|| KV G K Raju 10,000 100,000 6.45%
granted during the year || C S Venkatesan 10,000 100,000 6.45%

@ Prior to sub-division of Equity Shares on March 17, 2020
@ Post sub-division of Equity Shares on March 17, 2020

iii. ldentified employees
who were granted
options during any one
year equal to or
exceeding 1% of the
issued capital
(excluding outstanding
warrants and
conversions) of the
Company at the time of
grant

Nil

Fully diluted Earnings per
Equity Share — (face value
X1 per Equity Share)
pursuant to issue of Equity
Shares on exercise of
options  calculated in
accordance with applicable

There is no impact on EPS as options are not vested as on date of this Prospectus.
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Particulars

Details

accounting standard  for

‘Earnings per Share’

Lock-in

The Equity Shares allotted pursuant to the exercise of the vested options cannot be
sold until completion of six months from the date of listing of the Company on the
Stock Exchanges.

Difference, if any, between
employee compensation
cost calculated using the
intrinsic value of stock
options and the employee
compensation cost
calculated on the basis of
fair value of stock options
and its impact on profits and
on the Earnings per Equity
Share — (face value %1 per
Equity Share)

Valuation of option is done at fair value basis.

Description of the pricing
formula  method and
significant assumptions
used during the year to
estimate the fair values of
options, including
weighted-average
information, namely, risk-
free interest rate, expected
life, expected volatility,
expected dividends and the
price of the underlying share
in market at the time of grant
of the option

The exercise price is arrived by using Black-Scholes Model
Risk free interest rate: 7.35%

Expected life: 1.5, 2.5 and 3.5

Expected volatility: 30%

Expected dividend:0%

Market price of the share at the time of grant of the option: % 6,775.00

Impact on profit and
Earnings per Equity Share —
(face value %1 per Equity
Share) of the last three years
if the accounting policies
prescribed in the SEBI
SBEB Regulations had been
followed in respect of
options granted in the last
three years

There is no impact on the EPS as the options are not vested as on the date of this
Prospectus.

Intention of the Key
managerial personnel and
whole-time directors who
are holders of Equity Shares
allotted on exercise of
options granted to sell their
equity shares within three
months after the date of
listing of Equity Shares
pursuant to the Offer

As per clause 11 of the ESOP Scheme 2019 the Equity Shares allotted pursuant to the
exercise of the vested options cannot be sold until completion of six months from the
date of listing of the Company on the Stock Exchanges.

Intention to sell Equity
Shares arising out of the
ESOP Plan 2019 within
three months after the listing
of Equity Shares, by
Directors, senior
management personnel and
employees having Equity

As per clause 11 of the ESOP Scheme 2019 the Equity Shares allotted pursuant to the
exercise of the vested options cannot be sold until completion of six months from the
date of listing of the Company on the Stock Exchanges.
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14,

15.

16.

17.

18.

19.

Particulars Details

Shares arising out of an
employee stock option
scheme, amounting to more
than 1% of the issued capital
(excluding outstanding
warrants and conversions)

None of the directors of our Promoters, our Directors, or their relatives, or our Promoter Group have
purchased or sold any securities of our Company during the period of six months immediately preceding
the date of filing of the Draft Red Herring Prospectus, the Red Herring Prospectus and this Prospectus.

As of the date of the filing of this Prospectus, the total number of our Shareholders is 24.

Our Company, our Directors and the BRLMs have not made any or entered into any buy-back
arrangements for purchase of Equity Shares.

Except for Equity Shares that may be allotted pursuant to the conversion of employee stock options
granted under the ESOP Plan 2019 and the ESOP Scheme 2019 and the Equity Shares allotted pursuant
to the Offer, there will be no further issue of Equity Shares whether by way of issue of bonus shares,
rights issue, preferential issue or any other manner during the period commencing from the date of filing
of this Prospectus until the listing of the Equity Shares on the Stock Exchanges pursuant to the Offer.

There have been no financing arrangements whereby our Promoter Group, the directors of our Promoters,
our Directors, and their relatives have financed the purchase by any other person of securities of our
Company other than in the normal course of the business of the financing entity, during a period of six
months preceding the date of filing of the Draft Red Herring Prospectus, the Red Herring Prospectus and
this Prospectus.

Our Company presently does not intend or propose and is not under negotiations or considerations to
alter its capital structure for a period of six months from the Bid/ Offer Opening Date, by way of split or
consolidation of the denomination of Equity Shares or further issue of Equity Shares (including issue of
securities convertible into or exchangeable, directly or indirectly for Equity Shares) whether on a
preferential basis or by way of issue of bonus shares or on a rights basis or by way of further public issue
of Equity Shares or qualified institutions placements or otherwise. Provided, however, that the foregoing
restrictions do not apply to: (a) the issuance of any Equity Shares under the Offer; (b) any issuance,
pursuant to the exercise of employee stock options under the ESOP Plan 2019 and ESOP Scheme 2019.
Except employee stock options granted pursuant to the ESOP Plan 2019 and ESOP Scheme 2019, there
are no outstanding convertible securities or any other right which would entitle any person any option to
receive Equity Shares, as on the date of this Prospectus.
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OBJECTS OF THE OFFER
The Offer comprises of the Fresh Issue and Offer for Sale.
The Offer for Sale
The proceeds of the Offer for Sale shall be received by the Selling Shareholders. Our Company will not receive
any proceeds from the Offer for Sale. For further details of the Offer for Sale, see “The Offer” beginning on page
50.

The Fresh Issue

Our Company proposes to utilise the Net Proceeds towards funding of the following objects:

1. Funding incremental working capital requirements of our Company;
2. Funding capital expenditure requirements of our Company; and
3. General corporate purposes.

The main objects and objects incidental and ancillary to the main objects set out in the Memorandum of
Association enable us (i) to undertake our existing business activities; and (ii) to undertake the activities proposed
to be funded from the Net Proceeds. Further, our Company expects to receive the benefits of listing of the Equity
Shares, including to enhance our visibility and our brand image among our existing and potential customers.

Net Proceeds

The details of the proceeds from the Fresh Issue are summarised in the following table:

Particulars Estimated amount (% in million)
Gross Proceeds of the Fresh Issue 12,500.00
(Less) Offer related expenses in relation to the Fresh Issue 260.32
Net Proceeds 12,239.68

Utilisation of Net Proceeds

The Net Proceeds are proposed to be utilised in accordance with the details provided in the following table:

Particulars Amount (X in million)
Funding incremental working capital requirements of our Company 7,695.00
Funding capital expenditure requirements of our Company 1,680.00
General corporate purposes® 2,864.68
Total 12,239.68

@ The amount utilised for general corporate purposes shall not exceed 25% of the Net Proceeds from the Fresh Issue
Proposed Schedule of Implementation and Deployment of Net Proceeds

The following table sets forth the details of the schedule of the expected deployment of the Net Proceeds:

(< in million)
Particulars Amount to be funded Estimated deployment
from the Net Proceeds |  Fiscal 2021 Fiscal 2022

Funding incremental working capital requirements of our 7,695.00 4,348.83 3,346.17
Company

Funding capital expenditure requirements of our Company 1,680.00 570.00 1,110.00
General corporate purposes 2,864.68 2,864.68 -
Total 12,239.68 7,783.51 4,456.17

Means of Finance

The fund requirements for all objects are proposed to be entirely funded from the Net Proceeds. Accordingly, we
confirm that there is no requirement for us to make firm arrangements of finance through verifiable means towards
75% of the stated means of finance. The fund requirements, the deployment of funds and the intended use of the
Net Proceeds as described herein are based on our current business plan, management estimates, current and valid
quotations from vendors, and other commercial and technical factors. We may have to revise our funding
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requirements and deployment on account of a variety of factors such as our financial and market condition,
business and strategy, competition and interest or exchange rate fluctuations and other external factors, which
may not be within the control of our management. This may entail rescheduling or revising the planned
expenditure and funding requirements, including the expenditure for a particular purpose at the discretion of our
management.

In case of variations in the actual utilization of funds earmarked for the purposes set forth above, increased fund
requirements for a particular purpose may be financed by our internal accruals and/ or debt, as required. If the
actual utilisation towards any of the Objects is lower than the proposed deployment such balance will be used for
general corporate purposes to the extent that the total amount to be utilised towards general corporate purposes
will not exceed 25% of the Net Proceeds from the Fresh Issue in accordance with the SEBI ICDR Regulations.

Details of the Objects of the Offer
. Funding incremental working capital requirements of the Company

Our business is working capital intensive and we fund a majority of our working capital requirements in
the ordinary course of our business from various banks and internal accruals.

€)) Existing Working Capital:
Our Company’s existing working capital as at March 31, 2020, 2019 and 2018 are stated below:

(in % million)

S. No Particulars Fiscal 2020 Fiscal 2019 Fiscal 2018
l. Current assets
A. Inventories 7,562.79 9,118.76 5,128.30
B. Loans 4.96 2.75 3.11
C. Trade receivables 6,017.85 5,061.00 4,752.10
D. Cash and cash equivalents 1,694.97 2,364.02 3,728.41
E. Ban_k balances other than cash and cash 11,556.96 5,160.47 2,979.98
equivalents
F. Other financial assets 151.01 70.99 33.93
G. Tax assets(net) 95.35 - -
H Other current assets 1,379.01 1,787.57 695.80
Total current assets (1) 28,462.90 23,574.56 17,321.63
1. Current liabilities
l. Trade payables 2,490.94 4,461.98 2,918.11
J. Other financial liabilities 303.79 219.82 149.17
K. Provisions 174.79 28.81 21.09
L. Current tax liabilities(net) 107.23 110.04 129.00
M. Other current liabilities 513.48 507.04 574.52
Total current liabilities (11) 3,590.23 5,327.69 3,791.89
1. Total working capital requirement 11,620.74 10,713.38 6,821.35
excluding cash and cash equivalents
and bank balances other than cash
and cash equivalents (111) = (I) - (1I)-
(D)-(B)
V. Fund pattern
A. Internal accruals 11,620.74 10,713.38 6,821.35
(b) Incremental Working Capital

The incremental and proposed working capital requirements, as approved by the Board pursuant
to a resolution dated June 18, 2020, and key assumptions with respect to the determination of
the same are mentioned below. Our Company’s expected working capital requirements for
Fiscals 2021 and 2022 and the proposed funding of such working capital requirements are as
set out in the table below:

(in < million)
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S. No Particulars Fiscal 2022 Fiscal 2021

l. Current assets

A. Inventories 13,198.05 10,947.88

B. Trade receivables 8,679.80 7,199.96

C. Other assets™ 2,369.96 1,965.89
Total current assets (1) 24,247.81 20,113.73

1. Current liabilities

A Trade payables 3,620.99 3,003.63

B. Other liabilities 1,311.08 1,140.53
Total current liabilities (1) 4,932.07 4,144.16

1. Total working capital requirement 19,315.74 15,969.57
(n=m-an

1V. Fund pattern

A. Internal accruals 15,969.57 11,620.74

B. Usage from Net Proceeds 3,346.17 4,348.83

*  Excluding cash and bank balances

The following table sets forth the details of the holding levels (with days rounded to the nearest)
considered:

Inventory Days

As at March 31, 2020 As at March 31, 2019 As at March 31, 2018
174 267 186

Current receivables days

As at March 31, 2020 As at March 31, 2019 As at March 31, 2018
83 92 107

Creditors Days

As at March 31, 2020 As at March 31, 2019 As at March 31, 2018
57 131 106

The working capital projections made by the Company are based on certain key assumptions,
as set out below:

Particulars Assumptions and Justifications

Inventories Our inventory days (calculated as inventory as on balance sheet date divided
by COGS* over 365 days), was 174 days as on March 31, 2020, 267 days as
on March 31, 2019 and 186 days as on March 31, 2018, respectively. We have
anticipated that our inventory days will be 209 days (which is the average of
inventory days as of March 31, 2018, March 31, 2019 and March 31, 2020) as
on March 31, 2021 and March 31, 2022, for maintaining required level of
inventory to meet the future requirements.

The average of inventory days as on March 31, 2020, March 31, 2019 and
March 31, 2018 was considered for the following reasons:

a) there was low inventory as on March 31, 2020 due to delay in supply from
vendors owing to the COVID-19 pandemic; and

b) there was excess inventory as on March 31, 2019 on account of launch of
one of the Company’s products.

In order to remove the extreme scenarios of inventory days as on March 31,
2020 and March 31, 2019, average inventory days has been considered.

Current trade | Our current receivables days (calculated as current trade receivables as on
receivables balance sheet date divided by revenue from operations over 365 days) was 83
days as on March 31, 2020, 92 days as on March 31, 2019 and 107 days as on
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Particulars Assumptions and Justifications

March 31, 2018, respectively. We have considered 83 days as receivable days
(which is the receivable days as of March 31, 2020) for future working capital
requirements as the same is aligned to the current business operations and latest
credit terms with the debtors.

Other assets Other assets majorly comprise of security deposits, interest accrued on deposit,
advance income tax, prepaid expenses, advance to suppliers, loans and
advances, and balances with statutory/governmental authorities. We expect the
growth in other assets to be in line with the expected growth in business.

Trade payable Our creditors days (calculated as trade payable as on balance sheet date divided
by COGS* over 365 days), was 57 days as on March 31, 2020, 131 days as on
March 31, 2019 and 106 days as on March 31, 2018, respectively. We have
considered 57 days as creditors days (which is the creditors days as of March
31, 2020) for future working capital requirements as the same is aligned to the
current business operations and latest credit terms with the vendors

Other liabilities Other liabilities primarily include provision for expenses, current tax liabilities
(net), advance received from customers, other financial liabilities and statutory
dues. We expect the growth in other liabilities to be in line with the expected
growth in business.

* “COGS” means cost of goods sold includes cost of materials consumed, purchases of traded goods,
(increase)/decrease in inventories of finished goods, traded goods and work-in-progress and manufacturing
overheads.

Our Company proposes to utilize I4,348.83 million and %3,346.17 million of the Net Proceeds
in Fiscals 2021 and 2022, respectively, towards our working capital requirements. The balance
portion of our working capital requirement shall be met from internal accruals.

Pursuant to the certificate dated October 22, 2020, CMT & Associates, Chartered Accountants
have compiled the working capital estimates and working capital projections, as approved by
the Board pursuant to its resolution dated June 18, 2020.

Our Statutory Auditors have provided no assurance on the prospective financial information or
projections and have performed no service with respect to it.

Funding capital expenditure requirements of the Company

We aim to continue investing in existing manufacturing technologies to build new capabilities to support
the production of our portfolio of complex injectables, primarily for the U.S. market. As part of such
investment, we will require various equipment such as (i) production and packing equipment; (ii)
electrical panel and fitting equipment; (iii) Heating, Ventilation and Air Conditioning (“HVAC”)
equipment; (iv) lab equipment; (v) R&D equipment; (vi) utilities equipment; and (vii) warehouse
equipment. For further details, see “Our Business —Our Strategies” on page 121.

Our Board in its meeting dated February 11, 2020 took note that an amount of %¥1,680.00 million is
proposed to be funded for capital expenditure from the Net Proceeds. Our Company has received
quotations from various vendors for such equipment and is yet to place any orders or enter into definitive
agreements for purchase of such equipment. Our Company intends to utilise *1,680.00 million from the
Net Proceeds to purchase certain of such equipment. Equipment which are not purchased from the Net
Proceeds shall be purchased from our internal accruals.

The break-down of such estimated costs are set forth below:

Particulars Total Amount to Quotations received from Date of Quotations
Estimated | be funded
Costs (in ¥ | from the Net
million)” | Proceeds (in
T million)**

Production and| 1,414.64 1,087.80 |A.M.R.P. Handels A.G., Ahlada Clean|The quotations from
packing Room Tech Private Limited, Aircontrol |these vendors are

equipment Engineers, All-Flow Pumps & Engineers, | dated from March

79



Particulars

Total
Estimated
Costs (in
million)”

Amount to
be funded
from the Net
Proceeds (in
Z million)**

Quotations received from

Date of Quotations

Amar Equipments Private Limited, Amis
Engineers, Apurva India Pvt. Ltd,
Armacell India Pvt. Ltd., Aseptic
Technocraft Private Limited, Avanthi
Business Machines Ltd., Balaji Engineers
and Fabricators, Beardsell Limited,
Beckman Coulter S.A. through Beckman
Coulter India Pvt. Ltd., Beckman Coulter
International S.A. through Shreedhar
Instruments, Contech Coatings, Eclat
Systems, eNarayan Elex India Private
Limited, Endress+Hauser (India) Pvt. Ltd,
Excel Modular Systems LLP, Fedegari
Asia Pte. Ltd., FlaktGroup India Private
Limited, Groninger & Co. GmbH, Hach
DHR India Pvt. Ltd, Hoonga A
Corporation, I.M.A. Industria Macchine
Automatiche S.P.A., IMA PG India Pvt.
Ltd., Heidolph Instruments Gmbh & Co.
KG. through Inkarp Instruments Pvt. Ltd.,
Integrated Clean Room Technologies Pvt.
Ltd., Japheth Engineering Works, Johnson
Lifts Pvt. Ltd, Kaizen Enterprises,
Kalpana Enterprises, Kinam Engineering
Industries, Lapp India Private Limited |,
LCGC Trucal and Services LLP, M&O
Perry Industries, Inc., Minebea Intec India
Private Limited, Mocon Europe A/S
through Elixir Technologies, MyAccounts
Online  Softwares Private  Limited,
Nilkamal Limited, Nirmal Industrial
Controls Private Limited, NKP Pharma
Pvt. Ltd., Nucoat Solutions, Omega Kemix
Pvt. Ltd., OPTEL India Private Limited,
Pennar Industries Limited, Power Lines,
Praj HiPurity Systems Limited, Puma Lift
Trucks Pvt. Ltd through Prithvi Engineers,
Qualitus Pharma Solutions, Radiant Air
Systems Private Limited, RAMOHS HDC
, Romaco S.r.l, Sandilyam Automation
Systems Private Limited, Sartorius Stedim
Biotech GmbH through Sartorius Stedim
India Pvt. Ltd., Security Alert Systems,
Shanghai Tofflon Science and Technology
Co., Ltd., Shreshta Enterprises, Shubham
Automation Pvt. Ltd., Signode India Ltd.,
Sree Packing Machines Pvt. Ltd., Sri Vani
Airtech & Engineering, Sriven Airtech,
SSK  Projects, Standard Glass Lining
Technology Private Limited, Sukruth
Scientific Industries, Syntegon Technology
GmbH, Tarun Gloves, Trane Technologies
Pvt. Ltd., Uhlmann Pac Systeme
Gmbh&Co.KG, Voltas Limited and VSV
Technologies

14, 2020 to October
22, 2020.

Electrical panels
and fitting
equipment

223.50

139.30

Adithya Insulations, All-Flow Pumps &
Engineers, Bharat Steel Industries, Cotmac
Electronics Private Limited, Crane
ChemPharma & Energy Flow Solutions,
Electra Automation, Emation, eNarayan
Elex India Private Limited, Forbes

The quotations from
these vendors are
dated from April 15,
2020 to September
30, 2020.
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Particulars

Total
Estimated
Costs (in
million)”

Amount to
be funded
from the Net
Proceeds (in
Z million)**

Quotations received from

Date of Quotations

Marshall Pvt. Ltd., Fortune Fab Engineers,
IHM Valves Pvt. Ltd., Jyoti Electricals, K
S Engineering Works, KPU Enterprises,
Lapp India Private Limited, Power Lines,
Raj Ratan Metals, Security Alert Systems,
Sri Sai Leela Electrical Projects, SSK
Projects, Vertiv Energy Private Limited,
Vignesh Technologies, Vijaylaxmi
Electricals, Virinchi Electricals, and Wipro
Enterprises Private Limited (Commercial
Lighting Business).

HVAC equipment

185.87

98.70

AAF India Pvt. Ltd., Ahlada Clean Room
Tech Private Limited, Allied Industrial
Products, Armacell India Pvt. Ltd., Bry-Air
(Asia) Private Limited, FlaktGroup India
Private Limited, Galaxy Tools &
Hardware, Ganji Venkanna & Sons,
Qualitus Pharma Solutions, Radiant Air
Systems  Private  Limited, Revolve
Engineers, Sicagen India Pvt. Ltd., Sri
Vani Airtech & Engineering, Sriven
Airtech, Systemair India Pvt. Ltd. and
Y.P.S. Fabricators.

The quotations from
these vendors are
dated from March
14, 2020 to
September 29,
2020.

Lab facility and
equipment

80.33

75.00

Allyone Industries, Beckman Coulter
International S.A., Biolinx India Private
Limited, BioMérieux India Private
Limited, Climatronics ~ Technologies
Private Limited, E Scientia Laboratory
Essentials, Excel Modular Systems LLP,
Machinfabrik Industries Private Limited,
Metrohm India Private Limited, Qualitus
Pharma  Solutions,  Sartorius  Lab
Instruments GmbH & Co. KG, Shimadzu
(Asia Pacific) Pte. Ltd., Smeg S.p.A,
Thermo Fisher Scientific India Private
Limited and Toshvin Analytical Private
Limited

The quotations from
these vendors are
dated from May 2,
2020 to June 9,
2020.

R&D equipment

135.11

100.00

Ahlada Clean Room Tech Private Limited,
Allyone Industries, Beckman Coulter
International S.A., Bruker Singapore Pte.
Ltd., Bruker Switzerland AG, Bry-Air
(Asia) Private Limited, Essae-Teraoka
Private Limited, Indo Vacuum
Technologies Private Limited, Julabo
Gmbh, Merck Life Science Private
Limited, Metrohm India Private Limited,
Mocon Europe A/S through Elixir
Technologies, Rotzmeier
Sicherheitsbehélter OHG, Sartorius Lab
Instruments GmbH & Co. KG (Smart
Labtech Private Limited), Sartorius Stedim
Biotech GmbH, Sawant Process Solutions
Private Limited, SCOTSMAN ICE SRL —
SIMAG, SERA Science, Shimadzu (Asia
Pacific) Pte. Ltd., Smeg S.p.A, VICI AG
International, Vision lab equipments and
Weitech Scientifics.

The quotations from
these vendors are
dated from March

13, 2020 to
September 24,
2020.
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Particulars Total Amount to Quotations received from Date of Quotations
Estimated | be funded
Costs (in T | from the Net
million)”™ | Proceeds (in
Z million)**
Utilities 150.75 98.70 Forbes Marshall Pvt. Ltd., GEMUE Gebr | The quotations from
equipment Mueller Apparatebau GmbH & Co. KG., [these vendors are
Ingersoll - Rand Climate Solutions Private | dated from March
Limitd, Paharpur Cooling Towers Ltd., |18, 2020 to
Pharmalab India Private Limited, Praj|September 28,
HiPurity Systems Limited, Qualitus | 2020.
Pharma Solutions, Sanpure Systems
Private Limited, Trane India Limited and
Voltas Limited
Warehouse 96.45 80.50 Godrej Consoveyo Logistics Automation | The quotations from
equipment Limited, Modula S.P.A, Nilkamal Limited, | these vendors are
Prima Plastics Ltd. and The Mithra|dated June 9, 2020
Agencies to October 22, 2020.
Total 2,286.65 1,680.00

A We have obtained quotations for the same equipment from multiple vendors. Accordingly, the estimated cost has been arrived
at by taking into consideration one of the quotations for each equipment.

#

Except for the amounts quoted by foreign vendors, all amounts are inclusive of taxes. Taxes, if any, on equipment proposed

to be purchased from foreign vendors will be paid from our internal accruals. The quotations for certain equipment are in
foreign currencies such as Euro, USD and CHF. Conversion rates as of June 30, 2020: (a) USD 1.00 = INR 75.28;(b) EUR
1.00 = INR 84.67; and (c) CHF 1.00 = INR 79.76 (Source: https://fhil.org.in/, https://www.rbi.org.in/, https://www.x-

rates.com/)

Certain equipment quotations are subject to additional costs including freight, installation and commissioning costs,
transportation costs, packaging and forwarding costs, insurance, customs, duties and other government levies, as applicable,
which will be paid from our internal accruals.

Production and Packing Equipment:

Production and packing equipment are used in vial line for production of liquid vials, sterile
powder vials and intermediate APl production. Such equipment include vial combi line for
handling liquid and powder vials, powder processing equipment, autoclave for sterilisation,
filling and mixing vessels, de-pack systems, tray collection, filter integrity machine, glove port
testing machine, vial counter machine, clean room panels, serialisation line for packing, vial
labelling machine for packing, reactors etc.

Electrical panels and fitting Equipment:

Electrical panels and fitting equipment are used in vial production lines and intermediate API
production facility. Such equipment include electrical cables, panels, light fittings,
uninterruptible power supply (UPS) and process pipe lines etc.

HVAC system:

HVAC system refers to heating, ventilation, and air conditioning equipment used in to control
the air conditions heating and cooling. Such system includes air handling units, laminated
airflow, ducting, dampers, risers, filters, dehumidifier etc.

Lab facility and equipment:

Lab facility and equipment are required to perform sample analysis for the products. Such
equipment include high-performance liquid chromatography systems, gas chromatograph, ion
chromatographic system, walk-in stability chamber, deep freezer chamber etc.

R&D equipment:
R&D equipment are required to perform different analytical tests for product/ process
development. Such equipment include liquid particle counter, nuclear magnetic resonance

spectrometer, x-ray diffraction system, water purification system, atomic absorption
spectrophotometer, thermal analysis system, ice flaking machine etc.

82



F. Utilities equipment:

Utilities equipment are required for air and water connection to the production lines, which are
used for generating pure steam, purified water and required gases. Such equipment include
block and central utility equipment, water cooled centrifugal chiller, chilled water lines, air
dryer and receiver, pipe lines and fittings, water for injection generation plant, water for
injection water storage and distribution system, nitrogen gas and vacuum system, brine chiller
etc.

G. Warehouse Equipment:

Warehouse equipment are used for storing raw material, packing material and finished goods.
Such equipment include automated storage and retrieval system, racking systems, stacker crane,
vertical label storage and high-density polyethylene pallets etc.

All quotations received from the vendors mentioned above are valid as on the date of this
Prospectus. However, we have not entered into any definitive agreements with any of these
vendors and there can be no assurance that the same vendors would be engaged to eventually
supply the equipment or at the same costs. The quantity of equipment to be purchased is based
on the present estimates of our management. Our Company shall have the flexibility to deploy
such equipment at our manufacturing facilities in India, according to the business requirements
of such facilities and based on the estimates of our management. The actual mode of deployment
has not been finalised as on the date of this Prospectus. For further details, see “Risk Factors -
We intend to utilise a portion of the Net Proceeds for funding our capital expenditure
requirements. We have yet to place orders for such capital expenditure”.

1. General Corporate Purposes

Our Company proposes to deploy the balance Net Proceeds aggregating to 32,864.68 million towards
general corporate purposes, subject to such amount not exceeding 25% of the Net Proceeds, in
compliance with the SEBI ICDR Regulations. The general corporate purposes for which our Company
proposes to utilise Net Proceeds include strategic initiatives and acquisitions and meeting exigencies,
meeting expenses incurred by our Company and strengthening of our manufacturing and R&D
capabilities, as may be applicable.

In addition to the above, our Company may utilise the Net Proceeds towards other expenditure considered
expedient and as approved periodically by our Board or a duly constituted committee thereof, subject to
compliance with necessary provisions of the Companies Act. The quantum of utilisation of funds towards
each of the above purposes will be determined by our Board, based on the amount actually available
under this head and the business requirements of our Company, from time to time. Our Company’s
management shall have flexibility in utilising surplus amounts, if any.

Offer Expenses
The total expenses of the Offer are estimated to be approximately ¥1,392.52 million.

The Offer related expenses primarily include fees payable to the BRLMs and legal counsels, fees payable to the
Auditors, brokerage and selling commission, underwriting commission, commission payable to Registered
Brokers, RTAs, CDPs, SCSBs’ fees, Sponsor Bank’s fees, Registrar’s fees, printing and stationery expenses,
advertising and marketing expenses and all other incidental and miscellaneous expenses for listing the Equity
Shares on the Stock Exchanges.

Other than (i) the listing fees, which will be solely borne by our Company; and (ii) fees for counsel to the Selling
Shareholders, if any, which shall be solely borne by the respective Selling Shareholders, all costs, charges, fees
and expenses that are associated with and incurred in connection with the Offer including, inter-alia, filing fees,
book building fees and other charges, fees and expenses of the SEBI, the Stock Exchanges, the Registrar of
Companies and any other Governmental Authority, advertising, printing, road show expenses, fees and expenses
of the legal counsel to the Company and the legal counsel to the BRLMs as to Indian law and the international
legal counsel to the BRLMs, fees and expenses of the statutory auditors, registrar fees and broker fees (including
fees for procuring of applications), bank charges, fees and expenses of the BRLMs, syndicate members, Self-
Certified Syndicate Banks, other Designated Intermediaries and any other consultant, advisor or third party in
connection with the Offer shall be borne by the Company and each of the Selling Shareholders in proportion to

83



the number of Equity Shares issued and Allotted by the Company pursuant to the Fresh Issue and/or transferred
by the Selling Shareholders pursuant to the Offer for Sale. All the expenses relating to the Offer shall be paid by
the Company in the first instance. Upon commencement of listing and trading of the Equity Shares on the Stock
Exchanges pursuant to the Offer, each Selling Shareholder shall, severally and not jointly, reimburse the Company
for any expenses in relation to the Offer paid by the Company on behalf of the respective Selling Shareholder

directly from the Public Offer Account.

The estimated Offer related expenses are as under:

Activity Estimated expenses As a % of the total As a % of the total
(in X million)* estimated Offer Offer size
expenses

BRLMs fees and commissions (including 973.43 69.90% 1.50%
underwriting commission, brokerage and
selling commission)
Selling commission/processing fee for 10.38 0.75% 0.02%
SCSBs, Sponsor Bank and fee payable to the
Sponsor Bank for Bids made by RIBs®)®)
Brokerage and selling commission and 31.19 2.24% 0.05%
bidding charges for members of the Syndicate
(including their sub-Syndicate Members),
Registered Brokers, RTAs and CDPs®
Fees payable to the Registrar to the Offer 1.18 0.08% 0.01%
Fees payable to the other advisors to the Offer 941 0.68% 0.01%
Others
- Listing fees, SEBI filing fees, upload 102.72 7.38% 0.16%

fees, BSE & NSE processing fees,

book building software fees and other

regulatory expenses
- Printing and stationery 12.90 0.93% 0.02%
- Advertising and marketing expenses 92.18 6.62% 0.14%
- Fee payable to legal counsels 106.88 7.68% 0.16%
- Miscellaneous 52.25 3.74% 0.08%
Total estimated Offer expenses 1,392.52 100% 2.15%

*Including goods and service tax

(€]

@)

@®

Selling commission payable to the SCSBs, members of the Syndicate (including their Sub-Syndicate Members), RTAs and CDPs which
are directly procured by them would be as follows:

Portion for Retail Individual Bidders 0.35% of the Amount Allotted* (plus applicable taxes)

Portion for Non-Institutional Bidders 0.20% of the Amount Allotted* (plus applicable taxes)

* Amount Allotted is the product of the number of Equity Shares Allotted and the Offer Price.

Selling commission payable to the Registered Brokers on the portion for Retail Individual Bidders using the UPI Mechanism and the
Non-Institutional Bidders, which are directly procured by the Registered Brokers and submitted to the SCSBs for processing, shall be
210 per valid Bid cum Application Form (plus applicable taxes).

Selling Commission payable to the SCSBs will be determined on the basis of the bidding terminal 1D as captured in the bid book of BSE
or NSE.

Bidding charges of %10 (plus applicable taxes) shall be payable as per valid ASBA Form collected by the Syndicate, RTAs and CDPs
(excluding applications made by Retail Individual Bidders using the UP1 Mechanism). The terminal from which the Bid has been
uploaded will be taken into account in order to determine the total bidding charges. No additional bidding charges shall be payable to
the SCSBs on the Bid cum Application Forms directly procured by them.

Processing fees payable to the SCSBs for the Bid cum Application Forms which are procured by the Members of the Syndicate /
Registered Brokers / RTAs / CDPs and submitted to the SCSBs for blocking shall be %10 per valid Bid cum Application Form (plus
applicable taxes).

Processing fees for the applications made by the Retail Individual Bidders using the UPI Mechanism would be as follows:

Members of the Syndicate /RTAs / CDPs 230 per valid Bid cum Application Form (plus applicable taxes).

Sponsor Bank Z8 per valid Bid cum Application Form (plus applicable taxes).

The Sponsor Bank shall be responsible for making payments to the third parties
such as the remitter bank, the NPCI and such other parties as required in
connection with the performance of its duties under applicable SEBI circulars,
agreements and other Applicable Law.
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Interim use of Net Proceeds

Pending utilisation of the Net Proceeds for the purposes described above, our Company will temporarily invest
the Net Proceeds in deposits in one or more scheduled commercial banks included in the Second Schedule of
Reserve Bank of India Act, 1934, as may be approved by our Board.

In accordance with Section 27 of the Companies Act, 2013, our Company confirms that it shall not use the Net
Proceeds for buying, trading or otherwise dealing in shares of any other listed company or for any investment in
the equity markets.

Bridge Financing Facilities

Our Company has not raised any bridge loans from any bank or financial institution as on the date of this
Prospectus, which are proposed to be repaid from the Net Proceeds.

Monitoring of Utilisation of Funds

Our Company has appointed Axis Bank Limited as the monitoring agency in accordance with Regulation 41 of
the SEBI ICDR Regulations. Our Board and the monitoring agency will monitor the utilisation of the Net
Proceeds, and submit the report required under Regulation 41(2) of the SEBI ICDR Regulations.

Our Company will disclose the utilisation of the Net Proceeds under a separate head in our balance sheet along
with the relevant details, for all such amounts that have not been utilised. Our Company will indicate investments,
if any, of unutilised Net Proceeds in the balance sheet of our Company for the relevant fiscals subsequent to receipt
of listing and trading approvals from the Stock Exchanges.

Pursuant to Regulation 32(3) of the Listing Regulations, our Company shall, on a quarterly basis, disclose to the
Audit Committee the uses and applications of the Net Proceeds. On an annual basis, our Company shall prepare
a statement of funds utilised for purposes other than those stated in this Prospectus and place it before the Audit
Committee and make other disclosures as may be required until such time as the Net Proceeds remain unutilised.
Such disclosure shall be made only until such time that all the Net Proceeds have been utilised in full. The
statement shall be certified by the statutory auditor of our Company. Furthermore, in accordance with Regulation
32(1) of the Listing Regulations, our Company shall furnish to the Stock Exchanges on a quarterly basis, a
statement indicating (i) deviations, if any, in the actual utilisation of the proceeds of the Fresh Issue from the
objects of the Fresh Issue as stated above; and (ii) details of category wise variations in the actual utilisation of
the proceeds of the Fresh Issue from the objects of the Fresh Issue as stated above. This information will also be
published in newspapers simultaneously with the interim or annual financial results and explanation for such
variation (if any) will be included in our Director’s report, after placing the same before the Audit Committee.

Variation in Objects

In accordance with Sections 13(8) and 27 of the Companies Act and applicable rules, our Company shall not vary
the objects of the Offer without our Company being authorised to do so by the Shareholders by way of a special
resolution through postal ballot. In addition, the notice issued to the Shareholders in relation to the passing of such
special resolution (“Postal Ballot Notice”) shall specify the prescribed details as required under the Companies
Act and applicable rules. The Postal Ballot Notice shall simultaneously be published in the newspapers, one in
English and one in Telugu, being the local language of the jurisdiction where the Registered Office is situated in
accordance with the Companies Act and applicable rules. Our Promoters will be required to provide an exit
opportunity to such Shareholders who do not agree to the proposal to vary the objects, at such price, and in such
manner, in accordance with our AoA, and the SEBI ICDR Regulations.

Other Confirmations

Except to the extent of the proceeds received pursuant to the Offer for Sale, none of our Promoters, Directors,
KMPs, Promoter Group or Group Companies will receive any portion of the Offer Proceeds and there are no
existing or anticipated transactions in relation to utilization of the Net Proceeds with our Promoters, Directors,
KMPs, Promoter Group or Group Companies.
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BASIS FOR OFFER PRICE

The Offer Price has been determined by our Company and Selling Shareholders in consultation with the BRLMs,
on the basis of assessment of market demand for the Equity Shares offered through the Book Building Process
and on the basis of quantitative and qualitative factors as described below. The face value of the Equity Shares is
1 each and the Floor Price is 1,490 times the face value and Cap price is 1,500 times the face value of the Price
Band. Investors should also see “Our Business”, “Risk Factors”, “Management’s Discussion and Analysis of
Financial Condition and Results of Operations” “Financial Statements” and “Summary of Financial Information”
on pages 117, 21, 244, 183 and 51, respectively, to have an informed view before making an investment decision.

Quialitative Factors
Some of the qualitative factors and our strengths which form the basis for computing the Offer Price are:

. Extensive and vertically integrated injectables manufacturing capabilities with a consistent regulatory
compliance track record

. Diversified B2B-led model across markets, complemented by a targeted B2C model in India

. Extensive portfolio of complex products supported by internal R&D and regulatory capabilities
. Track record of growth and profitability from a diversified revenue base with healthy cash flows
. Experienced management and qualified team and promoted by Shanghai Fosun Pharma

For details, see “Our Business — Strengths” on page 118.
Quantitative Factors

Some of the information presented below relating to our Company is derived from the Restated Financial
Information. For details, see “Financial Statements” on page 183.

Some of the quantitative factors which may form the basis for computing the Offer Price are as follows:

A. Basic and Diluted Earnings Per Share (“EPS”):
Fiscal Basic EPS (inX) | Diluted EPS (in %) Weight
March 31, 2018 20.72 20.72 1
March 31, 2019 29.16 29.16 2
March 31, 2020 49.88 49.88 3
Weighted Average* 38.11 38.11
Three month period ended June 30, 2020"* 20.24 20.24

*

Information based on weights assigned for the respective year ends

# Not annualised

NOTES:

Weighted average means weighted average diluted and basic earnings per share (“EPS”) derived from Restated Financial

Restated profit for the year/period attributable to equity shareholders

Basic earnings per share (%) =

Weighted average number of equity shares in calculating basic EPS

Restated profit for the year/period attributable to equity shareholders

Diluted eamings per share (%) =

Basic and diluted earnings per equity share are computed in accordance with Ind AS 33 ‘Earnings per share’.

Weighted average number of diluted equity shares in calculating diluted EPS

A Our Company has, pursuant to a Board resolution dated December 23, 2019 and Shareholders resolution dated March 17,
2020, sub-divided the equity shares of face value of Z10 each to Equity Shares of face value of %1 each. Basic and diluted

EPS are considered post subdivision.

B. Price/Earning (“P/E”) ratio in relation to Price Band of ¥1,490 to ¥1,500 per Equity Share:
Particulars P/E at the Floor Price (no. | P/E at the Cap Price (no. of
of times) times)
Based on basic EPS for Fiscal 2020 29.87 30.07
Based on diluted EPS for Fiscal 2020 29.87 30.07
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Industry Peer Group P/E ratio

Not applicable as there are no listed companies in India that engage in a business similar to that of our

Company.
C. Return on Net worth (“RoNW?”)
Fiscal RoNW (%) Weight

March 31, 2018 13.32% 1
March 31, 2019 15.79% 2
March 31, 2020 21.20% 3
Weighted Average* 18.08%

Three month period ended June 30, 2020* 7.91%

*  Weighted average means weighted average return on Net worth (“RoNW”) derived from Restated Financial Information
based on weights assigned for the respective year ends
# Not annualised

NOTES:

1.  Net worth represents sum of equity share capital and other equity. Net worth is a non-GAAP measure (see “Certain
Conventions, Presentation of Financial, Industry and Market Data and Currency of Presentation” on page 17). For a
reconciliation of net worth, see “Other Financial Information” on page 242.

2. Return on net worth is the ratio of restated profit for the year/period, attributable to equity shareholders to net worth for the
year/period. Return on net worth is a non-GAAP measure (see “Certain Conventions, Presentation of Financial, Industry
and Market Data and Currency of Presentation” on page 17). For a reconciliation of net worth and return on net worth, see
“Other Financial Information” on page 242.

D. Net Asset Value (“NAV”) per share
Fiscal/ Period ended NAV })

As on March 31, 2020 235.32

As on June 30, 2020 255.79

After the completion of the Offer At the Floor Price: 319.18
At the Cap Price: 319.29

Offer Price 1,500

NOTES:

1.  Offer Price per equity share has been determined on conclusion of the Book Building Process. Net asset value per equity
share represents restated net worth at the end of the year/period divided by total number of equity shares outstanding at the
end of year/period.

2. Net asset value per share is calculated by dividing net worth by number of equity shares outstanding as on the respective
date.

3. Our Company has, pursuant to a Board resolution dated December 23, 2019 and Shareholders resolution dated March 17,
2020, sub-divided the equity shares of face value of 10 each to equity shares of face value of Z1 each. NAV per share is
considered post sub-division.

E. Comparison with Listed Industry Peers

There are no listed companies in India that engage in a business similar to that of our Company. Hence,
it is not possible to provide an industry comparison in relation to our Company.

F. The Offer price is 1,500 times of the face value of the Equity Shares

The Offer Price 0of 1,500 has been determined by our Company and Selling Shareholders in consultation
with the BRLMS, on the basis of market demand from investors for Equity Shares through the Book
Building Process.

Investors should read the above mentioned information along with “Risk Factors”, “Our Business”,
“Management’s Discussion and Analysis of Financial Condition and Results of Operations” and “Financial
Statements” on pages 21, 117, 244 and 183, respectively, to have a more informed view.
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STATEMENT OF SPECIAL TAX BENEFITS

STATEMENT OF POSSIBLE SPECIAL TAX BENEFITS AVAILABLE TO GLAND PHARMA
LIMITED AND ITS SHAREHOLDERS UNDER THE APPLICABLE TAX LAWS IN INDIA

The Board of Directors

Gland Pharma Limited

Sy No. 143 to 148, 150 & 151

Near Gandimaisamma X roads,

D.P. Pally, Dundigal, Dundigal-Gandimaisamma Mandal,
Medchal — Malkajgiri District, Hyderabad,

Telangana — 500043

Dear Sirs,

Statement of Possible Special Tax Benefits available to Gland Pharma Limited and its shareholders under
the Indian tax laws

1.

We hereby confirm that the enclosed Annexures 1 and 2 (together, the “Annexures”), prepared by Gland
Pharma Limited (the “Company”), provides the possible special tax benefits available to the Company
and to the shareholders of the Company as stated in those Annexures, under:

. the Income-tax Act, 1961 (the “Act”) as amended by the Finance Act, 2020 applicable for the
Financial Year 2020-21 relevant to the Assessment Year 2021-22, presently in force in India.

. the Central Goods and Services Tax Act, 2017 / the Integrated Goods and Services Tax Act,
2017 and applicable State Goods and Services Tax Act, 2017 (“GST Acts”), the Customs Act,
1962 (“Customs Act”) and the Customs Tariff Act, 1975 (“Tariff Act”), as amended by the
Finance Act 2020 applicable for the Financial Year 2020-21, Special Economic Zones Act,
2005 (“SEZ Act”), Foreign Trade Policy 2015-20 as extended till 31.03.2021 vide Notification
No 57/2015-20 dated 31.03.2020 (unless otherwise specified), presently in force in India.

The Act, the GST Acts, Customs Act, Tariff Act and SEZ Act, as defined above, are collectively referred
to as the “Relevant Acts”.

Several of these benefits are dependent on the Company or its shareholders fulfilling the conditions
prescribed under the relevant provisions of the Relevant Acts. Hence, the ability of the Company to
derive the tax benefits is dependent upon their fulfilling such conditions which, based on business
imperatives the Company faces in the future, the Company or its shareholders may or may not choose to
fulfil.

The benefits discussed in the enclosed Annexures are not exhaustive and the preparation of the contents
stated in the Annexures is the responsibility of the Company’s management. We are informed that these
Annexures are only intended to provide general information to the investors and is neither designed nor
intended to be a substitute for professional tax advice. In view of the individual nature of the tax
consequences and the changing tax laws, each investor is advised to consult his or her own tax consultant
with respect to the specific tax implications arising out of their participation in the proposed Initial Public
Offer through a fresh issuance of equity shares of Re. 1 each of the Company and offer for sale by the
selling shareholders of the Company (the “Proposed IPO”) by the Company.

We do not express any opinion or provide any assurance as to whether:

i) the Company or its shareholders will continue to obtain these benefits in future;

i) the conditions prescribed for availing the benefits have been / would be met with; and
iii) the revenue authorities/courts will concur with the views expressed herein.

The contents of the enclosed Annexures are based on information, explanations and representations
obtained from the Company and on the basis of their understanding of the business activities and
operations of the Company.
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For S.R. Batliboi & Associates LLP
Chartered Accountants
ICAI Firm Registration Number: 101049W/E300004

Navneet Rai Kabra
Partner
Membership Number: 102328

Place of Signature: Hyderabad
Date: 22/10/2020
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ANNEXURE 1

STATEMENT OF SPECIAL TAX BENEFITS AVAILABLE TO THE COMPANY AND ITS
SHAREHOLDERS UNDER THE APPLICABLE LAWS IN INDIA — INCOME-TAX ACT, 1961

Outlined below are the possible special tax benefits available to Gland Pharma Limited (the “Company”) and its
Shareholders under the Income-tax Act, 1961 (the “Act”) as amended by the Finance Act, 2020 applicable for the
Financial Year 2020-21 relevant to the Assessment Year 2021-22, presently in force in India.

1.

Notes:

Special tax benefits available to the Company

As per the provisions of section 80JJAA of the Act, a company subject to tax audit under section 44AB
of the Act and whose gross total income includes any profit and gains derived from business shall be
entitled to claim a deduction of an amount equal to thirty percent of additional employee cost incurred
in the course of such business in the previous year, for three assessment years including the assessment
year relevant to the previous year in which such employment is provided. The eligibility to claim the
deduction is subject to fulfilment of prescribed conditions specified in sub-section (2) of section 80JJAA
of the Act.

Special tax benefits available to the Shareholders of the Company

There are no special tax benefits available to the Shareholders of the Company for investing in the shares
of the Company.

This Annexure sets out only the possible special tax benefits available to the Company and the
shareholders under the current Income-tax Act, 1961 i.e. the Act as amended by the Finance Act, 2020
applicable for the Financial Year 2020-21 relevant to the Assessment Year 2021-22, presently in force
in India.

This Annexure covers only certain relevant direct tax law benefits and does not cover any indirect tax
law benefits or benefit under any other law.

Several of these benefits are dependent on the Company or its shareholders fulfilling the conditions
prescribed under the relevant tax laws.

As per section 115BAA of the Act, the Company has an option to pay income tax in respect of its total
income at a concessional tax rate of 25.168% (including applicable surcharge and cess) subject to
satisfaction of certain conditions with effect from Financial Year 2019-20 (i.e. Assessment Year 2020-
21). The Company has adopted the said tax rate with effect from Financial Year 2019-20 (i.e. Assessment
Year 2020-21). Such option once exercised shall apply to subsequent assessment years. In such a case,
the Company may not be allowed to claim any of the following deductions/exemptions:

i) Deduction under the provisions of section 10AA (deduction for units in Special Economic Zone
ii) Deduction under clause (iia) of sub-section (1) of section 32 (Additional depreciation)

iii) Deduction under section 32AD or section 33AB or section 33ABA (Investment allowance in
backward areas, Investment deposit account, site restoration fund)

iv) Deduction under sub-clause (ii) or sub-clause (iia) or sub-clause (iii) of sub-section (1) or sub-
section (2AA) or sub-section (2AB) of section 35 (Expenditure on scientific research)

V) Deduction under section 35AD or section 35CCC (Deduction for specified business,
agricultural extension project)

vi) Deduction under section 35CCD (Expenditure on skill development)

vii) Deduction under any provisions of Chapter VI-A other than the provisions of section 80JJAA
or Section 80M
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viii) No set off of any loss carried forward or depreciation from any earlier assessment year, if such
loss or depreciation is attributable to any of the deductions referred from clause i) to vii) above

iX) No set off of any loss or allowance for unabsorbed depreciation deemed so under section 72A,
if such loss or depreciation is attributable to any of the deductions referred from clause i) to vii)
above

Further, it was clarified by CBDT vide Circular No. 29/ 2019 dated 2 October 2019 that if the Company
opts for concessional income tax rate under section 115BAA, the provisions of section 115JB regarding
Minimum Alternate Tax (MAT) are not applicable. Further, such Company will not be entitled to claim
tax credit relating to MAT.

5. This Annexure is intended only to provide general information to the investors and is neither designed
nor intended to be a substitute for professional tax advice. In view of the individual nature of tax
consequences, each investor is advised to consult his/her own tax advisor with respect to specific tax
arising out of their participation in the Proposed IPO.

6. In respect of non-residents, the tax rates and consequent taxation will be further subject to any benefits
available under the relevant Double Tax Avoidance Agreement(s), if any, between India and the country
in which the non-resident has fiscal domicile.

7. No assurance is provided that the revenue authorities/courts will concur with the views expressed herein.
Our views are based on the existing provisions of law and its interpretation, which are subject to changes
from time to time. We do not assume responsibility to update the views consequent to such changes.

For Gland Pharma Limited

Ravi Shekhar Mitra
Chief Financial Officer

Place: Hyderabad
Date: 22/10/2020
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ANNEXURE 2

STATEMENT OF SPECIAL TAX BENEFITS AVAILABLE TO THE COMPANY AND ITS
SHAREHOLDERS UNDER THE APPLICABLE LAWS IN INDIA - OTHERS

Outlined below are the possible special tax benefits available to the Company and its Shareholders under the
Central Goods and Services Tax Act, 2017 / the Integrated Goods and Services Tax Act, 2017 and applicable
State Goods and Services Tax Act, 2017 (“GST Acts”), the Customs Act, 1962 (“Customs Act”) and the Customs
Tariff Act, 1975 (“Tariff Act”), as amended by the Finance Act 2020 applicable for the Financial Year 2020-21,
Special Economic Zones Act, 2005 (“SEZ Act”), Foreign Trade Policy 2015-20 as extended till 31.03.2021 vide
Notification No. 57/2015-20 dated 31.03.2020 (unless otherwise specified), presently in force in India.

. Special tax benefits available to the Company
The Company is availing the following benefits under Indirect Taxes:

1. In accordance with Section 54 of the CGST Act 2017, input tax credit paid on inputs and input services
used in manufacture of exported goods/ IGST paid at the time of export of goods are eligible for refund,
subject to prescribed conditions.

2. The SEZ unit of the Company has availed exemption from the payment of Custom duties and has also
availed zero-rated supplies under relevant Customs notification and Section 16 of IGST Act respectively.

3. Duty drawback of duty paid on import of materials used in manufacture of export goods under Section
75 of the Customs Act.

4. Duty credit scrips under Merchandise Export from India Scheme (“MEIS”) covered in Chapter 3 —
Exports from India Scheme in Foreign Trade Policy 2015-20 as extended till 31.12.2020 vide.
Notification No. 30/2015-20 dated 01.09.2020. Further, the MEIS benefit for export of goods during
01.09.2020 to 31.12.2020 would not exceed INR 2 crore basis the recent update vide. Notification no.
30/2015-2020 dated 01.09.2020. However, the Cabinet has approved a WTO compliant scheme
Remission of Duty and Taxes on Exported Products (“RODTEP”) to determine mechanism for
reimbursement of taxes, duties/levies at central, state and local level. The said scheme will also replace
MEIS in a phased manner. Further, the Directorate General of Foreign Trade (“DGFT”) are yet to notify
extension of Service Export from India Scheme for FY 2020-21 on which the decision will be taken and
notified subsequently.

5. In terms of Notification No. 18/2015 — Customs dated 1% April 2015 (and as amended from time to time),
materials imported against Advance Authorisation License under Foreign Trade Policy 2015-20, are
exempt from payment of customs duty, additional duty, safe-guarding duty and anti-dumping duty as
levied under Tariff Act. Further, the said exemption has been extended till 31.03.2021 vide Notification
No. 18/ 2020 dated 30.03.2020. Similar extension till 31.03.2021 under FTP has been provided vide
Notification No. 57/2015-20 dated 31.03.2020

6. In terms of Notification No. 16/2015 — Customs dated 1 April 2015 (and as amended from time to time),
capital goods imported under Export Promotion Capital Goods scheme (“EPCG”) under Foreign Trade
Policy 2015-20, are exempt from payment of customs duty, additional duty, safe-guarding duty and anti-
dumping duty as levied under Tariff Act. Further, the said exemption has been extended till 31.03.2021
vide Notification No. 18/ 2020 dated 30.03.2020. Similar extension till 31.03.2021 under FTP has been
provided vide Notification No. 57/2015-20 dated 31.03.2020

7. In line with Notification No. 79/2017 — Customs dated 13™ October 2017 (and as amended from time to
time), exemption is available from payment of IGST and Compensation Cess on goods imported under
Advance Authorisation License and EPCG scheme. Further, the said exemption under Customs has been
extended till 31.03.2021 vide Notification No. 18/ 2020 — Customs dated 30.03.2020.

1. Special tax benefits available to the Shareholders of the Company
There are no special indirect tax benefits available to the shareholders of the Company.

Notes:
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This Annexure sets out only the possible special tax benefits available to the Company and its
Shareholders under the Central Goods and Services Tax Act, 2017 / the Integrated Goods and Services
Tax Act, 2017 and applicable State Goods and Services Tax Act, 2017 (“GST Acts”), the Customs Act,
1962 (“Customs Act”) and the Customs Tariff Act, 1975 (“Tariff Act”), as amended by the Finance Act
2020 applicable for the Financial Year 2020-21, Special Economic Zones Act, 2005 (“SEZ Act”),
Foreign Trade Policy 2015-20 as extended till 31.03.2021 vide Notification No. 57/2015-20 dated
31.03.2020 (unless otherwise specified), presently in force in India.

This Annexure is only intended to provide general information to the investors and is neither designed
nor intended to be a substitute for professional tax advice. In view of the individual nature of the tax
consequences, the changing tax laws, each investor is advised to consult his or her own tax consultant
with respect to the specific tax implications arising out of their participation in the Proposed IPO.

Our comments are based on our understanding of the specific activities carried out by the Company from
1 April 2020 till the date of this Annexure as per the information provided to us. Any variation in the
understanding could require our comments to be suitably modified.

We have been given to understand that during the period from 1 April 2020 to the date of this Annexure,
the Company intends to:

i avail above mentioned exemption, benefits and incentives under indirect tax laws
ii. export goods and services outside India
iii. import goods and services from outside India

This annexure covers only indirect tax laws benefits and does not cover any income tax law benefits or
benefit under any other law.

These comments are based upon the provisions of the specified indirect tax laws, and judicial
interpretation thereof prevailing in the country, as on the date of this Annexure.

No assurance is given that the revenue authorities/courts will concur with the views expressed herein.
Our views are based on the existing provisions of law and its interpretation, which are subject to changes
from time to time. We do not assume responsibility to update the views consequent to such changes.

For Gland Pharma Limited

Ravi Shekhar Mitra
Chief Financial Officer

Place: Hyderabad
Date: 22/10/2020
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SECTION IV: ABOUT OUR COMPANY
INDUSTRY OVERVIEW

Unless noted otherwise, the information in this section has been obtained or derived from the report titled “Global Injectable
Industry Overview” dated October 21, 2020, prepared by IQVIA (the “IQVIA Report”). All information contained in the IQVIA
Report has been obtained by IQVIA from sources believed by it to be accurate and reliable. IQVIA obtains information for its
analysis from sources it considers reliable, but does not guarantee the accuracy or completeness of its analysis or any
information contained in the IQVIA Report. Further, the IQVIA Report was prepared on the basis of information as of specific
dates which may no longer be current or reflect current trends, and opinions in the IQVIA Report may be based on estimates,
projections, forecasts and assumptions that may prove to be incorrect. IQVIA has confirmed that certain third-party information
used or cited in the IQVIA Report has been obtained from publicly available information and acknowledgements of sources
have been given wherever necessary in the IQVIA Report. IQVIA and its affiliates make no representation or warranty, either
express or implied, with respect to the information or analysis from the IQVIA Report, including without limitation the implied
warranties of fitness for a particular purpose and merchantability and IQVIA specifically disclaims any such warranty. The
IQVIA Report is not a comprehensive evaluation of the industry, the Company or the Equity Shares and all material within the
IQVIA Report should be deemed as expressions of opinion which are subject to change without notice. For further details and
risks in relation to commissioned reports, see “Risk Factors — We have relied on a third party industry report which has been
used for industry related data in this Prospectus and such data have not been independently verified by us” on page 42.

For the purpose of this section, North America refers to the United States, Canada, Mexico and Central America and the rest
of the world (RoW) refers to Australia, New Zealand and other countries.

GLOBAL PHARMACEUTICAL MARKET
Size and Growth of Global Formulation Market

According to the IQVIA Report, the global formulation market grew at a CAGR of approximately 5.4% from 2014 to reach
approximately US$1,111 billion in 2020. The market is estimated to grow at a CAGR of approximately 4.4% to reach
approximately US$1,376 billion by 2025.

Global Pharmaceutical Market, 2015-2025 (values in US$ billion)

4.4%

1,376

2015 2020 2025

Source: IQVIA
Note: Moving annual total ("MAT") March 2015-2020, 2025 is forecast for MAT March 2025, 2025 forecast is based on data until MAT March 2020

According to the IQVIA Report, North America is expected to constitute approximately 49% of the overall market by value
and grow at a CAGR of approximately 3.9%. India and China are expected to contribute approximately 2% and 8%,
respectively, of the market by value, with India expected to grow at a faster rate of approximately 9.3% and China at a CAGR
of approximately 5.2% during 2020 to 2025.

Geographic Segmentation: Global Pharmaceutical Market, 2015-2025 (values in US$ billion)
D
*_/ CAGR 2020-25

9.3%

(19%)
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(23%)
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Source: IQVIA
Note: MAT March 2015-2020, 2025 is forecast for MAT March 2025, 2025 forecast is based on data till MAT March 2020.
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Segmentation of Global Pharmaceutical Market

According to the IQVIA Report, oral solids, the largest delivery form in the market by value, was estimated to be US$494
billion in 2020, growing at a CAGR of approximately 3% from 2015 to 2020. However, the market share by value of oral solids
declined from approximately 50% in 2015 to 44% in 2020. Injectables are the second largest delivery form in global
pharmaceutical market. IQVIA estimated that the global injectables market grew at a CAGR of approximately 9.8% from 2015
to 2020 to reach approximately US$445 billion in 2020. Market share by value of injectables increased from approximately
33% in 2015 to approximately 40% in 2020.

Global Pharmaceutical Market Delivery Form wise, 2015-2020

. Volume .
(Values in USS Bn) CAGR (2015-20) Growth Price Growth
-1.3% 4.2%
6.7% 2.8%
2.2% 0.8%

2015 2020
Il Oral Solids M Injectables Il Others

Source: IQVIA
Note: MAT March 2015-2020

Product Type Segmentation

Market share by value remained approximately the same for generics and innovator molecules from 2015 to 2020. Generics
grew at a CAGR of approximately 4.4% and innovators grew at a CAGR of approximately 5.9% from 2015 to 2020.

Global Formulation Market — Innovator and Generic: Market share by Value (US$ billion, %)

1,111
CAGR 2015-20

4.4%

5.9%

2015 2020

I Generic Il Innovator

Source: IQVIA
Note: MAT March 2015-2020

Geographic Segmentation

North America continued to form the major share of the global pharmaceutical market by value at approximately US$543
billion in 2020, growing at approximately 5.5% from 2015 to 2020. India had the least market share by value but has grown at
the fastest rate of approximately 11.4% between 2015 and 2020.

95



Geographic Segmentation, 2015-2020 (values in US$ billion)

(Values in US$ Bn) CAGR (2015-20) ‘G":::“N"t': Price Growth
3.1% 2.6%
4.2% -0.3%
6.2% -0.4%
s e A W R 5 1.6% 3.9%

Source: IQVIA
Note: MAT March 2015-2020

Size and Growth of Global Generics Formulation Market

According to the IQVIA Report, the global generics market was estimated to be US$392 billion in 20201, constituting
approximately 35% of the global pharmaceutical market. The market grew at a CAGR of approximately 4.4% from 2015 to
2020 and is estimated to grow at a CAGR of approximately 5.3% to reach approximately US$509 billion by 2025, constituting
approximately 37% of the global pharmaceutical market by 2025.

Global Generics Pharmaceutical Market, 2015-2025 (values in US$ billion)
Ga%)

509

2015 2020 2025

Source: IQVIA
Note: MAT March 2015-2020, 2025 is forecast for MAT March 2025, 2025 forecast is based on data till MAT March 2020

North America, the largest generic market in 2020, was estimated to be US$126 billion in 20202 and expected to grow at a
CAGR of approximately 2.9% from 2020 to 2025, slower than other regions due to price erosion resulting from increased
competition. The European generic market was estimated to be US$94 billion and expected to grow at a CAGR of
approximately 5.3% from 2020 to 2025 to reach US$121 billion in 2025. India and RoW were expected to grow at a faster rate
of more than 8% from 2020 to 2025, primarily driven by volumes.

Geographic Segmentation: Global Generics Pharmaceutical Market, 2015-2025 (values in US$ billion)
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Source: IQVIA
Note: MAT March 2015-2020, 2025 is forecast for MAT March 2025, 2025 forecast is based on data till MAT March 2020.

1 Note: MAT March 2020

2 Note: MAT March 2020
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According to the IQVIA Report, Indian manufacturers accounted for approximately 33% market share by volume in the generics
market in the United States (largest market within North America) in 2019. Indian manufacturers have increased their share
significantly by approximately 10% from 2017 to 2019. This was primarily driven by quality manufacturing capacity and
competitive pricing. India also has the highest number of USFDA-approved manufacturing facilities outside the United States,
accounting for approximately 20% of manufacturing facilities of finished dosage forms.

According to the IQVIA Report, the pricing of generic molecules from Indian manufacturers is lower compared to non-Indian
manufacturers in the United States market. For example, average price of key molecules such as Amlodipine, Glimepiride and
Metformin from Indian manufacturers were 40-50% lower than non-Indian generics in 2019. The lower pricing is primarily
driven by the lower cost of production in India, which is nearly 30-40% lower than that of the United States, attributable to a
range of factors including competitive land rates, skilled labour and low utility (water and electricity) cost.

Geographic Segment Overview
United States

According to the IQVIA Report, the United States pharmaceutical industry was estimated to be US$499 billion in 20193,
growing at CAGR of 6.3% from US$368 billion in 20144, characterised by multinational companies forming the core of the
business which operate across the world in both developed and emerging markets. One of the key regions of growth will
continue to be the United States with an approximately 4% to 7% CAGR from 2019 to 2023. Despite its own research and
development capabilities and innovations, the market has also been widely open to generics. The United States currently has
the highest generic sales in the world at US$111 billion, contributing to approximately 28% of overall generic market by value.

The ageing population of 65 years and above in the United States is expected to increase to approximately 18% of the total
population in 2024 from 16% in 2019, resulting in more consumers for pharmaceutical products. Growing demand for
pharmaceutical products will generate a need for more generics in the market.

Key Characteristics:

. Generic penetration by volume in the United States increased from approximately 84% in 2014 to approximately 88%
in 2019.
o All states permit generic substitution for patients enrolled in private drug plans and for Medicare Part D beneficiaries,

while the practice is mandatory in around a dozen states.

. The launch of new first-in-class generics will be the predominant source of growth, supported by more efficient
regulatory processing at the USFDA.

Development and Trends:

. The United States Generic Drug User Fee Amendment Act (“GDUFA”) levies user fees on generic manufacturers and
tracks generic drug registrations. GDUFA 1l is designed to provide greater predictability and shorter processing
timelines. Medicines that gain competitive generic therapy status may receive review enhancements and an expedited
ANDA review.

. The United States is an attractive market for pricing of generics compared to other regions. The United States market
has also experienced drug shortages during past few years. The number of injectables shortages increased by
approximately 23% in 2018 compared to 2014.

. Generic price inflation has decelerated rapidly and is expected to remain negative under the pressure of intensifying
competition in the sector. Generic drugs have become price competitive in part due to the recent surge in ANDA
approvals for generics of molecules and Group Purchasing Organisations (GPQOs) driving price reductions. The
USFDA is particularly focusing on approving complex generics and generics where the reference listed product has
no, or limited, competition. The United States federal government’s efforts to facilitate and expedite the market entry
of generic medicines will provide a further boost to the sector.

. Mergers of pharmacy benefit managers with pharmacy networks and/or medical providers create mega-healthcare
companies with a higher negotiating power.

. The anticipated entry of Amazon into the prescription-bound market could provide a further shake-up to the way that
patients access medicines.

w

Note: MAT September 2019
Note: MAT September 2014

~
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India

According to the IQVIA Report, the Indian pharmaceutical market was estimated to be US$18 billion in 2019, growing
approximately 11.6% CAGR from US$11 billion in 2014. The industry has been able to offer a wide variety of high quality
and affordable generics across the world.

Increasing incidence of chronic diseases due to changing lifestyle, improving affordability, growing penetration of medical
insurance, government policies such as Ayushman Bharat are expected to improve the diagnosis and treatment rates in India,
driving the growth of the pharmaceutical industry despite population growth slowdown in 2020 to 2024.

Real GDP growth was forecasted to reach 5.8% in 2020 from an estimated growth rate of 4.2% in 2019. According to the IMF
projections in April 2020, India is however expected to witness a GDP growth rate of 1.9% in 2020, given the COVID-19
pandemic and consumer price inflation of 3.3%, which is 1.2% points lower than the 2019 average.

Key Characteristics:

o India is a leading and key manufacturing hub for generics.

. Indian pharmaceutical companies have been partnering with multi-national companies to improve their reach and
product portfolio.

. Indian pharmaceutical companies continue to invest in research and development activities to expand their presence.
. India enjoys advantages in terms of cost and availability of skilled manpower.
. Generic formulations form a significant portion of the domestic market. IQVIA estimated the generic products market

to be approximately US$14 billion in 2019, accounting for approximately 82% of the market by volume.
Development and Trends:

o Branded generic products provide healthy margins and will continue to dominate the Indian market. Leading domestic
companies may also pursue opportunities in higher-margin sectors of the market, including difficult-to-make generics
and biosimilars.

. Pressure on doctors to include generic names in prescriptions will increase and moves to introduce mandatory generic
prescribing are likely to resurface in the future.

. There have been signs of a more flexible approach to drug registration since 2015. Procedures also were being
overhauled in a bid to improve the efficiency of the process, which has driven a reduction in approval times.

. Pressure on drug prices will intensify, driven by the imposition of caps on trade mark-ups applied to a growing number
of non-scheduled products.

. Leading manufacturers are lobbying for bioequivalence requirements to apply to all generics and to be made
retrospective, to improve the quality of products on the Indian market and improve standards in the industry.

. India will remain the world’s biggest exporter of generic medicines, but with growth in the United States and Europe
becoming harder to achieve, the country’s major manufacturers will focus increasingly on growing their domestic and
export business in emerging markets.

China
According to the IQVIA Report, the Chinese pharmaceutical market was estimated to be approximately US$92 billion in 2019,
growing at a CAGR of 7.1% from US$65 billion in 2014. According to the IMF projections in April 2020, real GDP growth

was forecasted to decline to 6% from 6.1% in 2019 but will now be 1.2% in 2020, given the COVID-19 pandemic, while
consumer price growth will rise to an average of 3% annually in 2020.

Key Characteristics:

. The 2017 update of the National Reimbursement Drug List has led to improvements in the accessibility and
affordability of new drugs launched since the beginning of this decade.

. Competition faced by off-patent originators will intensify as more local generics pass bioequivalence testing and obtain
the required quality consistency recognition.
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Increasing price transparency and lower prices are driven through high volume tenders. Tender prices are increasingly
transparent, with procurement data platforms allowing provinces to benchmark prices achieved in other provinces,
imposing continuous downward pressure on prices.

Development and Trends:

Recent issues surrounding the quality of locally-manufactured drugs and vaccines will ensure that regulators pursue a
proactive approach to quality inspections. Improving the quality of local generics through Generic Quality Consistency
Evaluation (“GQCE”) initiative introduced in 2015 is likely to remain a priority.

Regulations of the pharmaceutical sector will be overseen by the National Medicinal Products Administration
(“NMPA”) and new generic registrations will be prioritised.

Reforms to the drug approval process have reduced registration times which allow new drugs to reach the market faster
and reduce China’s drug launch lag relative to other international markets.

In August 2018, the NMPA unveiled a list of 48 novel drugs already approved in the United States, Europe or Japan,
which they said could apply directly for fast-track reviews.

Pressure on the price of both innovative new drugs and patent-expired molecules will increase. Volume-based
tendering for drugs will drive down the price of both generics and patent-expired brands.

As a part of the hospital financing reforms, the government is seeking to reduce the share of hospital budgets allocated
to medicines from around 40-50% historically to 30% or less of the total hospital budgets by 2020. To remain within
budget, hospitals most commonly apply quarterly or monthly value or volume caps on top-selling costly drugs. Once
the ceiling is reached, prescribers must switch to generics but may return to the brand in the next period. The annual
budget cycle also plays a role, with generics usually preferred over more costly original brands towards the end of the
financial year.

With price transparency increasing, companies face the risk that lower prices will be used as a national reference price
and are being forced to consider carefully the impact of price concessions for individual provinces.

Europe
Country | Market Size, Growth, | Generic Penetration Drivers of generics penetration
2014-2019 by volume, 2019
(USD billion, in %) (in %)
France 35, 1.8% 74% . Pharmacy level substitution with generic equivalents
. Pharmacists’ margins are set higher by the government when
they sell generics to their patients
. Generic companies can grant much higher discounts than
originator companies to pharmacists
Germany 46, 4.4% 77% . Tendering processes tend to favour generic drugs
. Drug prices for branded drugs are forced downwards
. Automatic INN Substitution (International non-proprietary
name)
. Fixed pharmacists’ margins
Italy 32,6.5% 57% . Higher margin to pharmacies while dispensing generics
. Introduction of rules that prevent originators competing directly
with generics on price in the period immediately following
patent expiry;
. Imposition of partial generic prescribing requirements
. A switch in the method used to calculate reimbursement
reference prices, which now involves referencing to average
European prices
Spain 24,6.3% 60% . Implemented mandatory INN prescriptions and dispensing of
lowest priced product in 2011
. Shortened application for generics
United 26, 6.4% 80% . Strongly encouraged and widely practiced INN prescriptions
Kingdom
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Country | Market Size, Growth, | Generic Penetration Drivers of generics penetration

2014-2019 by volume, 2019
(USD billion, in %) (in %)
. There are indicative prescription guidelines to reduce the
pharmaceutical expenditure
. There are pharmaceutical budgets for NHS doctors
. There is a strong prescription monitoring
. There are information practices targeted at general public to

spread awareness

Source: IQVIA
Note: Data is given for MAT September 2014 and MAT September 2019

GLOBAL INJECTABLES MARKET

According to the IQVIA Report, injectables are the second largest form of drug delivery systems, accounting for approximately
40% of the global pharmaceutical market by value in 2020. Injectables have numerous advantages over other traditional dosage
forms:

. Injectables have close-to-immediate onset of action.

. Injectables allow patients who are unable to take other dosage forms due to difficulties in consuming oral medication
to adhere to their medication regimen. Injectables are particularly useful for unconscious or comatose patients who
are otherwise not capable of consuming medication.

. Injectables offer a unique capability of giving the administrator control over drug delivery to a specific location in a
measured manner.

. The development of self-injection devices like pen injectors and auto injectors has made administering drugs more
convenient and easy for patients. Patients can now use these novel devices and self-administer their medication in
the comfort of their homes without medical supervision.

o There is an increase in the number of new drug formulations which are less water soluble and/or have very low
permeability to allow for adequate absorption from the gastrointestinal tract following oral administration. The only
way to make such drugs available in the body is through an intravenous administration.

According to the IQVIA Report, the global injectables market was estimated to be US$445 billion in 2020, growing at a CAGR
of approximately 9.8% from 2015 to 2020. The market share by value of injectables grew from approximately 33% in 2015 to
approximately 40% in 2020.

Global sales of injectables compared to other dosage forms, 2015-2020

> (Values in US$ Bn) » CAGR (2015-20) > \é?:)mﬁ - E;l:gsvth
+5.4%
11_;121 > -1.3% > 4.2%
o 28%
855
150
(18%) 445

(40%)

279
(33%)

> 2.8%

2015 2020 n
> M Oral Solids [l Injectables Others >

Source: IQVIA
Note: MAT March 2015-2020.
Note: Others means drugs used for lung administration, ophthalmic, topical, other systemic, nasal, rectal, oral liquids and oral topical.

Growth Drivers for Injectables

The growth of injectables has been among the fastest across all drug delivery formats primarily due to the following factors:
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Rising prevalence of chronic diseases

o There is a strong increase in the prevalence of diabetes and other chronic diseases which treatment is primarily
administered through injectables.

. According to a WHO Global Report on Diabetes, the global prevalence of diabetes has nearly doubled since 1980 and
is expected to continue rising. Consequently, there is an increase in the demand for injectables.

o Most chemotherapy drugs are delivered through injectables, which is one of the key growth drivers of injectables
globally. According to the WHO — International Agency for Research on Cancer Fact Sheet, the number of new cancer
cases was approximately 18 million in 2018 and is expected to increase to over 23 million by 2030.

Convenience and benefits of New Drug Delivery Systems (“NDDS”)

. There is a rising demand for self-administered medications which has now become a major trend. The development
of new injectable delivery devices such as auto injectors, pen injectors, pre-filled syringes (“PFS”) and needle-free
injectors has led to the increased access to self-administered medications. These NDDS offer greater convenience and
safety while self-administering, as well as allow patients to reduce the frequency of their hospital visits.

o Advancements in NDDS technology has resulted in development of self-injectors that are increasingly being used in
areas other than diabetes, such as the treatment of orphan diseases in oncology or hormone therapy, where multiple
doses are needed over time.

New market opportunities

The market for injectable drugs is increasing as new ailments such as rheumatoid arthritis, multiple sclerosis, cancers and auto-
immune disorders are now being treated through injectables solutions. Pharmaceutical companies are developing and investing
heavily in the development of new complex molecules to target these diseases.

Growth of biologics

Biologics are gaining popularity in the pharmaceutical industry, and injectables, especially prefilled syringes, are witnessing
increased adoption as the preferred drug delivery systems due to their ease of handling, less overfills and more safety to patients.
In the coming few years, many biologic drugs will witness loss of patent exclusivity. This is expected to result in a surge in
their biosimilar products thereby increasing demand for the injectable drug delivery devices for these formulations.

Market Entry Barriers

Injectables form appears to have high entry barriers due to its inherent complex nature. Injectables manufacturers face high
entry barriers such as high capital investments, operational costs, manufacturing complexities, stricter compliance requirement
due to the sterile nature of products and high-quality standards, resulting in limited competition in the market.

These factors have resulted in lesser competitors in the injectables segment relative to other segments. For the United States
generic injectables market, 70% of the market by value has less than half the number of manufacturers compared to the oral
solids segment, corroborating high level of entry barriers for injectables. Due to highly complex and stringent development and
manufacturing process involved, injectables continue to remain a specialised area within the pharmaceutical industry. The
inherent complicated nature of injectables leads to fewer companies having the capability to operate in this segment.

High capital investments

The capital investment for an injectables manufacturer is higher compared to that for oral solids. Injectable plants require 1.3-
1.5 times more capital expenditure as compared to oral solids plants. Addition of new injectables lines is less capital intensive
as compared to adding a new injectables facility. The high capital investment is necessary to ensure adherence to quality
standards and minimise errors.

Machinery: The cost of machinery, self-contained manufacturing lines, adherence to terminal sterilisation and/or aseptic
manufacturing with sterile fill finish, increase the capital expenditure for injectables plants. The cost associated with planning
aseptic processes from drug components to packaging is high due to the use of aseptic processing isolators which separate the
materials inside them from the external cleanroom environment and minimise exposure to personnel.

Technology: The capital expenditure for injectables manufacturing is high due to the type of automation systems that may be
required for high quality and sterility standards. Automation systems help reduce errors and ensure efficient processes. Sterile
fill-finish equipment is designed to minimise the requirement for human intervention. Fillers in the machinery have automated
vision systems to sort and process vials. Sterilise-In-Place technology allows for sterilisation of equipment.
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Lyophilisation: Many parenteral drug products undergo sterile lyophilisation (i.e. freeze-drying) to generate a stable powder
for storage and transport. Large-scale lyophilizers and the associated cleanroom facilities to accommaodate sterile fill finish
increase the capital expenditure cost.

The high capital investment is ultimately necessary to ensure adherence to quality standards. However, relative to adding a new
injectable facility, addition of new injectable lines is much less capital intensive.

Manufacturing complexities to meet the stringent quality norms

Injectables require strict manufacturing processes across development, packaging, storage and transport. The complexities
involved in the manufacturing processes with stringent quality norms increase operational costs and make it a critical entry
barrier for pharmaceutical companies.

Sterilisation: Sterilisation is done through terminal sterilisation, aseptic manufacturing or sterile fill finish methods. With newer
complex formulations, many products or containers cannot be terminally sterilised due to degradation of the drug product.
Sterilisation is done across drug components to the packing material. Clean room facilities (highest level of air quality, class
100) are required for sterile fill-finish process. Cross checking through contamination studies are essential for the final
formulated product.

Packaging: Products which are packaged in plastic undergo extractable and leachable testing to ensure that no additives in the
plastic contaminate the drug product. In addition, compatibility studies must be conducted to ensure that there are no interactions
between the drug product or solution and the glass, plastic container or rubber stoppers.

Stability: The stability of injectables is assessed and maintained at every stage of development. Unlike most oral solids,
injectables such as cold storage injectables are monitored after development and packaging for stability during transportation.
Some formulations face stability issues in the liquid form and require lyophilisation to generate a stable powder form.

Key skills and knowledge: Formulations that face stability issues in solution or ready-to-use form require sterile lyophilisation
(freeze drying) to generate a stable powder form. Techniques used for lyophilisation require knowledge and skill specific to the
process. Studies on crystal structure changes on freezing, heat transfer through a vial and temperature controls for a formulation
are critical.

Personnel training: Training activities for personnel involved in manufacturing sterile injectables are extensive and must be
assessed on a regular basis. Training and evaluation of personnel are critical to avoid contamination risks. Some processes are
designed to limit human interventions, but processes followed by personnel in the cleanroom ensure sterility. An environmental
monitoring team is also trained to detect any deviations and contaminations in aseptic monitoring. Costs associated with
ongoing personnel training are high and increase operational costs in the facility.

High compliance and regulatory requirements

Over the past few years, manufacturing units of several large players operating in the United States generic injectables space
have faced regulatory interruptions on account of non-compliance to cGMP guidelines. According to the IQVIA Report, Gland
has not received any warning letters from the USFDA for the past five years.

USFDA Inspections of Peers, 2017-2019

2017 2018 2019
VAI oAl VAI oAl VAI OAl

Peer 1 0 0 0 0 0 0
Peer 2 1 0 2 0 0 0
Peer 3 2 0 1 0 0 0
Peer 4 1 0 1 0 0 0
Peer 5 2 2 4 1 3 0
Peer 6 0 0 1 0 2 0
Peer 7 7 0 1 0 6 0
Peer 8 1 0 0 0 0 0
Peer 9 0 0 1 0 0 0
Peer 10 1 0 2 0 0 0
Peer 11 1 0 3 1 2 0
Peer 12 1 0 0 0 1 0
Peer 13 1 0 3 0 0 0
VAI : Voluntary action Initiated

QA : Official action Initiated

Source: IQVIA, https://datadashboard.fda.gov/ora/cd/inspections.htm
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Quality Requirements

Quality standards for injectables manufacturers are more stringent due to the need for sterile products. Quality standards are
evaluated and maintained across various stages of product development, formulation, packaging, storage and transportation.

Multiple recent warning letters with USFDA cGMP norms have led to demands for good quality facilities. According to the
USFDA'’s study conducted on 163 sample drugs in shortage, 63% (or 103 sample drugs) were drugs administered by injection.
Of the 163 drugs 62% went into shortage after supply disruptions occurred that were associated with manufacturing or product
quality problems.

Percentage of Drugs in Shortage by Reason, 2013-2017

Il Cuality Issues Bl Natural disaster
M Unknown Product Discontinuation
M Increase in Demand

Source: IQVIA. USFDA Drug Shortages: Root Causes and Potential Solutions, 2019

Over the years injectables continue to form a major portion of drug shortages in the United States. The USFDA reported an
increase in the number of injectables shortages from 2014 to 2018. Approximately 40% of the overall drug shortages in the
United States are in the injectables category.

Form-wise Drug Shortages in the United States, 2014-2019 (count of drugs)

185 186

2014 2015 2016 2017 2018 2019
[ | Injectables [ ] MNon-Injectables

Source: IQVIA, https://www.ashp.org/Drug-Shortages/Shortage-Resources/Drug-Shortages-Statistics
Among the current injectables shortages published by the USFDA, some of the products relevant to Gland are as follows:

Current Shortage Molecules Relevant to the Company

Generic Name or Active Ingredient Market Size in US$ million Market Authorisation Status
(approximately) 2019
1 Ropivacaine Hydrochloride Injection 141 Product Tentatively Approved
2 Ketorolac Tromethamine Injection 73 Existing Products
3 Metronidazole Injection, USP 59 Product Filed. Awaiting Approval.
4 Pantoprazole Sodium for Injection 51 Product Tentatively Approved
5 Dexamethasone Sodium Phosphate Injection 27 Existing Products
6 Calcitriol Injection USP IMCG /ML 24 Product Tentatively Approved
7 Heparin Sodium and Sodium Chloride 0.9% Injection 24 Existing Products
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Generic Name or Active Ingredient Market Size in US$ million Market Authorisation Status
(approximately) 2019
Sincalide (Kinevac) Lyophilized Powder for Injection 22 Product Tentatively Approved
9 Ondansetron Hydrochloride Injection 21 Existing Products
10 Labetalol Hydrochloride Injection 17 Existing Products
11 Imipenem and Cilastatin for Injection, USP 14 Product Filed. Awaiting Approval
12 Metoprolol Tartrate Injection, USP 13 Existing Products
Total 486

Source: IQVIA, Drug shortage database from USFDA (https://www.accessdata.fda.gov/scripts/drugshortages/default.cfm)
Consolidation Trend to Favour Established Players

During the last decade, a significant number of acquisitions have led to consolidation in the industry. Expansion of product
portfolio, strengthening the pipeline and expansion of manufacturing bases are key drivers of acquisition. Consolidation has
created entry barriers in the form of scale for new players.

Key Transactions in Injectables

Year Acquirer Target Deal Value in US$ million
(approximately)

2019 Recipharm (Sweden) Nichepharm (India) 11t
2019 Aurobindo (India) Spectrum Pharma (USA) 3002
2018 Hikma (USA) Medlac (Vietnam) 17
2017 Baxter (USA) Claris (India) 625°
2017 Fosun (China) Gland (India) 1,0914
2016 Recipharm (Sweden) Nitin (India) 103°
2015 Pfizer (USA) Hospira (USA) 17,0008
2014 Pfizer (USA) Innopharma (Ireland) 3607
2014 Hikma (USA) Bedford Labs (USA) 3008
2013 Mylan (USA) Agila Specialties (India) 1,750°
Source: IQVIA

GEOGRAPHIC SEGMENTATIONS OF GLOBAL INJECTABLES MARKET

According to the IQVIA Report, North America accounted for the largest share by value of approximately 56% in 2020 and is
estimated to be worth approximately US$249 billion, followed by Europe with a market share of approximately 21% with an
estimated value of US$94 billion. China accounted for approximately 11% of market share with an estimated market of US$47
billion, while India has approximately 1% market share with an estimated US$3 billion market. The remaining 12% was
contributed by the RoW, with an estimated US$52 billion market.

Global Injectable Market: Geographic Distribution, 2015-2020 (values in US$ billion)

Volume Growth Price Growth

(Values in USS$ Bn)

CAGR (2015-20)

CAGR 201520
9.5%

1.5% 1.8%

6.8% 0.2%

7.0% 1.0%

2015 2020 7.8% 4.6%

Il norTH AMERICA [l EUROPE [l ROwW Il CHINA INDIA

Source: IQVIA
Note: MAT March 2015-2020
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Overall Market with Injectables Market, 2015-2020 (values in US$ billion)

2015 2020

414 543
2015

171

68 11
2
64
37 40 18%
) 22% L)
NORTH EUROPE ROW CHINA INDIA NORTH EUROPE ROW CHINA INDIA

AMERICA AMERICA

Il Overall Il Injectable

Source: IQVIA
Note: MAT March 2015-2020

According to the IQVIA Report, Japan, Russia, Korea, Australia and Saudi Arabia are the key markets contributing to
approximately 68% of overall RoW injectables market. Japan’s injectable market size is estimated at US$23.7 billion in 2020
and has grown at a CAGR of approximately 4.0% in the last five years from 2015 to 2020, followed by Russia and Korea with
an estimated market size of approximately US$4 billion each with a CAGR of approximately 11.3% and 9.0%, respectively.
India’s injectables market witnessed growth primarily on account of rising prevalence of chronic diseases such as diabetes and
growth in demand of insulin and certain therapeutic areas (i.e. nervous system, musculoskeletal system, gastro intestinal system,
respiratory system and systemic anti-infective), which constitutes approximately 73% of the generic injectables market in India
in 2020.

Global Generic Injectables Market

According to the IQVIA Report, China and North America have the highest and lowest generic penetration by volume in the
injectables form in 2020. Generic penetration has mostly increased across the geographies during the last few years, except for
North America and China where the value of the market has however, increased and grown by 12.1% and 1.2% respectively.
The key generic injectable molecule volumes that have decreased in North America are Hydromorphone, Ondansetron,
Morphine, Vancomycin & Midazolam. The generic injectable molecules that have decreased in volumes in China are Ascorbic
Acid, Pyridoxine & Levofloxacin.

North America has the lowest generic penetration of approximately 73% across the geographies. China has the highest generic
injectables market share estimated at 89%, followed by India, and Europe, both having a generic injectables market share of
approximately 76% respectively.

Penetration of Generics in Injectables Form, 2015 and 2020 (% volume share)

NORTH AMERICA EURCPE ROW CHINA INDIA

Il 2015 [ 2020

Source: IQVIA
Note: MAT March 2015-2020

According to the IQVIA Report, North America forms approximately 36% of the generic injectables market by value and has
grown at a CAGR of approximately 12.1% from 2015 to 2020. The generic injectables market by value has grown at a CAGR
of approximately 8.8% and approximately 10.9% in India and Europe, respectively, from 2015 to 2020.
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Global Generic Injectables Market: Geographic Distribution, 2015-2020 (values in US$ billion)

(Values in US$ Bn) CAGR (2015-20) ‘G":::“N"t': Price Growth
7.6% 1
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Source: IQVIA
Note: MAT March 2015-2020

Product Type Segmentations

Overview of the global injectables market according to therapeutic areas

The global injectables market is fairly-concentrated with a few therapies forming approximately 80% of the market by value.

Antineoplastics (cancer drugs) and immunomodulators (drugs to reduce or improve the strength of the immune system)
form approximately 37% of the injectables market by value or approximately US$164 billion and generics in this
therapeutic area form 13% of the generic injectables market by value which is approximately US$18 billion.

Alimentary tract and metabolic drugs, mainly consisting of diabetic drugs (insulin) contribute about approximately
17% of the global market by value or approximately US$76 billion. Other relatively smaller therapies within this class
include intestinal disorder drugs, anti-flatulents and anti-emetics, among others. Generic injectables in this therapeutic
area form approximately 7% of the generic injectables market.

Systemic anti-infectives contribute to approximately 12% of the global injectables market by value or approximately
US$54 billion, with vaccines, antibacterial and gammaglobulin (antibodies) being the major contributors to the
therapy. Generic injectables of this therapeutic area form approximately 35% of the generic injectables market by
value which is approximately US$ 47 billion.

Nervous system and blood-related therapies together contribute approximately 15% of the global injectables market
by value or approximately US$68 billion. Generics in this therapeutic area formed 13% of the generic injectables
market by value.

Musculoskeletal therapy contributes to approximately 4% of the global injectables market by value or approximately
US$18 billion. Generics in this therapeutic area formed approximately 4% of the generic injectables market by value.

Global Injectables Market: Therapeutic Areas Distribution, 2015-2020 (value in US$ billion)

(Values in US$ Bn) CAGR (2015-20) Volume Growth = Price Growth
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